PU3UKH, TOB’s3aHI 3 KOJIMBAaHHSAMH YHCEIBHOCTI MpAle3JaTHOTO HACENICHHS, Ta CIIPHSE
cTabIbHOCTI JOOPOOYTY rpOMaIsH.

[TocTymoBuii mepexia A0 3MINIAHOT MEHCIMHOI CHUCTEMH, IO MOEIHYE COJIIIApHI Ta
IHBECTHUIIHI MeXaHi3MH, 34aTHUN 3MeHmUTH Aedinut [leHciiiHoro ¢oHIy W 3HH3UTH
¢dickanpbHe HaBaHTAXXEHHS Ha JepKaBHHUM OropkeT. Ha moyarkoBoMy erari yacTHHA BHECKIB
MOKE TMPOJOBXKYBATH HAIXOIUTH IO COJIAAPHOI CUCTEMH, TOJI SK IHIIA YaCTHHA —
IHBECTYBATHCs B Jiep>kaBHI iHAHCOBI IHCTpyMeHTH. Hajam 4acTKy iHBECTHUIIIIHOI CKJIa0BOi
JOIIUTLHO TOCTYIIOBO 301IBITYBaTH, 3a0€3Meuy0d O0e3MeyHuil 1 MPOTHO30BAHMA Mepexif 10
MOBHOIIHHOT HAKOMTUYYBAJIbHOT MOJIETI.

OTxe, iHBEeCTHLIIHHA MOJIENIb TIEHCIHHOTO 3a0€3MEeYEeHHS € TIEPCIIEKTUBHUM HAIPSIMOM
MOJIepHi3allii YMHHOI cucTeMH. BoHa moeaHye iHAUBIAYaIbHY BiJIOBIIAIBHICTh TPOMAISIH 32
BJacHe (iHaHCOBE MaHOyTHE 3 MOMJIMBICTIO JAEp)KaBU €PEKTHBHO YIPABISATH 3ay4CHUMHU
pecypcamMu B iHTepecaX eKOHOMIYHOTO pO3BUTKY. 1i BIpPOBa[KEHHS MOKE CTaTH
CTpaTEeTiYHUM KpPOKOM 110 (opMyBaHHS (HIHAHCOBO CTIMKOi TMEHCIHOI CHUCTeMH, 3JaTHOI
3a0€3MeYUTH TIAHUN PIBEHb XUTTSA TPOMAASH y CTAPOCTI Ta 3MIIHHTH MaKpOEKOHOMIUHY
CTaOUTBHICTh JIEP’KaBH.

Jlireparypa

1. Tumommk H.C. 3aranpHuii cTaH Ta IPIOPUTETHI HAMPSIMU PO3BUTKY (DiHAHCOBOTO
puHKy B ymoBax BiiiHU. Modern science: challenges of today: Collective monograph.
Bratislava, Slovakia, 2023. pp- 89 — 124. URL:
https://elartu.tntu.edu.ua/bitstream/1ib/42700/1/%D0%9C%D0%BE%D0%BD%D0%BE%DO0
%B3%D1%80%D0%B0%D1%84%D1%96%D1%8F Modern%20science FINAL.pdf

2. FOpuuk Lb. IlepcriekTrBH pO3BUTKY KOPIIOPATHBHOI COIIAIbHOI BiAIOBITATBHOCTI
cTpaxoBoro 0i3Hecy B VYkpaini. ExonHomika Ta cycniiberBo. 2023, Bum. 55. DOL:
https://doi.org/10.32782/2524-0072/2023-55-53 (nmata 3BepHenns: 12.11.2025).

YK 339.13
B.A.®ajsioBuy, a.e.H., npogecop; B.JO.bamnsk
(TepHominbChKUH HalllOHATBHUN TEXHIYHUH yHIBepcuTeT iMeHi [Bana [lymios, Ykpaina)

MAPKETHHT K CTPATEITYHUM IHCTPYMEHT ®OPMYBAHHS
KOHKYPEHTHUX NEPEBAT NI AINPUEMCTBA

V.Falovych Dr. Prof., V.Bashniak
MARKETING AS A STRATEGIC INSTRUMENT FOR SHAPING
ENTERPRISE COMPETITIVE ADVANTAGES

VY cydacHHX yMOBaxX PHMHKOBOI HECTaOUIBHOCTI, TaI00ani3alii Ta mBuaKol 1udposizarrii
€KOHOMIKH MapKeTHUHI TPaHCPOPMYETbCA 3 JOMOMIKHOI (DYHKIII y CTpaTeriuyHuil eIeMeHT
YIPABIIHHS MiJIPUEMCTBOM. VOro poib BHXOIMTH JaIeKo 3a MeXi IPOCYBAaHHS TOBApiB —
MapKEeTUHI CTa€ OCHOBOIO (DOpPMYBaHHS cCTparerii pO3BUTKY, IO MOEJHYE aHAJITHYHI,
IHHOBAIIIH1, KOMYHIKaIIIifH1 Ta COIlladbHO-BiAMOBIAAIbHI aClIEKTH AisUTbHOCTI. Came 3aBAsSKH
e(peKTUBHI MapKETHHTOBiM MOJITHII MiANPHEMCTBO 37aTHE CTBOPIOBATH JIOBIOCTPOKOBI
KOHKYPEHTHI IIepeBary, siki BaKKO BIATBOPUTH KOHKYPEHTaM.

Kiro4oBi HanpsiMu BIUIMBY MAapKeTHHTY Ha (pOpMyBaHHS Ta 3MIIIHEHHS KOHKYPEHTHHX
nepeBar MiANPHUEMCTBA, CHUCTEMATHU3YIOUM I1HCTPYMEHTH, pe3yJIbTaTH Ta TMPHUKIATH iX
NpakTUYHOI peanizauii BigoOpasumo B Tabn. 1. KoxeH i3 3a3HaueHHX HANpsIMiB BHCTYIIA€
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OKPEMHUM BEKTOPOM CTPaTETiuHOTO PO3BUTKY, SKWUW 3a0e3reduye CHHEPTidHuN e(exT y

IpOIIeCi YIpaBIIiHHSA MAPKETHHTOBOIO AisUTBHICTIO.

Ta6mumst 1. MapkeTHHT OBl IHCTpYMEHTH (POPMYyBaHHS KOHKYPEHTHHUX TIepeBar

Hanpsm [HCcTpyMEHTH OuikyBaHuit [Ipuknang npakTHYHOTO
BILJIUBY peamizanmii pe3ysbTaTt 3aCTOCYBAHHSI
MapKETUHTY
Crpateriune | Po3poOka yHikanbHOI | 3MIillHEHHS pUHKOBOI | Bukopucranus
MO3UIIIOHY- TOProBO1 MPOIO3HUIIii, | IACHTUYHOCTI, storytelling y
BaHHS dbopMyBaHHS IMIIKY, | ITiIBHIICHHS KOMYHIKAITISAX JUIs
Opennay EeMOIIHHUN OPEHJIUHT | JIOSIBHOCTIL CTBOPECHHS €MOIIIHHOTO
CIOXHMBAYiB 3B’SI3KY 3 KJIIEHTAMH
[aHOBAaMII- Bukopucranns Big Toune BrpoBamxeHnns cucteMu
HUUN Data, ananituku IIPOrHO3YBAaHHS aBTOMATU30BaHOI'O
MapKETHHT HITYYHOT'O 1HTEJIEKTY, | MOMUTY, CKOPOUYEHHS | aHami3y MOBEAIHKU
UPPOBUX TIATPOPM | BUTpAT HA CTHOXHBAYiB
MIPOCYBaHHS
Kuienro- CRM-cucremn, [TigBumeHHs piBHS BrpoBaxeHHs
OpIi€HTO- porpamu 3aJI0BOJICHOCTI «Customer Journey
BaHUM MiAXiJ | JIOSUIBHOCTI, KITIEHTIB 1 HOBTOPHUX | Mapy /s MOKpameHHs
OMHIKaHaJIbHI MTOKYTIOK KIIIEHTCHKOTO JIOCBIAY
IPOJIaXKi
ComianbHo- ESG-crannapry, 3pocTaHHs Bukopucranns 6io-
BIJIIIOBI- 3eJIeHul OpEeH/INHT, penyTaniiHoro YIIAKOBKH, Y4acCTb y
JAJIbHAN po30pa KOMYyHIKallis | Kamitaty colliaNbHUX Ta
MApKETHUHT €KOJIOT1YHUX 1HIIlaTHBax
AHaniTuuHui | MapKkeTHHTOB1 [Ipuitasarrs pimens Ha | 3actocyBanHd Bl-cucrem
MapKETUHT JOCTIIKEeHHS, OCHOBI JJaHUX, THYYKa | JJIs1 BUSBJICHHS HOBUX
KOHKYPEHTHUH aHaJll3 | ajanTallis cTpaTerii PUHKOBHMX MOXJIMBOCTEH

[TpumiTka: po3pobieHo aBTOpaMu Ha OCHOBI [1,2]

CrpareriuHe MO3UIIIOHYBaHHS OpEH/y BUXOIHUTh 3a MEXI CHPUHHATTA OpeHay sk
CHMBOJIY U Bi3yaJIbHOT0 06pa3y. M1eThcst mpo CTBOPEHHS CUCTEMH IiHHICHMX acoIialiii, o
BKOPIHIOIOTBCS Y CBIJJOMOCTI CIIO’KMBAdiB 1 BM3HAYalOTh €MOLINHY JOsIbHICTB. Po3poOka
YHIKaJIbHOI TOProBOi MPOMO3UILii, [IUIICHOTO IMIJDKY Ta €MOLIHHOr0 OpeH/IMHTY CHpsIMOBaHa
Ha ()OpMYBaHHS CUMBOJIIYHOTO ITPOCTOPY, /1€ OpeH cTae HocieM ¢inocodii, CTHIIIO KUTTS Ta
KYJIbTYPHOI 1IeHTHUHOCTI. BaxxuBy ponb Bifirpae storytelling, mjo nepenae miHHocTi OpeHny
yepe3 €MOLiiiHI HapaTHBM, NOMIMOJIOIOYM KOMYHIKAII0 Ta €MOIliifHe 3ady4eHHs
CIIO’KMBAYIB.

bnok iHHOBaLIHHOTO MAapKETHUHTY BiZOOpakae TEXHOJOTIUYHUM aCMeKT Cy4acHUX
ctparerif. ¥ XXI cTomiTri MapKeTHHT MepeTBOPUBCS HAa BUCOKOTEXHOJIOTIYHY CHCTEMY, IO
BukopuctoBye Big Data, amropurmu LI, nudpoBi exocuctemMu Ta aBTOMATH30BaHI
wiatdopmu. e 103BossiE BUSABISTH 3aKOHOMIPHOCTI MOBEIIHKH CIIO’KHMBAYiB, POTHO3YBAaTH
MOTIUT, MIHIMI3YBaTH PU3UKU Ta (popMyBaTH ajpecHi mpomno3uuii. [HHOBaiifHuiT MapKeTHHT
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TaKOX Tependavyae HOBI popMaTu B3aeMO/IIi O13HECY 1 CIIOKMBAaYa 3 aKIIEHTOM Ha MIBUJIKICTh
pearyBaHHS, IEPCOHATI3AIII0 Ta IHTENEKTyali3alil0 KOMYyHIKallii, IepeBOIIYN MAapKETHUHT Y
IJIOMIMHY QIaITUBHOTO YIPaBJIiHHI MaOyTHIM 1 3a0€31e€4yr0Un CTIHKICTh MiIPHEMCTBA.

KnienroopienToBanuii minxin HaOyBae o0coOnMBOI Bard, 3Millylodd ¢Gokyc i3
MIPOJIYKTOBOTO MUCJICHHSI Ha YIMpaBIiHHSA BiJHOCHMHaMH. BiH mepembayae JTOBroCTpOKOBI
NapTHEPChbKI 3B’SI3KM, 3aCHOBAaHI HAa pPO3yMiHHI MOTpe® 1 TOBEOIHKM CIOXKMBAYiB.
Buxopucranas CRM-cucreM, nmporpam JIOSUIBHOCTI Ta OMHIKaHAIBHUX CTpaTeriid 3a0e3neuye
nepcoHanizoBany B3aemogito. «Customer Journey Map» BUCTyHae He JHIIE IHCTPYMEHTOM
Bi3yautizallii, a METO0JOTIYHUM ITiIX0IOM JJIS IHTETpallii MapKeTUHTY, CEpPBICY, JIOTICTUKH Ta
HiCIIANPOAAKHOI MIATPUMKH, (POPMYIOUH CTIHKY JOBIpY 10 OpeHmy.

CorianbHO-BIAMOBIATBHUNA MApKETUHT TpaHCPOPMYE KOMEPIHHI Il y COIiaIbHO
3Hauymi pe3ynbraTtd. CydacHMid CIOXHMBAa4 OUIKye JAEMOHCTpamii eTMyHOi mo3uiii Oi3Hecy,
MOBaru JI0 €KOJOrii Ta Mmpo3opocTi ymnpaiiHHA. 3actocyBaHHs ESG-ctannmapTiB, po3BUTOK
3€JICHOT0 OpEeHOWHTY Ta YydYacTh Yy COIIAJbHUX IHINIaTUBAaX CTAlOTh CTpPaTeTIYHUMH
CKJIAJIOBUMHU penyTaiiiiHoro mMeHemkmeHTy. Lle gopmye noBipy rpomMaachKOCTi, MiJIBUIILYE
IHBECTHLIIHY MPHUBAOJIMBICTh 1 CTBOPIOE PEMYTAIIMHUN KamiTall, SIKUH Ba)KKO CKOIIIIOBATH
KOHKYpPEHTaM.

3aBepiIaIbHUM €JIEMEHTOM CHUCTEMH € aHAJITHYHUN MapKETHHT, IO TIEPETBOPIOE JaHi
Ha CTpaTeriuHi 3HaHHS. Y yMoBax iH(GOpMaliiHOTO MepeHAaCHYeHHs 3/1aTHICTh €(EeKTUBHO
30upaTu, CTPYKTYypyBaTH Ta IHTEPIPETyBaTH iH(OPMAIIO CTa€ JHKEPEIOM KOHKYPEHTHOI
nepeBard. MapKeTHHIOBI JTOCIIIJKEHHS, aHaIi3 PUHKOBUX TPEH/IIB, MOBEIIHKH CIIO)KHUBAYIB 1
KOHKYPEHTHOTO CepeioBHUINa (pOpMyIOTh OCHOBY YIPAaBIiHCHKHX pilieHb. Bukopucranus Bl-
w1aTopM 1 MPEIUKTUBHOI aHATITUKU JT03BOJIIE MOJAEIIOBATH CLIEHAPil PO3BUTKY, OLIHIOBATH
pu3uKy i popMyBaTH amanTHBHI CcTpaTerii, poOJsUM aHATITHYHUNA MapKETUHT IICHTPATbHIM
€JIEMEHTOM CTPATETiYHOr0 MEHEPKMEHTY MiIMPHUEMCTBA.
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