YK 658.8:004.9:339.13

H. M. Pi3nux,
K. e. H., 0oyeHm, 0oyeHm xageopu ekoHoMIuHOI Kibepuemuxu, TepHonintbcoKuti
HAYIOHATbHUN mexXHiYHul YHigepcumem imeni leana [lynios
ORCID ID: https://orcid.org/0000-0001-5931-7879
0. A. Kosanvuux,
acucmenm kagheopu ekonomiunoi Kkibepnemuxu, TepHoniibcbKull HAYIOHATLHUL
mexHiuHuu yHigepcumem imeni leana [lyniosn

ORCID ID: https://orcid.org/0000-0002-7253-7849

1O.B. Kymnuxk, mazicmp kagedpu ekonomiunoi kibepnemuxu, Teproninbcokuil

HAYIOHATbHUN mexXHiYHul YHigepcumem imeni leana [lynios

ORCID ID: https.//orcid.org/0009-0001-7348-4398

AHAJIITUKA KJIIEHTCBKUX JAHUX Y CRM-CUCTEMI SIK OCHOBA
JIJISI IPUMHSTTSA YIOPABJIHCBKUX PIIIEHD B EJIEKTPOHHIN
KOMEPIIII

N. Riznyk,
PhD in Economics, Associate Professor, Associate Professor of the Department of
Economic Cybernetics, Ivan Pulyuy Ternopil National Technical University
O. Kovalchyk,
Assistant of the Department of Economic Cybernetics, Ivan Pulyuy Ternopil National
Technical University
Y. Kutnyk,
Master's student of the Department of Economic Cybernetics, Ivan Pulyuy Ternopil

National Technical University



CUSTOMER DATA ANALYTICS IN CRM SYSTEM AS A BASIS FOR
MAKING MANAGEMENT DECISIONS IN ELECTRONIC COMMERCE

Y ecmammi pozensanymo ponv ananimuku kiicumcovkux oanux y CRM-cucmemax
SK KII0U08020 elleMeHma NPUUHAMms YAPAGIIHCbKUX piuleHb V cghepi enekmpoHHOL
Komepyii. B ocnogy docniodcenHsi 6y10 NOKIA0EeHO NPUNYULEHHS, WO KIIEHMCHKI OaHi
MOodCymb  Oymu  mpaHc@opmosaHi 8 KOPUCHY aHANimuyHy iH@opmayilo, sKa
003801UMb chopmysamu eqheKmueHi MapKemuHe08i, JL02ICMUYHI ma cmpameiyHi
piwenns ona 6i3necy. Onucaui Kn0408i nepegazu, wjo oae yughposa mpancpopmayis
NIONPUEMCIE MA OCHOBHI MPEHOU [HOOPMAYIUHUX MexXHON02il O  Oi3Hec).
3asnaueno, wo enposaddicennsi CRM-cucmem 6 neputy uepey nompioHo KOMNAHIAM,
Wo cneyianizylomvcsi HA OHJIAUH NPOOaAdxdCy mosapie abo nociye i 83aEmooiloms 3
genukolo  Kinvkicmio  kiaienumis. IIpoananizoeano Oami U000 BUKOPUCTMAHHSA
yrpaincokumu komnauiimu CRM-cucmem ma 015 nooansuio2o 00CHiOdceHHs 0V10
suopano KeyCRM, sika opicnmogana Ha eleKmpoHHY KOMepYito ma Maiuti i cepeoHiti
Oiznec. Pozenanymo cyyacHi nioxoou 00 BUKOPUCMAHHA OAHUX NPO KIIEHMIS,
incmpymenumu CRM-nnamghopm ma ixuiu eéniue na eghpexmusHicmo Oi3Hec-npoyecis.
Ilpoananizosano CRM sk Odcepeno cmpyKmypo8aHux OaHux HNpo KIIEHMIB.
Buznaueno, wo maxi Oani gopmyrome ingopmayiuny ocHo8y 0131 nobyoosu
oemanbHux anarimuyHux 3eimis. Pozenanymo anmanimuuni incmpymenmu CRM, ski
CIIy2yl0omsb 0CHOB010 0711 00pooOKu oanux. Ilpoananizoeano sax mosxicymo gopmyeamucs
VNPAGNIHCLKI  pIUEeHHSI HA  OCHOGL OMPUMAHOI  AHANIMUKY, WO  O00380JUI0
3Mo0entosamu npoyec NPUUHAMm YIpasiiHCbKux piuens. bynu eusnaueni ocHOGHI
NOKA3HUKU Ol KOJXHCHO20 emany npoyecy NpUtuHAmMms YHPaeliHCbKUX pilleHb, a
MaKkoxc OYIKY8AHHI pe3yibmamu: No8Ha 0a3za O0aHux OJs1 NoO0ANbLUO020 AHANI3Y,
CMPYKmMYypo8aHi 0aui 01 noby008u 36imis, 8UAGNEHH MeHOeHYIlU | 3aKOHOMIPHOCmell
y npooacicax, GUHAYEeHHs Hanpsamie Oiti, onmumizayis Oi3Hec-npoyecis, KOHMPOb i

Kopexyisi cmpamezii 0iznecy. Ha ocnogi y3azanvrienns Haykogux 0xcepen 8U3HAYEHO



OCHOBHI npobremu yYugposoi mpancopmayii nionpuemcms ma O0OIPYHMOBAHO
OOYINIbHICb  BNPOBAOINCEHHS AHANIMUYHUX MEXAHI3MIE O0n NIOBUUEHHS SKOCHI
VNpaseninHi. 3anponoHo8aHO CMPYKMYPOBAHY MOOeNb YXBANeHHS YNPAGIIHCbKUX
pileHb Ha OCHOBI OaHux, sKA MOdce Oymu BUKOPUCMAHA YKPATHCOKUMU

niONpUEMCMBAMU eNeKMPOHHOT KoOMepYyii.

The article examines the role of customer data analytics in CRM systems as a
key element of management decision-making in the field of e-commerce. The study is
based on the assumption that customer data can be transformed into useful analytical
information that will allow for the formation of effective marketing, logistics and
strategic business decisions. The key advantages of digital transformation of
enterprises and the main trends in information technologies for business are
described. It is noted that the implementation of CRM systems is primarily needed by
companies specializing in online sales of goods or services and interacting with a
large number of customers. Data on the use of CRM systems by Ukrainian companies
was analyzed and KeyCRM, which is focused on e-commerce and small and medium-
sized businesses, was selected for further research. Modern approaches to the use of
customer data, CRM platform tools and their impact on the efficiency of business
processes were considered. CRM was analyzed as a source of structured customer
data. It was determined that such data form the information basis for building
detailed analytical reports. CRM analytical tools that serve as the basis for data
processing are considered. It was analyzed how management decisions can be formed
based on the obtained analytics, which allowed modeling the process of making
management decisions. Key indicators were identified for each stage of the
management decision-making process, as well as expected results: a complete
database for further analysis, structured data for gemnerating reports, identifying
trends and patterns in sales, determining areas of action, optimizing business

processes, monitoring and correcting business strategy. Based on the generalization



of scientific sources, the main problems of digital transformation of enterprises are
identified and the feasibility of implementing analytical mechanisms to improve the
quality of management is substantiated. A structured model of making management
decisions based on data is proposed, which can be used by Ukrainian e-commerce

enterprises.

Knrouoei cnosa: CRM-cucmema, ananimuxa, e1eKkmpoHHa KOMepYis, KIIEHMCbKI
Oani, ynpasiincoKi piuieHus, yugposa mpauncpopmayis.
Keywords: CRM system, analytics, e-commerce, customer data, management

solutions, digital transformation

Ilocmanoeka npobdaemu y 3a2anbHOMY 6U2nA0I ma it 36’°A30K i3 6ANCIUBUMU
Haykosumu uu npakmuunumu 3aeoanuamu. lludposizamis O6i3Hecy B YKpaiHi
3HAQYHO aKTHUBI3yBajlacs OCTAHHIMU POKaMHU, IO 3yMOBJIEHO PO3BUTKOM OHJIANH-
TOPTIBJII, MapKEeTIUICHCIB Ta 1HCTPYMEHTIB aBTOMAaTH3allii Oi3Hec-mpoleciB. Y HHUX
yMOBax OCOOJIMBOTO 3HaueHHS HaOyBae e(EeKTUBHE BUKOPUCTAHHS KIIIEHTCHKUX
nanux, ski ¢opmytotbcsi B CRM-cucremax. Ilpore OUIBIIICT, MiANPUEMCTB
€JIEKTPOHHOT KOMEPIIil 30cepe/IKYI0ThCs JIHIIe Ha (ikcallil onepariii, HeJJOOIHIOIYU
CTpaTeriyHui MOTEHIad aHATITUKU JaHUX JUISl OPUNHSATTS YIPaBIIHCHKUX PIIICHb.
Ile cTBOproe mnoTpedy y HAYKOBOMY OOIPYHTYBaHHI MPUHIMIIB Ta MOJenei
BUKOPUCTAHHS JIaHUX KJIIEHTIB IK OCHOBU JUISl YIPABIIHHS PO3BUTKOM IMiAMPUEMCTBA.

Ananiz ocmannix o0ocnioycenv ma nyonaikauiu. IlpoOnemarnka utUPPOBOI
TpanchopMarii manpueMcTB, BrapoBamkeHHS CRM-cucteM 1 BUKOPHCTaHHS
KIIIEHTCBKUX JITaHUX JOCHIDKY€TbCA OaraThbMa yKpPAiHCBKMMHU Ta 3apyOlLKHUMHU
HayKoOBIsIMH. 3o0kpeMa, y poborax Anuyk T., boenko O.,[7] Memxkosa C.[5]
po3kpuBaeTbes cyTHicTb CRM cucrem, aHami3yeTbesl IXHIM BIUIMB Ha 3arajbHy
e(DEeKTUBHICTh MIANPUEMCTB Ta AOCHKYyeThes poiib CRM-cuctem y migBuIleHH]

eexTuBHOCTI MapkeTHHroBux crpateriid. Jlocmigauku [.Ilerenki, €.KpukaBcbkui,



V.I'maniii, P.Uepkec[6] ananmizyroTh 3araibHy aktyaibHicThb CRM-TexHomnorii, ii
npoOJsieMH Ta TIepeBaru, a TaKOK BUKOPUCTAHHS JaHUX JJIS BIJCTEXKEHHS MOBEIIHKHU
kiieHTiB. OpraHizamiiai acnektd BrapoBakeHHsT CRM-cucteM y  JisIBHICTH
MiANpUeMcTBa  JociimkyBanu MapiinkoBebka O., Jlerkumit O.[4]. Boanouwac, y
HasBHUX JOCHIKEHHSX HEJOCTATHbO YBaru TMPUJIUIEHO KOMIUIEKCHIA MOJenl
BuKopucTaHHd aHamitTuku CRM pans yxBaneHHs pilieHb y cdepl eNeKTPOHHOT
koMepuii. Came 1151 HayKoBa MPOTrajiiHa BU3HAYA€ aKTYyaJbHICTh CTaTTI.

Dopmynweannusa yinei cmammi. MeToro cTaTTi € OOIPpYHTYBaHHS pOJIi
aHaMTUKK  KIleHTChKkUX JaHux y CRM-cucremax y mnpoueci NpUAHATTS
YIOPaBIIHCHKUX PIIIEHb B EJIEKTPOHHIN KOMEPINi Ta pO3pOO0JEHHS KOHIENTYalbHOI
MOJIEN1 TAaKOro MPOLIECY.

Buknao ocnoenozo mamepiany oocnioncennsa. lludpoBa TpaHcopmariis
MIIPUEMCTB Jla€ M psii 3HAUHUX I[epeBar: MOJIMIIEHHS KIIEHTCHKOrO JOCBIiNY,
MIPUCKOPEHHSI O13HEC-NpPOLECiB Ta iX THYYKOCTI, BIPOBA/KEHHS 1HHOBAIIHHUX
MO>KJIMBOCTEN AJI1 PO3BUTKY Oi3HECY Ta OCBITHIX MOCIYT, BUKOPUCTaHHS CYyYaCHUX
TEXHOJIOT1H [ poOOTH 3 TaHUMU, PO3IIMPEHHS MapTHEPCTBA 1 CHiBpoOITHULITBA [1,
c.396]. [ns oTpumaHHS 3a3HauYeHUX TMepeBar BiJg HudpoBizalii MOTPIOHO
BUKOPHUCTOBYBATH BIJMOBIIHI IU(POBI IHCTPYMEHTH Ta 1HPOpMaIliiiHi TexHojorii. J{o
HUX BiIHOCATH 1 CRM-TexHO0r1i — BUJ NpOorpaMHOro 3a0e3MeueHHs, MPU3HAYeHOT O
Uil aBToMaTu3aulli B3aemofii Oi3Hecy 3 kiieHtamu. OcHoBHa Mmeta CRM —
cucreMaru3sailisi 613HeC-IpoLEeciB, ONTUMIZAIlIS MPOIECIB MAPKETUHTY Ta MPOJAXKIB,
M1JBULLIEHHS JOSUIBHOCTI KIIIEHTIB, & TAKOXK 30UIbIICHHS NPUOYTKY KOMIaHIM.

[HdopmariiftHi TexXHOJIOTIT B Cy4yacHMX YyMOBax ULU@poBizaiii Oi3Hecy €
MOTY>)KHUMU  IHCTPYMEHTaMU  JJIsl  MOIABUINEHHS  KOHKYPEHTOCIPOMOXKHOCTI
MIMPUEMCTBA, & TAKOXX HEB1J’€MHOIO0 YACTUHOK CHUCTeMM ympaBiiHHi. Ha cboroani
OCHOBHUMHM TpeHJaMH 1HGOPMAIIMHUX TEXHOJOTIA il Oi3HEeCY 3aJIMIIAI0ThCS
PO3IMOBCIOJIKEHHSI BIPOBAKEHHS IITYYHOTO IHTEJIEKTY, BUKOPHUCTAHHS HOBHUX

TEXHOJIOTIA Tpu PoOOTI 3 KIIEHTaMHU, B TOMY YHUCJII TEXHOJIOTIl BIPTyaJbHOTO



BiJOOpaKeHHS KJII€HTA, ONTHUMI3Allisl BUKOPUCTAHHS KIIFOUOBHX AHAMITHYHUX JTAHHUX
uudponoro 6i3Hecy [3].

Sk 3a3Hava€eThCs y NOCHIIHKEHHAX 11070 BOpoBamkeHHss CRM-cucrem [2, ¢.27],
TO B MEpUIy Yepry BOHO MOTPIOHO KOMMAaHIAM, IO CHELIali3yIOThCS Ha MPOAAXKY
TOBapiB a00 MOCHYT, 1 6€3MocepeIHO B3a€EMO/IIIOTh 3 BEJIUKOIO KIJIBKICTIO KIIIEHTIB, a
came IaTtepHer-marazunam. Lli cuctemMu M03BOJIAIOTH MPOBOJUTHU MOCTIMHUM 30ip Ta
aHami3 iHdopmMallii Ipo KIIEHTIB, 31HCHIOBATH 11 MIITOTOBKY JI0 MOAAJIBIINOI 0OpOOKH,
a TaKoXX MaTW €JIMHE CXOBHIIE 1H(OpMAaIlli I CTBOPEHHS KIIEHTCHKOI 0a3u Ta
OTpUMAaHHS BIAOMOCTEH Mpo B3a€MOJI1I0 3 KJIIEHTOM B JIFOOUH Yac.

[Momqo mnomynspHux Ha cboroani B Ykpaini CRM-cucrem, TO mNOTpIOHO
3a3Hauutu, Mo y 2025 poui cepen CRM 3 HalO1IBIIUM 3pOCTAHHAM, BUAUISIIOTHCS
LP-CRM (+309%) ta KeyCRM (+48%) y nopiBasHHI 3 2023 pokowm [8]. Ha ocHoBIi
nanux BukopuctanHs CRM-cucteM B yKpaiHCBKMX KOMIIAHISIX B1JI3HAYUMO
BITUM3HAHI Ta 3apyOikH1 PO3POOKH, SIK1 CTalOTh Bce OUIbIN 3aTpedyBanumu (Tabu.1):

Taoauus 1. Peiituar CRM B Ykpaini y 2025 poui.

Micue | CRM- Kpaina OcHoBHa nepesara / IliiboBa aynuropis
cucreMa MOXO/I’KEeHHS

1 SalesDrive VYkpaina KommniekcHe pilieHHs, TMOMyJsSApHE cepell pi3HUX
CErMEHTIB 0i3Hecy.

2 KeyCRM VYkpaina AKTHBHO 3pOCTa€, Opi€HTOBaHa Ha e-commerce Ta
Manii/cepeHii Oi3Hec.

3 Zoho CRM Ianis MixHapoaHa cUCTeMa, 1[0 MA€ 3HAYHY YaCTKy PUHKY
B YKpaiHi 3aBJSIKU THYYKOCTI.

4 LP-CRM VYkpaina CremnianizyeTbcss Ha TOBapHOMY Oi3Heci Ta OHJIAMH-
TOPTiBIi, JIEMOHCTPY€ CTpiMKe 3pOCTaHHs
TOMYJIIPHOCTI.

5 Creatio VYkpaina (panime  Terrasoft) Iloryxxna tiardpopma s
BEJIMKOTO Ta CepeiHboro Oi3Hecy, MI0 aKTUBHO
PO3BHBAETHCSL.

Iicepeno: cghopmosaro na ocnosi [§8].

BpaxoBytoun, mo KeyCRM € opieHTOBaHOIO Ha €JIEKTPOHHY KOMEpIIO Ta
Manuidi 1 cepeaHiii Oi3Hec, TO MU BHOpaaud came IO CUCTEMY JUIsl TMOJAIbIIOTO

anamizy. Hame nociipkeHHs cpsiIMOBaHE Ha 3’dCyBaHHS TOro, skuM 4ynHoM CRM-




cuctema, a came KeyCRM, BminuBae Ha SKICTh YNPABIIHCBKUX PIIIEHb, IO
MPUUMAIOTHCS TIATPUEMIIEM Y TIPOLIECT OHJIANH-TOPTIBIIL.

B ocHOBI anHami3y JI€KUTh NPUITYIIEHHS, 110 KIIEHTCHbKI JaHI MOXYTb OyTH
TpaHc(OpMOBaHI B KOPUCHY aHAIITHYHY 1H(POpMAIIit0, sIKa, Y CBOIO Yepry, BU3HAUa€
e(DEeKTUBHICTh MAPKETUHTOBUX, JIOTICTUYHHUX Ta CTPATETIYHUX PIIIECHb MiAMPUEMIIS.
JInst miaTBepKEHHS 1bOTO TBEPKEHHs Oyjia 3aCTOCOBaHa CTPYKTypOBaHa MOJENb
JOCHIKEHHS, 10 BKJIIOYaja:

- BHU3HAYCHHSA KJIIOYOBHUX JAHUX, 1110 30uparoThcsi CRM;

- OIKC OPOLECiB iX 00poOKH;

- OUIHKY aHaJITUYHUX IHCTPYMEHTIB;

- aHaJi3 ynpaBlIHCHKUX PIlIEHb, K1 TPUHMAIOTHCSI HA OCHOBI I1€1 aHANIITUKY;
- OLIHKY Pe3yJbTaTiB BIIPOBAKEHHS.

Posrnsuemo CRM sk Kepeno CTPYKTypOBaHUX JaHMX Npo KiieHTiB. Ha
noyatky Oyno BuzHaueHo, o KeyCRM 3a0e3neuye cucTeMHE HAaKOMUYEHHS BCIX
OCHOBHUX NapaMeTpPiB KIIEHTCHKUX B3a€MOIIM:

- KIJIBKICTh 3aMOBJICHb;

- 4acTOTa MOKYIIOK;

- CE30HHICTb MOIHUTY;

- CepeIHIN YeK;

- MOMYJISIPHICTh TOBAPHUX MO3UIIIH;

- JDKepena nepexoiB;

- e(pEeKTUBHICTh PEKJIAMHHUX KaMIIaHii;

- 9ac 00pOOKH 3aMOBJICHb.

a1 noka3Huku (HOpMYIOTh 1H(GOpPMALIiHY OCHOBY IJs1 MOOYJOBH JETAIBHUX
anamituyHux 3BITIB. IlepeBaroro KeyCRM e aBromartuzamis 300py iHpopmaiiii,
TaKuM YMHOM MiANpHEMENb HE BUTpAYa€e yac Ha py4yHUU OOJIIK 1 BOJIHOYAC YHHKA€E

TUIIOBUX MMOMMJIOK, TIOB’SI3aHUX 13 JIFOJICBKUM (DaKTOPOM.



Posrinsinemo anamituuHi iHCTpyMeHTH CRM, dK1 CIOyryroTb OCHOBOIO ISt
00po6ku nannx. KeyCRM no3Bossie popMyBaTH Takl BUJIA aHATIITUKU:

- IMHAMIYHUN aHalli3 MPOJaXiB, IO BiAOOpa)ae 3MIHU MOMUTY B Pi3HI NEPIOAH;

- KOTOPTHHUM aHal3, AKUH NOKa3y€e MOBEAIHKY KIIEHTIB MICISA NEPIIOT HOKYIKHU;

- CTPYKTYpPHHUI aHaI3 aCOPTUMEHTY, 1[0 BU3HAYAE KITIOUOBI TOBAPHI KAaTEropii;

- aHami3 KaHamB  TpadikKy, J03BOJSIOYM BUMIPIOBATH  €(PEKTUBHICTD

MapKETUHTOBUX BKJIAJICHb.

[TopiBHSIHHSA PI3HMX 3BITIB Jajd0 3MOTY BHSIBUTH 3aKOHOMIPHOCTI, 30Kpema
CE30HHE 3POCTAHHS MOMUTY B MEPIOJ BEJIMKUX CBST, 30UIBIIEHHSI CEPEIHHOTO YeKa B
MOMEHTH 3aIyCKY IIePCOHANI30BAaHUX aKII1i, a TAKOK 3pOCTAHHA MOBTOPHUX MOKYIIOK
P 3aCTOCYBAaHHI CUCTEMHU aBTOMaTUYHHUX MTOBIJOMIIEHbD.

Posrnsgnemo sk MOXYyTh (OpMyBaTHCS YHOPABIIHCHKI pPIIIEHHS Ha OCHOBI
OTpUMaHoO1 aHaNiTUKU. Byno mpoctexeno, sk nani CRM BmnBaroTh Ha KOHKPETHI Jii
mianpueMis. lle A03BOAMIO 3MOAENIOBATH MPOLIEC TNPUUHATTA YHIPaBIIHCHKUX

pimensb. (Puc.1)



36ip gaHux: OTpuMaHHA iHGopmMauji 3 pi3HUX KaHanis

|

MepBuHHA 06pobka: COPTYBaHHA Ta BNOPSAAKYBAHHA AaHUX

!

AHaniTMYHWN aHanis: PopMyBaHHA CTATUCTUKN Ta BUABNEHHSA
3aKOHOMIpHOCTeNn

|

IHTepnpeTauia pe3ynbraTiB: ¥Y3aranbHeHHA BUCHOBKIB ANA NPUAHATTA pilleHb

|

MpUAHATTA yNpaBniHCbKOro pileHHA: POpMyBaHHA KOHKPETHOI Aii ANa NoKpaLleHHA
pesynbraTy

v

MOHITOPUHT pe3ynbTaTiB: OuiHIOBaHHA ePeKTUBHOCTI PilUeHHS

v

3BOPOTHUI 3B'A30K | KOpeKUin: KopuryBaHHA cTpaTerii Ha OCHOBI HOBUX AaHUX

Puc. 1. Moaeab NpUAHATTS YHPABJIIHCHKHUX PillIecHb HA OCHOBI aHAJIITHKH

KJI€EHTCbKHUX JaHHUX

Mogens Ha pucyHKy | mokasye, o OyJb-Ke yIpaBIiHCbKE PIIIEHHS MOBUHHO
MaTH JlaHi sIK OCHOBY. Jluiiie Toai BOHO OyJie JIOTIYHHUM, apryMEHTOBAHUM 1 MPUBEJE
1o 6axxanoro edexty. Hamu Oynu BU3HAU€H1 OCHOBHI MOKA3HUKHU JIJIs1 KOKHOTO €TaIy
MpOIECY NPUNHATTS YNPABIIHCHKUX pIllIEHb, a TaKOX OYIKYBaHHI pPE3yIbTaTH.
(Tabn.2)

Taoauus 2. ETanu Moaesi NpuitHATTA yIPABJIIHCHKHUX PillleHb HA OCHOBI

AHAJITHKH KJIICHTCHKHUX JaHUX

\ Ne \ ETan npouecy \ 3micT eTany \ OCHOBHI NOKa3HNKH \ QOuikyBaHui




pe3yJbTaT
Orpumanug indopmarii . ..
p . (b. pMan KinpkicTh KIi€HTIB, IloBHa 0a3a maHux
. PO KITIEHTIB, )
1 30ip naHux o0csT mpoaxis, JUISL TIOJAJIBIIOTO
3aMOBJICHHS, TOBApH, .
JOKEpPEso 3aMOBJICHb aHaizy
pekIamy
Cucremaruzaris
) OO0po0Oka Ta iH(popmarii 3a YacToTa MoKymnox, CtpykTypoBaHi qaHi
CTPYKTYPYBaHHS KaTeropisiMu (ToBapu, perioHaNbHI MpoJaXxi | A moOyI0BH 3BiTiB
KJIIEHTH, PET10HH)
. Po3paxyHOKk cepeaHboro . . BusiBiienns
AHAJTITHKA JlnHamika npo1axis, co .
3 . yeky, LTV, CAC, i TEHIECHIIIH 1
MOKA3HUKIB MOBTOPHI MOKYIIKH ) .
KOHBepCii 3aKOHOMIpPHOCTEN
AHaJi3 IpUYUH 3MiH Yy
. 3HWKEHHS/3POCTaHHS
InTepnperauis [IOKA3HUKAX, ITOLIYK . BusHaueHHs
4 . 3aMOBJICHb, AKTUBHICTh N
JTAaHUX npooIieM i L HATIPSIMIB JTii
N KJIIE€HTIB
MO>KJIIHBOCTEH
. dopmyBaHHSI Hosi akuii, 3MiHU ..
[puiinaTTs ‘p y . ’ Onrumizaris
5 . YOPaBIiHCHKHUX PillIeHb ACOPTUMEHTY, ) .
pilieHb . 0i3Hec-Ipo1IeciB
Ha OCHOBI JaHHUX TapPreTUHT
) ) ) ROI, mpupict )
MoniTopuHr OmiHka pe3yapTaTiB L KonTpo:s 1
6 . . IpoJaxiB, retention .
e()eKTUBHOCTI BIIPOBAKEHUX PIllICHb rate KOPEKIIisl CTpaTerii

Otxe, mpoaHai30BaHI JaHl J03BOJIAIOTH CHOPMYBAaTH MOJEIb HPUNHATTS

YIOPaBIIHCHKUX PIIIEHB, IO CKIAJAETHCA 3 IIIECTH €TaIliB 3a3HAYEHUX y TaOmuIi 2:

1. 30ip indopmaIlii:

XapaKTEPUCTHUK KITIEHTIB.

dikcaris 3aMOBJE€Hb, KaHAJIB iX HAIXOMKEHHS Ta

2. O0poOka: aBTOMaTU4HE CTPYKTYpPYBaHHS JaHUX 33 CErMEHTaMHU.

3. AHaJIITUKA: BUSIBJICHHS TPEH1B, CE30HHOCTI, TOBapiB-JIiAEPiB.

4. IaTepriperarlis: BU3HAUYCHHS MPUYWH BUSIBICHUX 3MiH.

5. IlpudHATTS pilICHHS:

ACOPTUMEHTHIH TOTITHIII.

6. MOHITOpPUHT pe3yJbTaTiB: OllIHKa epeKkTuBHOCTI 3MiH y CRM.

3MIHM y peKJIaMHIi cTparerii,

I[IHOYTBOPEHHI,

BaxninBo, 1m0 3Mo0/elbOBaHUN MpOIEC I[OKa3aB: pPINIEHHS, 3acHOBaHI Ha

aHaJITHUILl, 3aBXAU JAl0Th CTAOLIBLHO Kpalll pe3yjbTaTd, HIK IHTYiTHBHI PIIICHHS.

CRM pnonomarae He JMIIE€ MPOTHO3YBATH, a W MOMEpE/KaTh HETaTUBHI TEHJICHIII],




HaMpUKIaJ TaJiHHS MOMUTY B OKpPEMi MEpiOAM YU 3HUKEHHS KOHBEpPCii 3 MEBHUX
pPeKIaMHHMX KaHAIIB.

OTpuMani pe3yJbTaTH MOJIENIOBAHHS MIATBEPKYIOTh KIIOYOBI MOJIOKEHHS
Cy4acHUX HAyKOBUX mpamb Yy cdepi muppoBoi EKOHOMIKM Ta YIpaBIiHHS
MIMPUEMCTBOM, 110 €(PEKTUBHICTh YNPABIIHHS MIJMNPUEMCTBOM 3aJIEKUTh BIJ
MOBHOTU Ta CBOE€YACHOCTI 1HGoOpMaIlli, sIKy OTpUMye MeHemxkep. Bukopucranhas
CRM-cucremu 3abesneuye came Il€¢ — IIBUJKE, TOYHE Ta CTPYKTYpOBaHE
HAJXO/KCHHS JaHUX, 110 ycyBae 1HQOpMalliiiHi po3puBU. A 1Ie¢ B CBOIO YEpry
J03BOJISIE 3HAYHO MIJABUIIUTU MPOAYKTHUBHICTh Mpalll Ta SKICTh YIPaBIIHCHKUX
pimenb. AHaniz nannx y CRM miaTBepaxye el BUCHOBOK, aJIKe MpoIiecu 00poOKu
3aMOBJIEHb, KOMYHIKalli 3 KJII€EHTaMU Ta MOLIYKY MPOOJEMHUX 30H BIJIOYBaIOTHCS
mBuame Ta edektuBHime. Takox CRM-cuctema BuCTynae 1HCTPYMEHTOM
CTPATETIYHOIO XapaKTEpPy, OCKUIBKU J103BOJISE€ (POPMYBATH MOJITUKY ACOPTUMEHTY,
BH3HAYaTU MEPCIEKTUBHI PUHKOBI HIllll Ta TPOTHO3YBAaTH MPOIAXKI.

[TopiBHSIHHA 3 HAyKOBHMH TIOJIOKEHHSIMU JIa€ 3MOTY CTBEpJKYBaTH, IO
OTpUMaH1 pe3yJbTaTU HE JIMIIE MPAKTUYHI, ajie ¥ MalOTh HAYKOBO OOTPYHTOBAaHUII
xapaktep. CRM-cuctema cTa€ IHTENEKTyaJbHUM €JIEMEHTOM YIIPAaBIIHHSA, SKHM
3a0e3reuye BUCOKHI piBEHb aIalITUBHOCTI O13HECY 10 PUHKOBUX 3MiH.

Bucnoexu 3 nposeedenozo 00cnioxiceHHs i nepcneKmueu nooaIbuux po3eiooK
y 0anomy nanpami. [IpoBesieHe NOCTIKEHHS 1aJI0 3MOTY KOMIUIEKCHO OIIHUTH POJIb
CRM-cuctremu y niBUIleHH] €(EKTUBHOCTI yIPaBIIHHS KJI1€EHTCHKUMH BiIHOCUHAMU
B yMOBax eJeKTpoHHOi koMmepuii. [lo-nepmie, oObrpyHToBano moseaeHo, mo CRM-
CHUCTEMa € KJIIOYOBHUM €JIEMEHTOM 1HQOpMaIliiHOI 1IHPPACTPYKTYpH EJIEKTPOHHOTO
0i3necy. Ilo-gpyre, pe3ynbTaTd aHalizy MOKa3aiM, 10 AHAJITUYHI 1HCTPYMEHTH
CRM [03BOJISIIOTH BCTAHOBIIOBAaTH (PAaKTOpHW, 110 BIUIMBAIOTh HA CEPENHIN dYek 1
piBEHb MOBTOPHHUX NOKYIOK. [lo-TpeTe, MojentoBaHHS MpOLECy YIpaBIiHHS Ha
ocHoBi aHaniTuku CRM mposieMOHCTpyBasio, M0 TaKUW MiAXiJ 3a0e3neuye 3pOCTaHHs

KOHKYPEHTOCIPOMOKHOCTI O13HECY Ta MiJBUILIEHHS JIOSUIBHOCTI IIIbOBOT Ay AUTOPII.



3aranoM mpoBeAeHE NOCHiKeHHs miarBepauiio, mo CRM-cuctema BHCTymae
MOBHOI[IHHUM MEXaHI3MOM YIpaBJiHHA, 10 IHTErpye JaHl, aHaJITUKYy Ta
YIPABIIHCHKI PIIIEHHS B €IMHY cucTeMy. Lle cTBOproe yMOBU 1Sl CTIHKOIO pO3BUTKY
€JIEKTPOHHOT KOoMepilii Ta 3abe3neuye MIANPUEMIIO MOXIHUBICTh OINEPATUBHO
pearyBaTy Ha 3MIHM PUHKOBO1 KOH FOHKTYPH.

3a3HauMMO, 10 AKTYaJbHOIO TEMOIO ISl MOJANBIIUX JOCHIIKEHb SIBISETHCS
oIliHKa ekoHOMIYHOi edekTtuBHOCTI CRM-cuctemMu B AWHAMIIl, BKIIOYAIOUH
PO3paxyHOK pPEeHTA0ENbHOCTI BOPOBAIKEHHSI Ta OKYMHOCTI 1HBECTULIN Yy IudpoBy
iHppacTpykTypy. OCKUIBKM pPe3yiabTaTH HAIIOrO JOCIHIJKEHHS MiJITBEPKYIOTh
NnepcreKTuBHICT,  BukopuctanHs  CRM-cuctem sk 06a30BOro  ejeMeHTa

IHTEJEKTYyaJIbHOT'O YIPABIIHHS 013HECOM Y CYYaCHUX YMOBaX LHU(PPOBOi EKOHOMIKH.
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