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Pe3stome. [Ipucesaueno ananizy 0oyinbHOCI BHPOBAONCEHHS 8 Chepy CIOMAMONOSTYHO20 AOMIHICIDYBAHHS
CYYACHUX cucmeMm YRpasninHs 8i0Hocun 3 kiienmamu, a cave CRM-cucmem. 30kpema susHaueno, wo mpaouyitini
oghicHi do0amxu 8xce He 30aMHI CNPABUMUCA 3 3AB0AHHAMU, AKI BUCYBAIOMb CYYACHI YMOBU Be0eHHs Oi3Hec).
Busnaueno, wo punox npocpammozo 3abesneuenns 6 YKpaini € nepcneKmuHumM i CMPIMKO 3DOCHANOYUM.
THowmogxom 00 cmpimKko2o po36UmKy puHKY RpoSpamMHux npooyKmie cmaia nogHomacuimaota sitina. J{o 2022 poky
nepegasicrHa 6inbuwicms nPoSpamHux npoOyKmie Ha punky Yxpainu Oyna pociiicbkozo noxooxcenns.. Ha cboeo0mi
KOPUCIY8A4aM NPONOHYEMbCSA 00801 6a2amo  3pyuHuX, OOCMYNHUX MA SKICHUX NPOSPAMHUX NPOOYKMIS.
Posenanymo navinonynapuiui CRM-cucmemu gimuusnanoeo eupoonuxa. OCHo8010 YCRIWHOCI CIOMAMOI02IYHO20
bisHecy, K [ OY0b-SK020 [HUWO20, € 3A/YUEHHs. HOBUX KILEHMIE ma, Hacamnepeo, 8MPUMAHHS 8Jice ICHYIOYUX, 3d
MOICTUBOCIE NEPEBEOCHHSL IX Y IOSIbHUX KIIEHMIB. []08e0eHo, o 30LNbUeHHSsL T0SIbHUX 00 KOMAAHIL ma it npodykmy
Kaienmie y pasu 30invwiye il npubymrosicms. B pobomi 36epueno yeazy na mou akm, wjo CydacHi nayieHmu
CMOMAMONOSTUHUX KITHIK CIANU 6UMOTUBIUUMU, IX YIKAGUMb He JIULe 8UCOKA KICMb NOCTY2U, A U AKICMb Cepsicy,
MOJICTUBICb 3a0WaA0NCYBAMU Yac ma Oymu 3aexcou noingopmosanumu. Bnposadoicenna CRM-cucmem 3Hauno
30IIBULYE  MONCTUBICIL  CIMOMAMOIOSTYHOI  KIIHIKU 3a00801bHAMU  yi 6umoeu. B cmammi Oosedero, wo
ynposaoicenusi CRM-cucmem mae 3naunuil KOpucHuili epekm came 0 niOGUWEHHs epeKmMuUsHOCI OisIbHOCH
camoi kuiniku. Buxopucmanns CRM-cucmem cnpusic nioguiyeHHr0 npoOyKMUGHOCMI npayi ma 3a0ujaoHNCeHHIO
po60u020 Hacy MeOuyHo20 mMa AOMIHICMPAMUEH020 NepcoHAny. Busnaueno xoukypenmmmi nepesacu, sKi
sabe3neuyiomocs  sukopucmannam CRM-cucmem. Taxoowc eusnaueno Kpumepii, 3a axkumu cnio niobupamu
CRM-cucmemy 07151 OKpemo 635moi CmomMamono2iunol Kainiku. 3eeprneno ysazy nHa mou gaxm, wo cneyianizoeani
CRM-cucmemu 0151 CIMOMAMOAOSTUHUX KITHIK (CIOMAMONOSTUHUX KAOIHemi8) Maoms 3HAYHUL QYHKYIOHAL, WO
3a6e3neuye  MoxCcIugicmo nidibpamu ma aoanmyeamu came MmMou NpoSpAMHUL  NPOOYKm, sAKulli  Oyoe
navepexmusniwmum. Ilpu enposadsicenni CRM-cucmemu cuid epaxoeysamu MexXHiuHi, AOMIHICMpPamueni ma
Op2ani3ayitini ACneKmu, a MaKo’c PigeHb Ni020MOBKU NEPCOHATY MdA HeOOXIOHICMb 1020 HABUAHHSL.

Knrwuosi cnoea: cmomamonozciune aominicmpysanus, cmomamonociyna «iinika, CRM-cucmemu,
asmomamu3zayis, Oi3Hec-npoyecu.
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IMPLEMENTATION OF CRM TECHNOLOGIES IN THE FIELD OF
DENTAL ADMINISTRATION

Oksana Garmatiuk; Andrii Horokhivskyi

Ternopil Ivan Puluj National Technical University: Ternopil, Ukraine

Summary. The article is devoted to the analysis of the expediency of introduction into the expediency
of dental administration of modern systems of management of relations with clients, namely CRM systems.
In particular, it is determined that traditional office applications are no longer able to cope with the tasks
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that are put forward in modern business conditions. It is determined that the software market in Ukraine is
promising and rapidly growing. The impetus for the rapid development of the software market was a full -
scale war by 2022. The vast majority of software products on the Ukrainian market were of Russian origin.
To date, users are offered a lot of convenient, affordable, and high-quality software products. The article
considers the most popular CRM systems of the domestic manufacturer. The basis for the success of the
dental business, as well as any other, is attracting new customers and, above all, retaining existing ones, if
possible, transferring them to loyal customers. It is proven that an increase in customers loyal to the company
and its product at times increases its profitability. The article draws attention to the fact that modern patients
of dental clinics have become more demanding, they are interested not only in the high-quality of service,
but also in the quality of service, the ability to save time and be always informed. The introduction of
CRM systems significantly increases the ability of the dental clinic to meet these requirements. The article
proves that the production of CRM systems has a significant and useful effect precisely for improving the
efficiency of the clinic itself. The use of CRM systems helps to increase labor productivity and save working
time for medical and administrative personnel. The competitive advantages provided by the use of CRM
systems are determined. The criteria for selecting a CRM system for a single dental clinic are also
determined. Attention is drawn to the fact that specialized CRM systems for dental clinics (dental offices)
have significant functionality that provides the ability to select and adapt exactly the software product that
will be most effective. The implementation of the CRM system should take into account the technical,
administrative, and organizational aspects, as well as the level of personnel training and the need for
training.
Key words: dental administration, dental clinic, CRM systems, automation, business processes.
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IMocranoBka npodaemu. CkiagHa pUHKOBA CUTYallis, 10 OOyMOBJICHA HANPYKEHOIO
KOHKYPEHTHOIO 00pOoTh00I0, JeMOrpadiqHOI KpU30H0 (3MEHIIEHHS KIJIbKOCTI MOTEHIIHHUX
KJTI€HTIB), 3HWKEHHS KYIBEIIBHOI CIPOMOYKHOCTI HACEJIEHHS, 3POCTal04i BUMOTH KIIIEHTIB 10
AKOCTI OOCIYrOBYBaHHS, TOCTpa HEOOXIJHICTh 3a0IIAKEHHS KOINTIB 1 pPoOoUYoro yacy
3YMOBIIOIOTh TOTpeOYy BIPOBA/DKEHHS 1HCTPYMEHTIB ONTUMI3alii BeAeHHs Oi3Hecy Ta
(bopMyBaHHSI KOHKYPEHTHUX I1epeBar. 3 orjisily Ha 3a3HaueHy CUTYallil0 0COOIMBOI aKTyalbHOCTI
HaOyBae BIIPOBAKEHHS y cepy cToMarosoriyuHoro aaminictpyBanHss CRM-cucrem.

AHani3 ocTaHHiX pocaifkeHb i myOmikamiii. [TutaHHa TOUITBHOCTI BHPOBAIKEHHS
CRM-cucreMm y chepy cTOMATOJIOTIYHOTO aAMIHICTPYBaHHS, IXHIX MOTEHIIINHIX MOKIJIMBOCTEH
Ta MepeBar 3HANILIN BiJOOpaKeHHs Y Mpalsix 0aratb0X HAyKOBIIIB Ta MpakTuKiB. Hampukian,
CRM sk 1HCTpYMEHT MiJIBUIIEHHSI KOHKYPEHTOCIIPOMOXHOCTI KOMIaHIi OCIIIKEHO B MPaLsX
O. boenko, T. SAnuyk [12], O. 'apmatiok ta A. I'opoxiBcbkoro [2; 3], O. Kpayze, L. Ilinsk,
C. Inunuk [6]; npoekryBanHst CRM-cuctem y cdepi cTOMAaTONOTIYHOTO aqMIHICTPYBaHHS
BUCBITJIEHO B HaykoBoMy Aopooky M. Kosyni ta O. Congatko [4]; mepeBaru Ta MOKJIHBOCTI
BrpoBakeHHst CRM-cuctem nocmimkeno A. bounap [1], C. Hocenko [8].

Ha cywyacHomy ertarti po3BHTKY BITYM3HSHUH PUHOK MPOTPAMHUX MPOAYKTIB, Y TOMY
yucai #  CRM-cucrteM, CTpIMKO pPO3BHBA€ETBCS 1 XapaKTEPU3YEThCS  HANpY>KEHOIO
KOHKYPEHITI€10. AKTYaJIbHUM € TECTYBaHHS «HOBHHOK», BU3HAYCHHS HE3aI0OBOJICHUX TOTPEO
KJIIEHTIB Ta BJIOCKOHAJIEHHS NMPOrPaMHUX MPOJIYKTiB.

MeTo10 cTaTTi € aHATI3 MPOTPAMHOTO 3a0€3MeUeHHs, OPIEHTOBAHOTO HA OMTHUMI3AIli0
Oi3Hec-miporiec 'y cdepi CTOMATONOTIYHOTO aAMIHICTpYyBaHHS, BHU3HAUEHHS IepeBar Ta
MoxBocTel Bukopuctanass CRM-cructeM Ta yMOB YCIIIIHOTO BIPOBA/DKEHHS IPOTPAMHIX
IPOAYKTIB Y IPAKTUYHY JTiSUIbHICTH CTOMATOJOTIYHUX KIHIK.

IlocranoBka 3aBranHs. BianosigHo 10 BU3HaUeHUX Ipo0IieM y cepi cToMaTOIOTHHOTO
aJIMIHICTPYBaHHS Ta METH JOCTIKEHHS OCHOBHMMH 3aBJAaHHSAMH B CTaTTI € aHaNi3 PHHKY
MIPOrpamMHOTO 3a0e3NedYeH s B cpepi CTOMATONIOTIYHOTO aMIHICTpYBaHHS; BU3HAUCHHS MepeBar
Ta PHU3MKIB JJIsI cTOMarojoriuHoro OizHecy Bij ynpoBajukeHHd CRM-cucrem; TexHivHi,
aJIMIHICTPaTHBHI Ta OpraHi3alliifHl acleKTH, U0 BUHUKAIOTh y Iporeci BrpoBamkeHHs CRM-
cucteM; oy HainomysspHimux CRM-cucrem y cdepi cTOMATONOTIYHOTO aMiHICTPYyBaHHS;
aHaJI3 OCHOBHMX OYiKYBaHb KJIIEHTIB 010 SKOCT1 0OCITYrOByBaHHS B CTOMATOJIOTi.
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Buknaag ocHoBHOro Mmarepiaiay. BmpoBamkeHHss B cdepy CTOMATOJIOTi4HOTO
aIMIHICTPYBaHHS CYYaCHUX CHCTEM YIPABJIiHHS BIIHOCHHAMH 13 KJII€HTAMHU Ha CbOTOJIHI €
00’€KTUBHOIO HEOOXiAHICTIO. 3BWYaiiHI odicHI JOIaTKU BXe HE 37aTHI CHPaBUTHCS 3
3aBJaHHIMM, 110 BUCYBalOTh YMOBH BeJleHH 013Hecy, HaTroMicTh CRM-cucremu (Customer
Relationship Management) opieHTOBaHI Ha aBTOMaTH3alli0 Oi3HEC-MPOIECiB, T03BOISIOThH
KOMIIaHii KepyBaTH BCiMa MpOIlECaMH B3a€MOJii 3 KOHTpareHTamH (KJi€HTaMH, IOCTa-
YJaJllbHUKAMHU, Ji1aMH), 00’ €JHYIOTh PI3HOMaHITHI 1IHCTPYMEHTH Oi3HEC-IPOIECIB B €AUHY
Hanaromkeny cucremy. CRM-cucremu TakoX [Hai0Thb MOXJIMBICTH AaBTOMATHU3yBaTH
BIJIMOBI/IHI Oi3HEC-TIpOIIECH B MAapKETUHTY Ta Mpoja)kax, 30epiraTé BCio iHGOpMAILiIO Mpo
MAaIi€HTIB B OJHOMY MiCIli, aBTOMaTU3yBaTH PyTHHHY POOOTY Ta 3a0IIaAUTH Yac, JIETKO
30upary, eKCIOPTYBaTH Ta aHajiizyBaTu naHi. 3a momomoroto CRM MokHa po3BHUBATH
BHYTDIIIHIO CIHIBIpAIO: [pU3HAYaTH 3aBJaHHA Ta KOHTPOJIIOBAaTH iXHI CTaTycCH,
OpraHi30BYyBaTH KOMAaHJHY poOOTY, B TOMY YHCIi 32 JOTIOMOTOI0 CHCTEMHU OMOBIIICHHS 1
BHYTpIIIHIX YaTiB.

Ha cyuacnomy eram po3Butky CRM B VYkpaini MOXHa OXapakTepH3yBaTH SK
HEPCIEKTUBHUMN 1 CTPIMKO 3pOCTal0uUil PUHOK MPOrpaMHOro 3abe3neyeHHs. 3a MiipaxyHKaMu
¢axiBuiB Tepmin okynHocTi CRM-cucreMu cTaHOBHUTH O1M36K0 OAHOTO POKY [13].

OCHOBHOIO METOI0 CTOMATOJIOTTYHOTO Oi3HECY, K 1 Oyb-SIKOTO 1HILIOTO, € 3aTy4YeHHs
HOBHX Ta YTPUMAaHHS BXKE ICHYIOUHX KJII€EHTIB, MAKCUMAIILHO MOKITUBE 30UThIIICHHS TOCTIHHUX
KJIIEHTIB JIOAJIBHUX A0 KIIHIKH. 3a IPOBEIEHUMH JIOCTIKEHHIMU JJOBEICHO, 1110 Ha yTPUMAaHHS
OJTHOTO KIIIEHTAa BUTPAYAETHCS y II'ATh pa3iB MEHINE, HDK Ha 3alydeHHs HOBOTO. SIKIIO
KOMYHIKaIii 3 KIi€HTaMH € HeeQEeKTUBHUMHU, TO 65% KIII€HTIB MPAKTUYHO HE MPUHOCSTH
npuOyTKy, a 301IbIIEHHS HOCTIHHUX KITI€HTIB JHIIe Ha 5% 3011bIIy€e TpUOYTKOBICTh KOMITaHi1
Ha 50-100%. CydacHi KJII€EHTH CTOMATOJIOTIYHMX KJIIHIK MOTPeOYIOTh HE JIMILE SKICHHX
NoCHyr, aje i sKicHoro cepmicy. Takox 3a pe3yibTaTaMu JOCIHIKEHb BHU3HAUEHO, IO
BrpoBakeHHss CRM-cuctem 30ub11ye Ha 17% KoHBepcito diiB 1 Ha 21% — IpoayKTUBHICTb
mpart [12].

Oco0nuBoi akTyanbHOCTI HaOyBa€ HEOOXITHICTh MiABUIIEHHS MNPOJYyKTUBHOCTI
mpaii Ta 3aouiajpkeHHs poOodoro yacy ¢axiBiiB KIIHIKM. BUBUIbHEHHS JiKapiB BiJ
PYTHHHOI poOOTH HaJae MOXJIMBICTH MiJBHIIUTHU sIKicTh oOciayroByBaHHs. Hampukian,
JIOBEJCHO, MI0 CEPEeJHbOCTATHCTHYHO JiKapi Ta AaCHCTEHTH IIOJCHHO BHTPAYaIOTh
30-90 xBuMH poOOYOro 4vacy Ha Taki PyTHHHI CIpaBM, K MOHIyK iH(opmauii mpo
naIie€HTa, ONPANOBaHH 3aMOBJICHb, CTBOPECHHSI PAXyHKY JUISI OTIATH MTOCITYTH, 3alIOBHEHHS
NepCOHAJBHUX MEIUYHUX KapTok Ta iHme. BnpoBamkenns CRM-cucremu Hanae
MO>KJIUBICTb CKOPOTHUTH LI€H Yac y YOTHPHU pa3u, B pe3yJbTaTi JiKap 3MOKe NPUMHATH Ha
5-7 nauieHTiB Oible, M0 3a0€3Me4YnTh 301IbIIEHHS 3ap00ITHOT MIJIATH JIIKaps 1 3pOCTaHHS
npuOyTKoBOCTI KiiHiku [13; 10].

Jlo 2022 p. 3HaYHA KUIbKICTh BITYM3HSIHUX KOMIIaHIi BUKOPHUCTOBYBAJIM MPOTPaMHIi
MPOAYKTH pociiickkoro BupoOHUKa. I e crocyBanocs He nuie CRM-cucrem, OUIbIIiCTh
MPOrpaMHUX MPOAYKTIB OyJIM pOCIMCHKOTO0 MOXoKeHHs. Came mo4aTOK MOBHOMACIITA0HOT
BIfHM CTaB THM pYIIi€M, L0 3MYCHB PO3BUBATHUCS BITYM3HAHUNA PUHOK MPOTPaMHOTO
3abe3neueHHs. Ha chOrojgHI pUHOK MPOMNOHYE JOBOJI 0OaraTo 3pyYyHHUX Ta SKICHHX
YKpPAiHCBKUX MPOTpaMHUX MNPOAYKTIB JUIsI CTOMATOJIOTiI, cepes SKUX HaWOuIbII
nonynspaumu €: Denta Pro, Cliniccards, Dental Clinic, Dentist24, iClinic, Cliniccards,
3y6bok CRM, Emexes Dent, Appointer, DentExpert, Dentist Plus, 3yona es,
USU Cromarouoris Ta 6araro iHmux [9]. CRM-cuctemu 115 ctoMaToiorii nependadaroTh
30ip, OMpalroBaHHS 3aMOBJIEHb (3aMUCYBaHHS 1O JIKaps), KOMYHIKaIlil0 3 KII€HTaMH,
BOPOHKH TIPOJAXiB, YMpaBIiHHA KOMaHIOI, OOJIK TpUOYyTKIB Ta BHUTpAT, OOJIK
po3xXimHMKIB Ta OaraTo iHmoro. /lns mpuKiIamy, po3TiIsHEMO JETalbHIIIEe MPOrpaMHUNA
npoaykt Emexes Dent (puc. 1).
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Pucynox 1. Cromarosnoriyne agminictpyBanss, «kEmexes-dent» [11]

MoxuuBocti cucteMu Emexes Dent: ABTomaTnyHe CTBOpEHHs pO3Kialy NpHioMy
mikapiB (puc. 1 a); MOXIMBOCTI O3HAMOMIIEHHS 3 PO3KJIAJ0OM OKpPEMOTO CIeiajicTa;
Bi3yaiizallig cTaHy mienenu namierta (puc. 1 6); autsua 3yOHa dopmyna; ¢opma npuiiomy
NAIi€HTIB; aBTOMATUYHE 3allOBHEHHS IMPOTOKOJY NPHUHOMY; MOMIIMBICTh 3aBAaHTAXCHHS Y
KapTKy Mali€HTa HeoOXiIHUX (ailiiB 1 300pakeHb; CIUCaHHs MaTepianiB (PO3XiIHUKIB) MiCIA
3aBepILEHHS MPUHOMY TIalli€HTa; BCS iCTOPIs JIIKyBaHHA Malli€eHTa B OJHOMY (aiiii; apxiB i
NepcoHaly; aBTOMATUYHHUI MiApaXyHOK 3apoO0JIEHHX KOIUTIB 1 BIAMpPAlbOBAaHUX TOJUH
CHIBpOOITHUKOM; aBTOMAaTHYHE BiJIIPaBICHHS MOBIJOMJICHb MNAIlliEHTaM: HaraayBaHHS IPO
3amuc 70 JiKaps, BiTaHHS Ta 3a HEOOX1THOCTI OCOOMCTI MOBIIOMJICHHS; 32 HassBHOCTI MEPEXi
KJIIHIK MO>KJIMBICTh 3pYYHOI CHHXPOHI3allli JESKUX MPOLECIB: HAIPUKIIA, CTBOPEHHS €AUHOI
0a3u A1 peecTpallii JIikapiB 1 MalLi€HTiB; 00K BUTPAT; MOBHA (JiHAHCOBA 3BITHICTh; aHANITHKA
e(eKTUBHOCTI poOOTH MepCOoHaNy; pPO3IIMPEHUN aHail3 e(QEeKTUBHOCTI BCIX IPOLECIB;
HapaxyBaHHs 3apoOiTHOI IJIaTH; HaragyBaHHS Mpo NpPUHOM Talll€eHTa; PO3IIUPEHI
HaJIAIITYBAaHHS PIBHIB JOCTYIY JUIsl CIIBPOOITHUKIB; MOXJIMBICTH BIJJAJIEHOTO JOCTYMY /0
CHUCTEMH YNPAaBJIIHHS; BEAEHHS CKJIAJCBKOIO OOJIIKY; TOPriBiIs HPOQUIBHOI MPOAYKIIELO;
(dopMyBaHHS BC1X MOXJIMBUX aKTIB pyXy MaTepiajiB 1 TOBapiB; APYyK (3a HOTpeOU) MPOTOKOIIB,
aKTiB Ta YEKIB MJIATEXKIB; MPUIHATTS IJIATEXkKIB 3a MOCTYTH; OarTaHC MAaIli€HTIB; 00K TOTIBKU B
Kaci; CIiBmparns 3 MapTHEPAMH 3 IHIIUX CTOMATOJIOTIYHUX KIIIHIK; aBTOMAaTUYHUHN IMiIPaXyHOK
BUHAropoJu Ui MapTHEPIB KIIHIKK Ta MOXKJIMBICT MEPErisily MPOTOKOIY NpUiiMy, Ha SKUN
OyJ10 HampaBJIeHO TallienHTa [7].

BnpoBamkennss CRM-cucremMu Hajae CTOMATONIOTIUHIA KIIHIII HU3KY IepeBar Ta
MOKJIUBOCTEH (pHC. 2):

- aBTOMAaTH3allisl Ta CTaHJAPTHU3AIIiS BCIX MPOIIECIB Y KITIHIII: IHTEPaKTUBHUHN PO3KIa
poOOTH KITIHIKHM, OHJIAIH 3aluc Ha MPHUIOM 10 JIiKaps, eIeKTPOHHI KapTH MAalli€HTIB, IJIAHU
JIKYBaHHS, 3BITHICTh y peajbHOMY 4aci Tomio. Bci 6i3Hec-mporiect cTatoTh CTPYKTYPOBAaHUMHU
1 3pO3yMUTUMU;

- CKJIaJaHHS IEeTaJIbHMX 3BITIB 1 CTATUCTHKA JISJIBHOCTI KIIHIKH;

- IIOJCHHI 3BITH;

- BigOOpakeHHS poOOTH KIIHIKM YU MEpeXKi KITiHIK B € IMHOMY IPOCTOPI;

- aHam3 eeKTUBHOCTI poOOTH KJIIHIKU SIK B 3arajlbHOMY, Tak 1 B pO3pi3l OKpeMHUX
MpaIliBHUKIB;

- (hiHaHCOBA aHAJITHKA;

- JleTalbHa CTaTUCTUKA Ta aHAJI3 MOCIYT KIIHIKH,

- CKJIaJCbKUH OOJIK 3amaciB Ta KOHTPOJIb 32 IX BUTpauaHHIM;

- 3py4HH (QYHKIIIOHAN I MEMYHUX MTPaLliBHUKIB (JiKapiB, aCUCTEHTIB, MeJICECTED),
aJIMIHICTPATOPIB Ta IMAIlIEHTIB.
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IaTepakTHBHHIT pO3KIA]] KIIHIKH

Omnaiin 3amic Ha IpHIioM 0 JTiKaps

3po3yMii IUTaHH IIKyBaHHT

BisyanpHe cupuitHATTS icTopil TiKyBaHHA

BinobpaxenHns podoTH KOMaH/IH B € IHHOMY TIpOCTOPI

Kontpons Hag (inaHcaMH B pesXUMI pealbHOTO dacy

Vei 3aBaanus Uit KOMaHIH KIIHIKA B OJTHOMY CepBici

Ilepearu i moxanBocTi CRM-crcreMu
I

OO6miK MaTepialiB Ta Ipenapatis

IIporpamu nosuteHOCTI / OOHYCHI IporpaMu

Pucynok 2. [Tepesaru ta moxmBocti CRM-cuctemu 1 CTOMATOJIOTI

[IporpaMHi NpoAyKTH MPONOHYIOTh ABTOMATH3AIIII0 TA YIPABIIHHSA CTOMATOJIOTTYHOIO
KJIIHIKOIO (CTOMATOJIOTIYHUM KaOiHETOM): €JeKTPOHHHM PO3KIIaJl, OHJIAWH-3aMKiC Ha MPUIOM,
KapTOTEKa KIIIEHTIB, 3yOH1 KapTH, IJIaHU JIIKYBaHHS, IPOrPaMHU JOSJIBHOCTI, 3BITH B PEXHUMI1
peasbHOro 4acy, o0JIiK 1 3aMOBJICHHSI pO3XIJIHHKIB, yci KoMyHikalii 3 SMS, Viber, Telegram,
Facebook, Instagram Ta email-po3cunku, Tenedonis. B 6inbmocTi 3 mporpam nepeadadeHo
MoOinbHYy Bepcito. Omxe, CRM Hagae MOXJIMBICTH COPMYBaTH OMHIKaHAJIbHY CHCTEMY
KOMYHIKaIliii, TOOTO IHTErpOBaHY CUCTEMY KOMYHIKallli, SIKa MOEIHY€E BC1 KaHAIH 3B’ SI3KY, 1110
BUKOPUCTOBYIOTbCSL /sl KOMYHIKalii MDK KJIi€HTaMM Ta KIiHIKOIO. BukopucTtanss
OMHIKQJIbHUX TEPCOHATI30BaHUX KOMYHIKAIIi Ha OCHOBI JaHUX 3HAYHO IIJIBUIIYE PIBEHb
3a/10BoJIeHOCTI marlieHTiB KiiHikn. CRM KoHcomiaye KITI€HTCHKI JaHi Ta JOMOMAarae Kpaiie
3pOo3yMITH NOTpPeOM KI€HTA, IHTEIPYIOYM OTpPUMaHy iH(oOpMalil0 B ycl KOMYHIKaIii 3
namieHTamu [5; 6].

CRM-cuctemMa € KOPHUCHOIO SIK ISl BJIACHUKIB CTOMATOJIOTIYHMX KJIIHIK, TaK 1 ISt
aaminicTparii, ¢axiBiiB, koMmipHuKiB. CtomaromoriyHi CRM-cucremu amanToBaHi ISt
HIOJICHHOT'O 3pYyYHOT0 KOPUCTYBaHHS, MalOTh 3py4HU iHTepdelic Ta opieHTOBaHI Ha poOOTYy
3a MPUHIIMIIOM «BC€ M1 pyKoro». Ko e Kiibka pokiB Tomy CRM-cuctemMu BOpoBaKyBaiIu
JMIIE BETUKI KOMIaHii, TO Ha ChOTOJIHI 1X MOMYJSPHICTh 3POCTA€ M Y BIIHOCHO HEBEITUKUX
KOMITaHisX [2, ¢. 58; 3].

CRM-cucremu A CTOMAaTOJIOTIYHUX KIIHIK (CTOMATOJOTIYHUX KaOiHETIB) MaroTh
3HaYHUHA (YHKIIOHAJ, THYYKI HaJalliTyBaHHS, TOMY HpH MiI00pi MporpamMu HEoOXiTHO
BpaxoBYyBaTH KiIbKa BaXXJIMBUX MUTaHb. HaBenemo HaOUIbII TUIIOBI:

- (QYHKIIOHAIBHICT: MOTpeOy€e YITKOrO PO3YMiHHA, SIKI caMe (YHKLIi MOBHHHA
BukoHyBaTH CRM, TOOTO HEOOXITHO OLIHUTU (YHKIIOHAIBbHI MOXJIMBOCTI CHUCTEMH Ta
NEPEeKOHATUCS, 1[0 BOHM BIJIMOBINAIOTH MOTpedaM CTOMATOJIOTIYHOI KIIHIKM (CTOMAaTOJO-
TIYHOTO KabiHeTy);
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- iHTerpamis: HeoOXiTHO BpaxyBaTH MOXIUBICTH iHTerpanii CRM 3 yxke icCHyrounMu
iHpoOpMaIHHUMH pecypcamMu KIiHIKH;

- 3pYYHICTh BUKOPUCTAHHS: HAABHICTh IHTYITHBHO 3pO3yMIJIOTr0 iHTEpdEiicy;

- MacmTa0OBaHICTh: CJi BpPaxOBYBaTH MOJKJIMBICTh BUHUKHEHHS IOTpeOu
po3mupeHHst Oi3Hecy, BIANMOBIAHO ciif OOMpaTH MporpamHe 3a0e3NeueHHs, SKEe MOXKHA
MacmTaOyBaTH Ta aJanTyBaTH J0 MOTPeO, 110 MOXYTh OyTH 3MiHEHI;

- Oesneka ganux: oopana CRM mae 3a0e3nedyBaTu HaAiiHUI 3aXUCT iH(pOpMaItii;

- NIATPUMAHHS Ta HAaBYaHHA: HAsABHICTh JOCTYIYy O TE€XHIYHOI'O HIATPUMAHHS Ta
pecypciB Al HABYAHHS NTepCoHATy KiiHiku [1; 8];

- HasBHICTh MOOLIBHOIO JOJAaTKa Ta HaJANITYyBaHHS CHCTEMHU OIOBILICHb: JOBOJI
4acTo OyBalOTh CUTYAIlil, KOJIM CTOMATOJIOTH MMOETHYIOTh POOOTY B IpUBAaTHOMY KaOiHETi Ta B
JepKaBHIHM JTiKapHi. 3a TAKUX YMOB Ma€ OyTH 3a0e3MeueHa MOXIIMBICTh BIIAJIEHOTO JOCTYITY
1o indopwmarrii Ta cuctemu onosimeHs [10].

[Tpu BmpoBamxkenHi CRM-cucremMu ciii BpaxoByBaTW TEXHIUHI, aMiHICTPAaTUBHI Ta
OpraHi3aliifHi acleKTH, a TAKOX PiBEHb MiATOTOBKH MEPCOHATY Ta HEOOXiAHICTh 1Or0 HaBYaHHSL.
[TinroToBKa mepcoHany moTpedye OCOOMMBOI yBaru, MPOBEJICHHS TPEHIHTIB Ta PO3POOICHHS
3pO3YMUTHX 1HCTPYKIKA JO KOPUCTYBaHHS IPOTPAMOIO JIOMIOMOXKYTh TpAI[iBHUKAM JICTIIIC
OlaHyBaTU HOBOBBeleHHs. [Ipu 1bOMy NpH MpOBeAEHHI TPEHIHTIB Ta pO3pOOJIEHHI 1HCTPYKIIIN
CITiI BpaXOBYBATH PIBEHb BOJIOIIHHS MPAI[IBHUKAMU CyYaCHUMH TEXHOJIOT1SIMH.

Takox HEOOX1THO YITKO KOOpJIMHYBaTu Oe3nocepeaHbo npouec ynposampkeHHs CRM:
CIUTAaHYBATH €Tally BOPOBAHKEHHS, PO3IIOAUIUTH POJIi YYACHUKIB Ta PErYJISIPHO OPraHi30ByBaTH
3ycTpidi JUisi 0OOrOBOpEeHHsI MpoOiIeM, 0 BHHUKAIOTH Yy MPOIECi BIPOBAIKEHHS MPOTPaMHU.
®opMyBaHH: OCTIHHOT KOMYHIKaIii MiXK aMiHICTpamiero KiniHikY, [T-QaxiBIsiMu Ta METUYHIM
[EPCOHAJIOM JI03BOJINTh 3HAYHO CIPOCTUTH 1 MPUCKOPUTH MPOLEC aJanTarlii, MiJBUIIUTH
KopucHUi edekT Bia ynposampkenHs CRM [4, c. 39].

VYnposaxenass CRM-cucremu Hajjae KIIiHILI psAJ CYTTEBUX IepeBar, HalOUIbIIOIO 3
SKUX € MOYJIMBICTB 3201IaJPKEHHS Yacy, 10 Ma€ mpsiMuil piHaHcoBul 3uCK. Takox nepeBaroro
€ 3MEHILEHHs aMIHICTPAaTUBHUX BUTPAT Ta MOKPAIIEHHS AOCTYIy 10 HeoOXiHoi iH(opmarii
(3a MPUHIUMIIOM «BCE M1/l PYKOI0»), IOKPAIIEHHS SKOCTI 00CIyrOByBaHHS.

OxpiM OYEBMIHMX MepeBar sK Ui JKapiB, Tak 1 JJs Malli€HTIiB, MOCIyrOBYBaHHS
CRM-cucremamMu 3Ha4yHO PO3IIMPIOE MOKJIMBOCTI HIOJO TIPYHTOBHOIO aHAJI3y MJAaHUX,
NPOBEIECHHS JIOCIIIKeHb, YNPOBA/PKEHHS 1HHOBALlIi Ta HaJaro/PKEHHS MapTHEPCHKHUX
BIJTHOCHH 3 1HIINMH KIIHIKAMH.

VYnpoBajkenas CRM-cuctemMu cnpusiTUMe MiABULIEHHIO €(QEeKTHUBHOCTI AiSNTBHOCTI
CTOMATOJIOT1YHOI KJIIHIKH Yepe3 Te, IIO:

- TepcoHan KIiHIKK OyJe CKOHIIEHTPOBAaHMW Ha BHKOHAHHI CBOiX O€3IMOCEpe/IHIX
3aBJlaHb, @ PyTHHHI 3aBAaHHs Oyne BukonyBatu CRM-cucrema;

- 3HAYHO 3HM3WUTHCS HMOBIPHICTH MPUITYIICHHS TTIOMHUJIOK;

- Bcl JaHi 30epiraroTbCsi B OJHOMY MiCIli, IO Ja€ MOXJIMBICTH IpalloBaT 3a
MIPUHITATIOM «BCE i1 pyKOIO»;

- 3abe3neuyeTbCcsl KOHOIACHUIHHICTH iH(poOpMalii, Tak sK Bcs iH(opMaris
30epiraeTbCcsi y XMapHOMY CXOBHIIII;

- (yHKIIS po3CUIaHHS (HaraJayBaHHS) Ha/1a€ MOXKIIUBICTh CYTTEBO 3HU3UTH KUJIBKICTh
MPOMYIIEHUX BI3UTIB;

- ONTUMAJBHICTH  3a0e3nedeHHs  KIHIKM  MaTepiasaMud  (PO3XIJHHKaMM)
3a0e3mevy€eThCs MOYJIEM CKIIaJICBKOTO O0IKY;

- JIeTanbHi 3BITH JiSUTBHOCTI KITIHIKK B PeKUMI PEATbHOT0 Yacy HAJIAal0Th MOKIIUBICTh
BIJICTE)KYBaTH KJIFOYOBI MOKA3HUKH U MpUIMaT OOIPYHTOBAH1 YIIPaBIIHCHKI PILIICHHS.

BucnoBku. L{innicte CRM-cuctemu mossrae B ToMmy, 1o mporpaMa mpaittoe 24/7 ta
BUKOHY€E Oe31iu (yHKIN: BEICHHS KIIEHTChKOI 0a3u; ckiamaHHs pobOodoro rpadika
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CHIBpOOITHUKIB; TIJIAHYBaHHA TIPOLECY JIKYBAaHHS; PO3PaxXyHOK MEPCOHAIBHUX 3HUKOK
(bonycHa mporpama); (iHaHCOBa 3BITHICTh Ta aHAJITHKA; OOJIIK MaTepiajiB 1 Mpemnaparis;
EJIEKTPOHHUI TOKYMEHTOOOIT; 3aMuCyBaHHs MAIliEHTa HAa MPUHOM JI0 JIiKaps Ta 0araro iHIImMxX
GyHKITIH.

VYnpoBakeHHsI B croMaToJoriune aaMinictpyBanas CRM-cuctem Hajae MOKIMBICT
CYTTEBO MIABUIIMTH €(PEKTUBHICTH OI3HEC-TIPOIIECIB Ta JIOJIBbHICTh MAIIEHTIB, 110, B CBOIO
4yepry, CIHpHsE€ 3pOCTaHHIO NPUOYTKOBOCTI Ta iMimky kmiHiKH. CRM-cucrema Takox
JIOTIOMarae 3aoIaKyBaTi yac Ta iHaHCOBI peCypcH KOMITaHii, 013HEC-IHCTPYMEHTH CTAalOTh
CTPYKTYPOBaHUMH, BiI0OpaKaroTh iHPOPMALIiI0 B PEKUMI PEATbHOTO Yacy Ta KOHTPOJIIOIOTHCS
KEpIBHUIITBOM KJIIHIKH.

Conclusions. The value of the CRM system is that the program works 24/7 and
performs many functions: maintaining a client base; working schedule of employees planning
the treatment process; calculation of personal discounts (bonus program); financial statements
and analytics; accounting for materials and drugs; electronic document management; patient
appointments with a doctor and many other functions.

The introduction of CRM systems into dental administration provides an opportunity
to significantly increase the efficiency of business processes and patient loyalty,
which in turn contributes to the growth of profitability and the image of the clinic. The
CRM system also helps to save time and financial resources of the company, business tools
become structured, display information in real time, and are controlled by the clinic
management.
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