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Po3apiOHa ToOpriBisi BUMarae pisHUX MiAXOIIB 0 B3a€EMOJIi KIHIIEBOTO CITOKMBaya 1
npojaBIsl. 3a OCTaHHI I'SITh POKIB CHOCTEPIraloThCs 3MIHM y crmocobax Ta 1HCTPYMEHTax
KOMYHIKaIlil y4aCHHUKIB TOBAapHO-PUHKOBUX BigHOCHH. OmudpyBaHHS PUHKY BHMAarae Bij
opraizailiii, siki 311MCHIOIOTh PO3APIOHY TOPTiBIIIO, BUKOPUCTAHHS HOBUX 30yTOBUX CHCTEM,
10 CBOEI0 YEProl0 BIUIMBAE HAa MOJEPHI3Allll0 HasBHUX IPOLECIB Yy AISUIBHOCTI TaKHUX
oprasizanii. KoHKypeHTOCIpOMOXKHUM MOXKE BBa)KaTHCA TaKe IMIJNPUEMCTBO, SKE€ 3JaTHE
OXOMUTH OUIBIIICTh, KaHAJIB 3B'SI3KY 3 IUILOBOIO ayJIUTOpPI€0. 3 ypaxyBaHHSM CKa3aHOTO
HaOyBa€ PO3BUTKY OMHIKaJIbHMH miaxig. ToproBa opraHizaiisi, sKa 3aCTOCOBYE
OMHIKaHAJIbHUW MIiAXi y B3a€EMOJii 3 IIJTLOBOK ayJUTOPI€I0, Ma€ OCHOBHY KOHKYPCHTHY
nepeBary - 0JlHOYacCHE BUKOPUCTAHHS BCIX JOCTYNHMX KaHaIIB AK (i3uuHuX (oduaiin), Tak 1
nudpoBux (oHNANH) y KOMyHIKamii 3 kiienToMm. [logiOHuit miaxin mae 3mory Oe3mnepepBHO
IPOCTEXKYBAaTH BECh NUIAX KJI€EHTa Ta 30UpaTH OLIbII JeTalbHUNA MOPTPET KIHI[EBOTO
CHOXKMBaya. SIKIIO TpajMIHHUN Miaxia mependadae HasBHICTh Y MOKYIIS TUIBKH OJHOTO
KaHaJIy JJIsg B3a€EMOJII1 3 TOProBEJIbHOK OpraHizaiiero (Hanmpukiaa, BiABiTyBaHHS oOgJiaiiH-
MarasvHy), TO OMHIKaHaJbHUH ITIXIJ] Ja€ 3MOT'Y OXOIHUTH KiJIbKa HE3aJICKHUX TOUOK JOTHKY
LTbOBOT ayTUTOPIi 3 TOProBeIbHOIO opraHizauiero (1 odnaii, 1 oH-naiH-ipocTip). [ToniOHuMi
KOHKYPEHTOCIIPOMOXKHHMM MiAX1Jl 10 30yTOBOI, KOMYHIKaTUBHOI JisJIbHOCTI Oprasizaliii jae
3MOTY PO3IIUPUTH KOJIO MOTeHHiiHuX mokymiiB [3]. B ymoBax mudpoBoi Tpanchopmarrii
MarasuHH, sKi HaJJaloTh MOKYIIIEB1 TOCIYTH TIIbKU B odraifH ¢opmari, 3aIMIIAIOTHCS MEHII
3aTpeOyBaHUMH 1 BTPAdalOTh MOKYIIIB Yy O0poTh0i 3 KOHKYpEHTaMH, SIKi BHKOPUCTOBYIOTh
KUIbKAa KaHaJliB OJHOYAaCHO. MapKeToJIOTH MPUCTOCOBYIOTHCS [0 MIHJIMBHUX OYiKyBaHb
CMOXKMBAYiB, MPUAISIOYN OLIbIIEe yBaru OaraTokaHaIbHIN MepcoHami3alii 1 3a0e3neueHHs
OUIBII PeJIEBAaHTHOT'O U(PPOBOT0 KIIEHTCHKOTO JOCBIIY Ha NUIAXY 10 TTOKYIIKH.

[ToHsTT «OMHIKaJdbHICTBY (BiA aHria. omnichannel) y puteisli 0o3Hayae KOMILIEKCHY
IHTErpallilo BCIX KaHaJiB KOMYyHIKalli Ta Npoxaxy B €IMHy cucrtemy. Ha BinMiHy BifJ
MYyJTbTHKAHAIBHOTO IMIAXOAy, N€ KaHaiM (YHKIIOHYIOTh TapalielbHO Ta HEe3alexkHO,
OMHIKQJIbHUH MiXix 3a0e3leuy€e CUHXPOHI30BaHY B3a€MOJII0 MDK KaHaJaMHM, IO J03BOJISIE
CIOXKHMBAYEB1 O€3MEePEIIKOIHO TepeMHUKATHC MK HUMU [4].

3rimHo 3 gocnimxeHHsamMu McKinsey (2021), komnaHii, siki BIPOBaIWIM OMHIKaJIbHI
cTpaterii, 1eMOHCTPyIOTh Ha 15-20% BumWMi piBeHb yTpuMaHHsA KiieHTIB Ta Ha 10%
3pOCTaHHS JIOXO/IB MOPIBHSIHO 3 TPAAMLITHUMU MojiensiMu puteiiy [3].

OMHIKaJIbHICTh Y PUTEHII JO3BOJIE AOCATTH TaKUX IE€peBar: €IHICTh CHOKHUBALIBKOIO
JIOCBimMy: 3a0e3neueHHs Oe3MmepepBHOCTI Ta TMepcoHami3amii B3aemomii 3  OpeHmaoM;
onTuMmizalis Oi3HeC-TpOILECiB: IIEHTpaji3alis JaHUX J03BOJISE TOYHINIE aHaIi3yBaTH
MOBEIHKY KJIEHTIB 1 TOKpAIlyBaTH JIOTICTUKY; MIABUILEHHS JOSJIBHOCTI: MepcoHi(ikoBaHi
MPOMO3HIII] Ta 3pYUHICTh y BCIX TOYKAX KOHTAKTY 301IbIIYIOTh IOBipY 10 OpEHIY.

OMHiKaHaIbHA KOHIEMIIS UKTY€E MpaBHia KOMYHIKAIi 3 IJIbOBOIO ayJIUTOPI€I0, TOMY
JUTS TIPEICTaBHUKIB PO3ApiOHOI TOPriBii HeoOXinHO [5]: aHamizyBaTH KOpUCTYBAIlbKUIN JTOCBI]T
KIHIICBUX TTOKYIIIIIB 32 BCiMa HassBHUMH KaHaJlaMU KOMYHIKallii; Ha MiAcTaBi 310paHuX JTaHUX
CKJIACTH JIOPOXKHIO KapTy IOKYIIIS, IO NMPH3BEAE 10 ONTHUMI3allii BCIX HAsBHUX KaHAIIB



30yTy — BIiJICIKTH Hee(EeKTHBHI, PO3BUHYTH €(EKTHBHI; aKTyaJli3yBaTH 1H(POpMAIIO PO
HasBHI MpOOJIeMH KJII€HTA, IO JOIMOMOXKE 3MEHIIUTH BIATIK ayauTOpii Ta MiABUIIUTH il
JOSAIBbHICTD;, 1HAMBIAYadi3yBaTM Ta CECMEHTYBATH LIJbOBY ayAUTOPIIO 3 MOJAJbLINM
ONpallfOBaHHAM IHAMBIAyaJbHMX UUISXIB MIATPUMAaHHS KOMYHIKallii; yJOCKOHAJIUTH
iHpopMallito, 10 BIUIMBA€ HA YXBaJCHHS pIIICHHS NpPO MOKYNKY - BUOip tone-Of-voice,
Bi3yaJlbHOTO KOHTEHTY, amOacamopiB. Peamizamis OMHIKaHaThHOI KOHIIEMINI A€ 3MOTY
pO3B'sI3yBaTH 3aBlIaHHS HE TITBKU 31 CTBOPEHHS Ta JOCTABKU MEPCOHATI30BAHOI MPOIO3HUIILiT
[TBOBIN ayauTOpii, a i 13 MPOrHO3yBaHHS MOMUTY, ONTUMI3allii CKIaJICHKUX 3amaciB TOBapiB
Ta €(QEeKTUBHONO BHUKOPUCTaHHS EKOHOMIYHMX, (IHAHCOBMX Ta IHHOBALIMHUX peECypcCiB
Cy4acHOi TOproBenpHOI opranizamii. I[IpakTuuHi Kelich BIPOBAI)KEHHS OMHIKAJIBHOCTI.
Rozetka — oauu 3 HaWOUIBPIIMX e-commerce puTelsepiB B YKpaiHi, MOEIHYE OHJIANWH-
wiaThopMy 3 Mepexero o(hIaifH-TOYOK BUAAdi, /1€ KIIEHTH MOXYTh IEPEBIpUTH TOBAp Ha
micui. Kommanis iHTerpyBana MOOIUTBHMHA JOJATOK, €JIEKTPOHHY MOWITY, TeleOoHHY
OiITpUMKYy Ta (i3MyHI MarasMHd B €IMHY cucreMy oOcmyroByBanHs. Nike mpomnonye
KJIieHTaM MOOUIBHMIA JTOAATOK, SIKMM CHHXPOHI3YEThCA 3 (PIBMYHUMU Mara3uHaMH.
KopuctyBau moxe OpoHIoBaTH ToBap, ckaHyBath QR-komm y marasusi Ajisi A0JaTKOBOL
iHdopmarlii abo oTpuMyBaTH MEPCOHAJI30BaH1 pEeKOMEH 1allii Ha OCHOBI MOMEPEIHIX MOKYITOK.
BripoBa/keHHsI OMHIKQJIBHUX CTpaTerii CyHpOBOKYETHCS HU3KOK TPYAHOILIB: TEXHIYHA
CKJIaJIHICTh 1HTerpauii: noeaHanus pisHux cucreM (CRM, ERP, CMS) B equny apxitekTypy;
KaJpOBUM acCleKT: HEOOXIIHICTh MEepeniJroTOBKM IEepCOHally Ta ajanTaiii BHYTPIIIHIX
nporeciB; Oe3neka JaHWX: 30UIBIIEHHS OOCATIB IEepPCOHANBHOI iH(oOpMaIli BHUMarae
BJIOCKOHAJICHUX MEXaHI3MIB 3aXHCTy Ta JOTPUMaHHsS BUMOI 3aKOHOAABCTBa (30Kpema,
GDPR). V 1udpoBy enoxy puTeis 3a3Ha€ paJvKaibHUX 3MIiH ITiJ BIUIMBOM IHHOBaIIHHHX
TEXHOJIOT1M Ta 3MIHU MOBEMIHKM CMOXUBauiB. Bce wacTime mokyri 371 CHIOIOTh B3a€MO/TII0
3 OpeHI0M uepe3 JeKUIbKa KaHaJiB OJHOYaCHO — MOOUIbHI JI0OJaTKH, BeO-CalTH, COlliabHi
Mepexi, (pi3UYHI MarasuHU Ta KOJ-LIEHTpU. Y BIAMOBIAL Ha IIi 3MIHM BHUHUKIA MOTpeda y
CTBOPEHHI IIIICHOTO CIIOKHBAIIBKOTO JIOCBiAy, IO 3a0e3meuyeTbcs uepe3 OMHIKaIbHUN
niaxig. OMHIKaIbHICTH CTa€ HE JHIIe TeHISHINE0, a i 000B’I3KOBOK YMOBOIO €()eKTHBHOTO
(yHKIiOHyBaHHS pHUTeHTy y IH(GPOBOMY CEpeloBHILi. 11 BIPOBAIKEHHS CIPHSE TTOCUICHHIO
KOHKYPEHTOCIIPOMOKHOCTI, (OPMYBAHHIO JIOBTOCTPOKOBUX BIJHOCHH 13 KJII€HTaMU Ta
onTUMi3alii BHYTpPIIIHIX MpOIECciB. Y MOJAJBIIOMY OUIKYEThCS 3pOCTAHHS POJIi IITYYHOTO
IHTEJIEKTY, aHATITUKHA BEJIMKUAX JaHHWX Ta aJaNTHBHUX NU(POBHX MiIaTdopMm siK KIFOUOBHX
€JIEMEHTIB OMHIKaJIbHOTO CEPEIOBHUIIIA.
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