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JIoCUTh TpHBaMil TEpioJ] HECTIMKOr0 EKOHOMIYHOTO PO3BUTKY, 3HAYHI KOJMBaHHS
peasbHUX JTO0XO/IB HAaceleHHs W 3MiHA XapakTepy MOMUTY, 301JIbIIEHHS HACHYEHOCTI PUHKY
OOYMOBIIIOIOTh ICTOTHE 3aroCTPEHHs KOHKYPEHIi Ha Tajly3eBHX pHHKaX. 3a IHUX YMOB
BIDKMBAHHA 1 PO3BUTOK BITYM3HSIHUX MIANPUEMCTB, BCE OUIbINE, CTAE€ HACIIIKOM CTBOPEHHS
HUMHU YHIKaJIbHUX KOHKYPEHTHUX II€peBar y 3O0BHIIIHBOMY CEpEAOBMINI, IHTErPOBAHUM
BUPa)KEHHAM SIKHX € MApKETUHIOBI IHTEJIEKTYya bH1 AKTUBU.

MapkeTHHr0Bi iHTeJIeKTyalbHI aKTUBH € MPOTYKTOM B3a€MOJii MPOAYKTUBHUX aKTHBIB
Ta 1HTEJIEKTyaJdbHOI BJACHOCTi; X (OPMYIOTh TaKi CTPYKTYpHI €JIEMEHTH, SK permyTarlis,
OpeHj, TOProBa Mapka, MapTHEPChKI aKTHBH, KIIE€HTChKI aKTHUBH, KaHaimud posmoainy. Cin
BH3HATH, IO (OpPMYBaHHS pemnyTaiii, OpeHay Ta TOProBOi MapKh B CTPYKTYpi KamiTairy
MIIIPUEMCTBA OOYMOBJICHE HASBHICTIO LUJIILOBOI ayIuTOpii, AJIS SKOi JaHl MapKETHHTOBI
AKTUBU MAIOTh 3MICT 1 BaXJIUBICTb.

Tpaguuiiini cucreMu yHOpaBiiHHS MIANPUEMCTBOM 32 CBOEI0 KOHIIENTYaJIbHOIO
moOy/I0BOK0  PO3TJIANAIOTh KJIIEHTIB KOMITAHIT SK €JIEMEHT 3O0BHIIIHLOTO CBITY W HE
IHTErpyIOTh HOro B Oi3HEC-POIECH, M0 HUMH OOCITYrOBYIOThCA. 3MICT Takoi opraHizamii
CHUCTEM ISl yNpaBJIiHHS KOMITAHIEKD BHM3HAYAEThCSA CTpaTerivHUM (OKycoMm Oi3Hecy Ha
ONTUMI3all0 TUIBKM BHYTPIIIHBOI MisUIBHOCTI caMOro MiANpHeMCTBAa. barato miapo3ainiB
MIIPUEMCTBA MPALIOIOTh 13 30BHINIHIM CEPEOBHINEM PO3PI3HEHO, NMPUUOMY HalvacTiie
CIUIKYIOUHUCH 13 THMHU CaMHUMHU KOHTpareHTaMu KoMmmaHii. BiCcyTHICT €JUHOTO MiAXOAY 10
poOOTH 13 KIIIEHTOM BiApa3y K BiIOMBA€ETHCS HA €(PEKTUBHOCTI POOOTH HA PUHKY — KOMIIAHIs
BTpaya€ BEJIMKY KIJIbKICTb MOXKJIMBOCTEN B c(epl NpoJaxy W HiABUILEHHI PIBHS JIOSUIBHOCTI
KJIE€HTIB. TUM 4yacoM, Cy4acHI MapKETHHI'OBI JOCIII)KEHHS TOBOPATh PO TE, 110 HASIBHICTDH
CONIHOI 0a3u JOSAIBHUX KJIEHTIB € OCHOBHUM 1 UM HE €IMHUM (AaKTOPOM CTIHKOCTI ¥
npolBiTaHHS Oi3Hecy ChOrojAHi. [HTerpyBaTH KilieHTa ycepelnHy KOMIaHii, HaJaTH HomMy
peasibHe 1HIMBiIyalbHEe 00CIyrOBYBaHHS, IOCTABUTH WOTO MEPLIMM Y uep3i — 3aBIaHHS, 110
HaMaraerbCsl BHUPILIMTU CBITOBE OI3HEC-CHIBTOBApUCTBO. Y paMKax LbOro 3aBIaHHS
HapOJMIACs I[iJla CTPATEris, M0 3MII[y€ KOHLIEHTPAIIIIO 3yCUJIb Oi3HECY 3 HABEACHHS MOPSIKY
ycepeanHi KoMmaHii yOik o0ciyroByBaHHs Kii€HTiB — crpaTeris CRM.

CRM posmmudpoByethest sk Customer Relationships Management — VYmpapninas
B3aemunamu i3 Kiientamu. Ilo BuzHauenHro, CRM - 1e crparteris KomrmaHii BiJIHOCHO
B3a€EMOJIIT 13 KJIIIEHTaMHM Yy BCIX OpraHizamiifHUX acleKTax - peKjami, Mpojaxy, JOCTaBIl i
00CITyroByBaHHI1 KJII€HTIB, 1U3aliHl i BUPOOHUIITBI HOBUX MPOJYKTIB, BUCTABJISIHHI PaXyHKIB 1
t.1. Le crpareris, 1o 6a3yeThCsi Ha HassBHOCTI €JUHOr0 cXoBHINA iH(opMauii i cucremu, y
SKI OIHOYACHO MICTATHCSA 1 3 SKOK 3aBXIU JOCTYIIHI BCI BiIOMOCTI MPO BCl BUIAJIKH
B3a€MOJIIT 13 KJIIEHTAMHU; Ha CHHXPOHI3allii yNnpaBiaiHHS MHOXWHHMMH KaHAJIaMHA B3a€MOIil
(ToOTO ICHYIOTH OpraHi3alliiiHi MPOLEYPH, IKI PETrJIaMEHTYIOTh BUKOPUCTAHHS 1€ CHCTEMHU
it indopMarii B KOXKHOMY TIAPO3ALTI KOMITaHii); Ha MOCTIHHOMY aHali3i 3i0panoi iH(opmarii
PO KIJIIE€HTIB 1 PUMHATTA BIAMOBIAHUX OpraHizallifHUX PIlIeHb - HAIPUKJIAJ, IPIOpUTH3ALII]
KJIIEHTIB HA OCHOBI TX 3HAYUMOCTI JJIsl KOMITaHii, (OpMyBaHHIO 1HIUBIAYaIbHOTO MiIXOTY 10
KJIIEHTIB BIAMOBIIHO 70 1X MOTpeO 1 3aIUTIB.

[epeBaru i moxsmBocti CRM-cucremu:
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- IIBUJIKMI TOCTYII 10 aKTyaJIbHOI KJIIEHTCHKOI iH(OpMarii;

- onepaTuBHE 00CITYrOBYBaHHS KJIIEHTIB 1 IPOBEICHHS Ol epalliii;

- opmaizaris cxeM poOOTH 3 KIIIEHTAMU;

- IIBUJIKE OTPUMAHHS 3BITHUX JIAHUX 1 aHATITHYHOI 1H(OpMaIii;

- 3HIDKEHHS OllepallifHUX BUTPAT MEHEKEPIB;

- KOHTPOJIb PpOOOTH MEHEIKEPiB;

- Y3TOKEHHS B3a€EMOJIT MK MiPO3/iIaMH;

- yrpaBiiHHS Oi3HEC-TIpoliecamy,

- yIpaBJIiHHSA KOHTaKTaMH, 1CTOpis CHIBIIpalli 3 KJIIEHTOM;

- INITAHYBAHHS Ta yIPaBJIIHHS MPOIaKaAMH;

- IJTAaHYBaHHS Ta YIPABJIIHHS 3aKYIIBIIIMU 1 IOCTABKAMH.

- YIIpaBJIiHHSI MAPKETUHTOM;

- aBTOMAaTHU3allisl JOKYMEHTOOOIry.

Harpomaxenns i anami3 iHgopmallii Ipo KJII€HTa Ta CIIBIPALIO 3 HUM € BAKIMBUM
aAKTUBOM ITiIMIPUEMCTBA, KU ITOBUHEH 30epiraTucs B €IMHIi 0a3i TaHHX.

Ha cproromnimuiii gear B Ykpainu CRM — 1ie BenMKWH, MEPCIEKTHBHUN 1 MIBUIKO
3pOCTAaIOYU PUHOK MPOTrPaMHOTO 3a0e3MeYeHHs, TOJJOBHUM YHHOM OPIEHTOBAHI ITiIBUIIICHHS
epeKTUBHOCTI O13HEC-TIPOLIECIB, CIIPSIMOBAHUX Ha 3aJy4YCHHs Ta BTPUMAHHS KJII€HTIB.
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