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MAPKETHUHI'OBI IPOBJIEMU CTBOPEHHSA HOBOI'O TOBAPY
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Hayionanvnuti ynisepcumem «llonmascvka nonimexnika
imeni IOpia Konopamiokay, [lonmasa, Yxpaina

Pesziome. Konyenyis ynpaeninus nionpueMHUYmMeoM, y nepuly uepey, peanizyemucs 4epe3 MapKemuHe.
st npocyeanns nosux moeapie Ha puHOK OCOOIUSUI aKYenm poOUMbCA HA ANCIUBOCHI MAPKEMUH208UX
mexHono2iu. OOHI€EW 3 HAUOLIBLUWUX NPOOTIeM Y CBOPEHHI HOB020 NPOOYKMY € BUSHAUEHHS Md PO3YMIHHA YiIbo8OT
ayoumopii. Be3 uimkoeo posyminna nompeb, bajxcanv i npoOIEeMHUX MOYOK CHONCUBAYIE BANCKO PO3POOUMU
npodykm, sikuti 06yoe pezonysamu. Komnanii nosunni npogooumu pemenvHe 00CAIOH#CeHHA PUHKY, Wob ompumamu
VABIEHHA NPO COK YINbO8Y AyOUmopiro ma 8cebiyne po3yMiHHA i 810000akb, NOBEOTHKU MA 0eMOocpaiunux
nokasHuxie. Pozymitouu yi ¢akmopu, KOMRAHII MONMCYMb CMEOPIOBAMU MAPKeMuH208i cmpamezii, AKi
BUPIYSAMUMYMb  NPOOTeMU  KOHKPEMHO20 CceeMeHmy cnodcusauis. Pospobnenns yuikanvhoi yinHicHOi
nponosuyii € wje OOHUM CEPUOSHUM SUKIUKOM ) CMEOPEHHi H08020 npodykmy. Came GOHA ONUCYE YHIKANbHI
nepesazu, AKi npoOykm abo nociyza Haoae c60iM NOMeHYitinuM cnodcusaiam. Bascnueo cmeopumu came my
nponosuyiio, aka Oyde 6UOIIAMUCA Ha NepenosHeHoMmy pumky. Lle eumazae 2auboxoz2o po3yminua nompeod
ayoumopii, a makodc ananizy Koukypeuyii. Pozpooasaiouu noguil mosap, Komnauii Moscyms oughepenyirogamu
CBIll NPOOYKM | 3ayiKa8UmMU NOMEHYIUHUX KIienmig. L]innicms 01 cnodcudaua, aKa GUpaicacmscsi 8 000amKo8UX
nepesazax, nos sa3ama 3 NeGHUM pieHeM «HOBU3HUY Yy mosapi. Tomy npu usedenHi na pUHOK HOBO20 NPOOYKMY
Manme Mmicye pusuxu, sKi 3ymoeneti tioeo ocooaugocmamu. Cmeopenns obi3HaHoCmi ma GopmyeanHs nonumy
Ha NPOOYKM € OCMAHHIM 3A80AHHAM Y (POPMYSAHHI HOB020 NPoOYyKmY. Lle sumazae KOMNIEKCHOT MapKemMuHe0601
cmpamezii, AKa 8KIOUAE PI3HI MemoOu, Maxi, K peKiama, 368 3Ku 3 2pOMAOCHKICMI0 mMa MAPKeMUuHe ) COYIanbHUX
mepeoicax. Komnanii' nogunui pospobumu nopmpem Kiieuma, wjod 3po3ymimu nompedu ma no8eodiHKy yinbosoi
ayoumopii. Cmeopiouu wupoKy 00i3HaHiCMb il iHQOPMYHOYU PUHOK HPO HOBULL NPOOYKM, KOMNAHII MOXCYymMb
CMEOPpUMU NONUM | CIUMYTIOBAMU NPooadici. AGmopu 00CHOUNU MONCIUG] NPUYUHU HE60ANI020 3aNYCKY HOGUX
mosapie, ki He 00360J5I0Mb NIONPUEMCMEAM eEeKMUBHO KOHKYPYSamu ma 3abesneyumu cmiuki nosuyii na
PpunKy. Buodineno xniouosi mapxemuneogi npobremu, AKi 4acmo GUHUKAIOMb NPU CHEOPEHHI HOB020 MO6apy,
NOWUPEHH] NOMUNIKYU MA WAAXY iX YCYHEHHSL.

Kniouosi cnosa: nosuii mosap, mapkemune, mapkemunz06e 00CAI0NHCEH S, PUHOK, CROJICUBAY, nompeba,
MaprkemuHe06i npodiemu.
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UDC 339.1
MARKETING PROBLEMS OF CREATING A NEW PRODUCT
Viktoriia Vasiuta; Alina Mozul

National University « Yuri Kondratyuk Poltava Polytechnicy, Poltava, Ukraine

Summary. The concept of business management is primarily implemented through marketing.
To promote new products to the market, special emphasis is placed on the importance of marketing

130 oo e eeeeenn ... CorTTESPONding author: Viktoriia Vasiuta; e-mail: Vasuta V_B@meta.ua


https://doi.org/10.33108/visnyk_tntu
https://doi.org/10.33108/galicianvisnyk_tntu2024.03
http://galicianvisnyk.tntu.edu.ua/
https://doi.org/10.33108/galicianvisnyk_tntu2024.03.130

Bikropist Bactora, Amina Mo3yib

technologies. One of the biggest challenges in creating a new product is identifying and understanding
the target audience. Without a clear understanding of consumers' needs, wants, and pain points, it is
difficult to develop a product that resonates. Companies must conduct thorough market research to
gain insight into their target audience and gain a comprehensive understanding of their preferences,
behavior, and demographics. By understanding these factors, companies can create marketing strategies
that solve the problems of a specific consumer segment. Developing a unique value proposition is
another major challenge when creating a new product. It describes the unique benefits that a
product or service provides to potential consumers. It is important to create an offer that will stand
out in a crowded market. This requires a deep understanding of audience needs as well as
competitive analysis. By developing a new product, companies can differentiate their product and
interest potential customers. Value for the consumer, expressed in additional benefits, is associated
with a certain level of novelty of the product. Therefore, when introducing a new product to the market,
there are risks due to its characteristics. Creating awareness and demand for a product is the last task in
forming a new product. This requires the use of an integrated marketing strategy that includes various
methods such as advertising, public relations and social media marketing. Companies must create customer
personas to understand the needs and behavior of their target audience. By creating widespread awareness
and informing the market about a new product, companies can create demand and stimulate sales. The
authors examined the possible reasons for the unsuccessful launch of new products, which do not allow
enterprises to compete effectively and ensure a stable position in the market. Key marketing problems
that often arise when creating a new product, the spread of errors and ways to eliminate them are
highlighted.

Key words: new product, marketing, marketing research. market. consumer. need, marketing
problems.
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IMocranoBka mpobaemu. B ymMoBax cy4acHOi PUHKOBOiI €KOHOMIKH CTBOPEHHS
HOBOT'O MPOJYKTY MOXE CTaTH CKJIAIHUM 3aBAaHHAM Ui Oylb-sfkoro Oi3Hecy, IO
BUMAarae 3Ha4yHOi KiJIBKOCTI 4Yacy, 3yCHJIb 1 pecypciB, 1I[00 BTUIUTH 1€l0 NMPOAYKTY B
JKUTTS Ta YCIIIIHO BUBECTH HOro Ha puHOK. KoHuenuis ynpaBiiHHS MiATPUEMHULITBOM,
y Iepury 4epry, peayi3yeTbcs uyepe3 MapKeTHHI. [HHoBallii BHUCTyHaroTh SIK OJHA 3i
CKJIAZIOBUX MIiANPUEMHULIbKOI AisIbHOCTI. {7 mMpocyBaHHS HOBUX TOBAapiB Ha PUHOK
0COOJIMBHUI aKLIEHT pOOUTHCS Ha Ba)JIMBOCTI MapKeTHHIOBUX TEXHOJOTiM. MapkeTuHr
1HHOBAI[I OXOIUIIOE MPOIIECU CTBOPEHHS, NMPEICTABICHHS Ta IPOCYBaHHS MPOAYKTIB a0o
TEXHOJIOTIYHUX PpillleHb, $Ki BOJOJIIOTH TNPUHIMUIIOBO HOBUMHM Ta YHIKaJIbHUMH
XapakTepUCTUKaMM, 3a0e3ledyrouyd CTIHKI KOHKYpEHTHI mepeBaru Ta e(QeKTHBHIIIE
3aJI0BOJICHHS TOTPEO CIOKKUBAYIB.

AHaJIi3 OCTAHHIX JOCJHIIKeHb i myOaikanii. [IuTanHs MapKeTHHIOBOrO NPOCYBaHHS
poAyKTIB aociimpkeHi y poborax ®. Kornepa, B. Jleiina, /Ix. P. Poccirepa, B. Komanopa,
T. Bincona, Jx. Tpokkmoprona, P. Crpanra, [Ix. EBanca, B. I'. I'epacumuyka, I'. Xepiirena,
I. B. Mociituyxka.

MeTo10 10CTiTKeHHS € aHAJI3 MAPKETHHIOBHX MTPOOJIEM Y TPOLIECi CTBOPEHHS HOBOT'O
TOBapY.

IlocranoBka 3aBaaHHsA. JlochiAMTH MOXIJIWBI TNPUYMHH HEBAAJIOTO 3aMyCKy
HOBUX TOBapiB, fAKi HE J03BOJIAIOTH MIiANPUEMCTBAM €(PEKTUBHO KOHKYpYyBaTH Ta
3a0e3meuynTd CTifiKi To3ulii Ha pUHKY. [lI8 JOOCATHEHHsS TMOCTaBJIEHUX 3aBJaHb
BUKOPUCTAHO METOAM aHalli3y, CHHTE3y, y3arajbHEHHs, aHaJoTii, CHCTEeMHOTO
MiIXO0Iy.

Buxaax ocHoBHOro marepiaiy. ToBap — 1e IpoayKT mpaiii, mociayra ado imges, 1o
CKJIAJIA€ThCS 3 CYKYITHOCTI MaTepiaibHUX Ta HeMaTepialbHIX XapaKTepiCTuK. MoMmy BiacTuBi
CHOXHMBaHA BapTICTh Ta BapTICTh, AK€ BIH CTBOPIOETHbCA I OOMIHY NUISIXOM KYyHiBIi-
npoaaxy [1]. lo HOBuX TOBapiB BiJHOCSATh HOBOBBEICHHS (IIOHEPHI TOBapH), ab0 CYTTEBI
Moaudikallii BKe iICHyIOUHX MPOAYKTIB [2].
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PosrnssHeMO OCHOBHI eTanu po3po0sieHHsT HOBOTO ToBapy [3]:

KOMIIaHii, Crio)kuBayi 3 ix morpedamu, MpOAYKIlisi KOHKypeHTa, [HTepHeT Tomo. Ko ixei
CaMOCTilfHO He BM METO., IO Mae Ha3By «MO3KoBa ataka» [1]. Moro mera sremepysaTu
BEJIMKY KUIBKICTH i1l 3a MEBHHUH NMPOMIXKOK Yacy, a MOTiM 0o0paru Ti, AKi HaWOiibIe
MIAXOOATh.

2. @inprpanis igei. CyTh ©BOro eTamy TMOJSATae Yy BiJCiIOBaHHI HEBIAIUX
1Iel Ha paHHBOMY €Tali, SKi HE BIiANMOBIAAIOTh MOXJIMBOCTAM ab0 OYiIKyBaHOMY
pe3ynbTaTy.

3. Po3pobnenns koHmemnmii ToBapy Ta ii mepeBipka. Ha mpomy erami CTBOPHOETHCS
o0pa3 mpoayKTy, T, SKUM HOT0 0ayaTh KOMIaHis Ta criokuBayi. Came KOHIIEMI[isS MOYXKE CTaTh
KJIIOYEM Ha LUIAXY 0 MOJAIbLIOrO IPOCYBaHHsS TOBApy, aJKe BOHA 3[aTHA 3alliIKaBUTH U
yTpUMATH yBary KJi€HTa.

4. Exonomiunuii aHani3. MoBa Hae npo aHami3 MONUTY, IPOMO3UIlii, CTaHy PHUHKY Ta
0araTbOX €KOHOMIYHHMX MOKa3HHKIB, 10 MAIOTh 3HAYHUH BIUIMB Ha yCi eTamu po3poOIeHHs
HOBOI0 NponaykTy. lle — TexHiuHa Ta aHaNiTU4YHA CKJIa/l0Ba, 0e3 sfKOi He Oyne MOXKIMBUH
BJIAJIMI 3aITyCK TOBapy.

5. Po3poOnenns ToBapy. SIKIIO HOBOCTBOpPEHA KOHLEIIS OLIHEHA 3a MOKa3HUKaMHU
e(EeKTUBHOCTI, MOYNHAETHCS pO3poOIeHHS ToBapy. Llel eTam € TOCHTh BUCHAXIIMBUM, aJDKe
KOHIENIiS MPOAYKTY BTUIIOEThCA B peasibHUi Bupib. [lpuiiMaeTbcs yumano pilieHb 1010
KOHCTPYKIIii TOBapy, HOro MarepiaiiB, TEXHOJIOTii BUPOOHHUIITBA TOIIIO.

6. IlpoObHuii MapkeTUHI. BUroToBiseTbcs HeBeIUKa HapTis 3aAis MOYATKOBOTO
npocyBaHHs  (mMpoOHOro MapkeTuHry). [IpoOHWII MapKeTHHT 3AIHCHIOETBCS  JUIS
aHai3y, BUSBIEHHSA HEJOJIKIB, CHJIBHUX Ta ciabux crtopiH Tomo. Came 1me aomomarae
3alaTH BEKTOpP PO3BUTKY B JIOBIOTPHBAIIN TEpPCHEKTHBI. BaxJMBO 3a3HAYUTH, IO
HE BCl KOMIaHii 3/1ICHIOIOTh TECTyBaHHsS CBO€I MPOIYKII B peaJlbHUX yMOBaX PHUHKY,
ajpke 1e norpedye 3HayHUX BUTpaT. [IpoTe mMoTpiOHO pO3yMITH, IO iX PO3MIP 3aBXKIU
OylJe MEHIIMM TMOpPIBHAHO 31 30MTKaMM, SKUX MOXE 3a3HaTH MiANPUEMCTBO, SKIIO
crokuBau He Bijgpearye Ha ToBap [l]. Ha mpomy erami Oyayerbcsi KOPOTKOTEPMIHOBA
MapKEeTHHIOBa CTpaTerisi, Ha OCHOBI SKOI MPOAYKT TECTY€EThCS Ha MEBHIM TPyIi CIOXKHBaUiB
(uinboBif ayauTopii). Bu3sHadaeTbcs WITLOBUNH PHUHOK Ta MPOBOJSATHCA MapPKETUHIOBI
JOCITIDKEHHS, K1 nepedadaioTh BU3HAYEHHS MOTped Ta ouiKyBaHb criokuBaua [4]. Llporo
MOKHa JOCSITH PI3HUMHU METOJaMH, TaKUMH, K ONUTYBaHHS, QOKyC-TpyIH, IHTEPB’'IO0 Ta
croctepekeHHs. 30uparoun iH(popMalio Oe3nocepeHbO BiJl IUIBOBOT  ayauTOpii,
BU3HAYAIOTHCS «IIPOTAJIMHUY» HAa PUHKY W T€, YM HOBUH TOBap 3MOXKE 3aJI0BOJBHUTH iXHI
notpebu. [lochimkeHHs pUHKY mependadae 30MpaHHS JaHUX, TaKuX, AK jgemMorpadidydi
MOKA3HUKH, Icuxorpadiky, iHTepecu Ta KymiBesbHi 3BUUKHU crioxuBadiB. L iHpopmaris nae
Kpale 3p03yMiTH, sIKMM BHUTJISA Ma€ IIJIb0BA ayAUTOPIis, YOTO BOHA X0Ye Ta sKHAWKparmie ii
OXONMUTU. BaXJIMBUM acmekTOM JOCHI/PKEHHS PpUHKY € OIIHIOBaHHS KOHKYPEHTIB.
AHani3youu CUIbHI Ta c1a0Ki CTOPOHU KOHKYPYIOUHX MPOAYKTIB, MOKHA BUSHAUUTHU CPEpPH,
JIe IPOJIYKT MOXKe 3alHATH «CUIIbHY MO3UIIII0» i MaTH KOHKYPEHTHY nepeBary. Bisyamizamis
MOKYHIS — e ePEeKTUBHUI MeToJ pPO3yMIHHS LUIbOBOro puHKY. OOpa3 mokymus — Ie
BUTAJIaHe MPE/ICTABICHHS Ha OCHOBI JOCIIKEHb 1 JAHUX PO T€, AKUNA BUTJISA M€ 11eaabHUH
KITi€HT. Po3poOsieHHs, JeTalbHUX XapaKTEPHUCTUK JOMOMOXKE Y3TOAWTH TPOIYKT,
MapKEeTHHI'OB1 cTpaTerii 3 KOHKPETHUMHU MOTpedaMu Ta BMOJOOAHHSIMH LIJILOBOI ayauTOpii
KOMIITaHij.

7. OcTaHHIM eTanoM po3poOJeHHsS HOBOTO TOBapy € BUPOOHHUIITBO Ta HOTro peanizais.

[Ipu BHBeneHHI Ha PUHOK HOBOTO TOBapy Iepe] MiANPUEMISIMHU, PO3POOHHUKAMH Ta
MapKeTOJIOTaMH CTOITh PAJ 3aBAaHb, IO CYNPOBOIKYIOThCS PU3UKAMU, SIKI 3yMOBJIEHI HOTro
ocobmuBocTsamu (puc. 1) [5].
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Pucynok 1. Oco6IHBOCTI HOBOTO TOBApY

binbicTe MOXIIMBHX HEBJAY OB’ A3aH1 3 IPOoOIeMaMu HEIOCTaTHLOI'O aHAJII3Y MOMUTY
Ha PHUHKY, TEXHOJOTIYHOi KyJIbTYpPH CIIO)KMBada, PO3YMIHHS, IIO JaHUH TOBap MOXe
NPECTABIATH LIHHY MPOMO3HUIIIO JJIs1 BUPIIIEHHS HOro KOHKpETHUX mpobiieM [5].

[Tpu mocmipkeHHI pUHKY HOBOTO TOBAapy CJiJI 30CEpEIUTH OCOOJIMBY yBary Ha TaKHX
acrekTax: (OopMyBaHHS Yy CBIJJOMOCTI CHOXKMBaya HOBOTO TOBapy, KpuTepii BUOOpY mnpu
NPUKRHATTI PIIEHHS PO MOKYIKY, EMHICTh HIJIbOBOTO PUHKY Ta TOTOBHICTH JI0 MOSIBH TAKOTO
toBapy. Came 1e 1 OyJe BU3HAUaTH OCTATOYHE PILICHHS MPO JOLUIBHICTh BBEJCHHS HOBOI'O
TOBapy Ha pHHOK. LIiHHICTH Ui CrlOKMBaua, SIKa BUPAXKAETHCS B JOJATKOBHX IepeBarax,
IIOB’s13aHa 3 TIEBHUM PIBHEM «HOBHM3HM» Y TOBapi.

MapKkeTHHT HOBOTO TOBapy Ma€ CBOI OCOOJIHMBOCTI, KOJMU PO3IIISAAETHCS SK €IEMEHT
yIpaBIiHHS IHHOBALISIMH Ha MiANpUeMCTBI (puc. 2) [5].

BLIMIHHOCTI MK MAPKETHHIOM BLIOMOI'O TA HOBOI'O TOBAPY

Mapxeruur slaomoro ronapy Xapaxtepacinka Mapreruur HOBOIO TOBAPY
Y1 ! A
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PucyHok 2. BintMiHHOCTI Mi’k MapKETHHIOM BIJIOMOTO Ta HOBOTO TOBapy

JIJiss. BUSIBJICHHSI OCHOBHHX MAapKETHHTOBHX MPOOJIEM PO3TJISHEMO PO3MOBCIOKEHI
NPUYMHU HEBJA4 MPU CTBOPEHHI HOBOTO TOBapy. 3a CTAaTHUCTHKOI ONMu3bko 35% HOBOI
MPOJIYKIIIi Y CBITI TaK 1 HE BUXOUTh HA PUHOK Y JJOBIOTpUBAJIii mepcrekTusi [1].

OCHOBHI IPUYMHU HEBAY:

1. HenoctaTtHs peknama. Uumaso mMovyaTKiBIiB y O13HECI HEXTYIOTh IIUM BaXKJIUBUM
eTaroM uepe3 Opak KOINTIB Ta 3acTapijiec MUCICHHS, IO «Ha Oyab-sIKUA TOBap, € CBii
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MOKYTEIby» a00 «IKICHUH TOBap 3aBXAU KYIUISATh, aJKe HOro OyayTh paguTH Joam». Lle
HOMMIKOBE CyKeHHs [6]. [[1s Toro, o6 crpantoBaiy i TE3UCH, HEAOCTaTHO MaTH JIUIIIE
BUCOKY SIKICTh. Uepe3 BeIMKYy KOHKYPEHI[I0 HOBUHKA MOKE MPOCTO PO3UMHUTHUCA Y MO
30py nokymnis. ToMy BapToO Ha MOYAaTKOBUX €Talax BUBEJIEHHS TOBapy Ha PUHOK BKJIACTH
MaKCUMYyM Yy PeKJIaMHY KaMIaHii0 Ta TPOBECTU MAPKETHHTOBE NoCTimkeHHs. OOpaTu neBHi
MalJJaHYMKH U1 IPOCYBaHHs, BU3HAYUTUCS 3 LIJIbOBOIO ayAUTOPIEI0, MAaTH YSIBICHHS PO
KOHIIEMiI0 OpeH 1y, 10 BiH Hece Ta KU CEHC B HHOT'O BKJIAJICHUN, PO3YMITH, IKMI BUTIIS]
Ma€ MOKYyIelb TOr0 caMoro ToBapy. BunmpoOyBaTu Meroau ais 3allydeHHS NOTEHIIHHUX
KJII€HTIB.

2. He BumpaBnmano 3aBumieHa I1iHa. CHoOXXMBad MOJXKE OIIHIOBATH NPHOJIU3HY
co0iBapTICTh TOBapy i MOPIBHATH 3 TOBApOM-aHAJIOTOM. BHUHSATKOM MOXYTh OyTH OpeHIOBI
TOBapH. BapTo 3a3HaunTH, 1110 € KaTeropis CIOKUBaUiB, sK1 3TOJHI 3aIUIATUTH 3HA4H1 KOLITH
3a 3BMYAiiHI pedi 3 JOTOTHIIOM BiZIOMOT0 OpeHy, aje MOTPiOHO PO3YyMITH, IO iX Pi3HHULA B
ymi3HaBaHOCTi. BcecBiTHbO BioMi OpeHIU HE TMO3ULIOHYIOTh 3BHYAlHY (GyTOONKY 3
JIOTOTHUIIOM SIK IIOCh HOBE, BOHM IPOJAIOTH BiAUYTTS BIIEBHEHOCTI i CTaTyC Ha BiAMIHY BiX
MOJIOUX OpEH/IIB Ta iX TOBApIB.

3. Ilorana skicte ToBapy. CHOXMBa4 3aBXAW TIparHe 3HAWTH SKICHHH ToBap 3a
MiHIMaJbH1 KOIITH, TOMY BapTO MiTIHTH 10 ILOTO IPYHTOBHO Ta BiANOBIJAIBHO.

4. Bucoka KOoHKypeHIisl. Ha puHKy Bke iCHy€ BeJMKa KiJIbKICTh TOBapiB-aHAJIOTIB, SIKi
MaroTh CBOIX MOCTIHHMX MOKymNuiB. HOBHMII TOBap MOBHMHEH MaTu 3HAYHI NEpeBaru mnepexn
ICHYFOUMMH, a0H 3aIIKaBUTHU CIIOKHBAYIB.

5. Bupobuunui nmpobinemu. Ha eramax CTBOpPEHHsS HOBOIO TOBAapy BHHHMKA€E YHUMAJIO
npoOseM, 6araTo 3 SIKUX MOB’s3aH1 3 BUPOOHUYUM MPOIIECOM.

6. LlIBUAKICTh pO3BUTKY HOBITHIX T€XHOJOT1H. TeXHOMOr1l PO3BUBAIOTHCS CTPIMKO, Ha
PHUHKY 3’SBJISIOTHCSI HOBI TOBapH, sIKi MPOMOHYIOTh Kpallll XapaKTepUCTUKH abo (PpyHKIIT, HIK
yKe ICHYIOYI.

7. TloMusKOBe OILIIHIOBAHHS BEIMYMHHU TOMHUTY. JlocuTh 0arato KOMITaHiii-HOBAYKiB
3aX0JATh Ha IEPENIOBHEHUI PUHOK 3 XUOHUMH YSBJICHHSMH MPO BEIMYUHY ITOIUTY.

OTxe, NUISAX BiJ 11€1 CTBOPEHHSI HOBOT'O TOBAapy /10 YCIIIIHOIO HOT0 3alyCKy MOXe
OyTH HamOBHEHWH 4YHCIEHHMMM nepemkogaMu. OJHaK, BUKOPHUCTOBYIOUM MPaBHIIbHI
cTparerii Ta mMiaxoau, Il mpobiieMu MokHa epekTuBHO momonaTtu [7]. He3paxarwoum Ha
JIOCUTh BEIMKHUHA BiJICOTOK PHU3UKY, KOMIaHIi HE MPUMHHSAIOTH IHHOBAIIWHY isUIBHICTB,
ajpke 0e3 1bOTr0 Ba)KKO BTPUMATHU CBOI MO3MINT Ha pPUHKY. Y mpoleci po3poOKu BKpai
BaYKJIMBO BpaxyBaTH BUIe3a3HaueH] (pakTopu, abu CTBOPUTH NMPOAYKT, SIKUN pe30HyBaTHMeE
3 MOTEHI[IHHUMH CHOXKMBayaMU Ta BiAMOBiJaTuUMe iXHIM moTpebam. | BaxiuBe Micie B
IbOMY MpOIECi BiBOAUTHCSA MAapKeTHHry. MOro 3aBjaHHS — JOHECTH 10 MOTEHIIHHOro
CHoXXMBaya 1H(OpMaIlilo Ipo MOSIBY HOBOTO TOBapy, BUTITHO MPEACTABUTH MOT0O BiIAMIHHI
B1/1 TOBapiB-aHAJIOT1B Kpallll XapaKTepUCTUKHU, cHOpMyBaTH HOT0 CIIOKUBAaHY LIHHICTD. be3
YiTKOTO pO3yMiHHS MOTpeO, OakaHb CHOXKMBAUIB BAXKO PO3POOUTH MPOAYKT, sIKMU Oyje
pe3onyBaTi. KoMmaHii HOBUHHI MPOBOJUTH peTeIbHE JOCIIIKEHHS PUHKY, 100 OTpUMaTH
ySIBJIEHHS PO CBOIO LUJILOBY ayJIUTOpPiI0 i BceOiuHe po3yMiHHA 1i BO0OaHb, MOBEIIHKH
Ta geMorpadivyHIX MOKa3HHUKIB.

BucHoBku. CTBOpEeHHS HOBOTO TOBapy € CKJIQJHUM 1 BIANOBIIAaJIbHUM €TarioM
AismBHOCTI  Gymb-SKOrO MiAMpHEMCTBA. VOro yCIilHA peari3aiis BHMArae peTelbHOrO
BUBYCHHS PUHKY Ta ypaxyBaHHS OCHOBHMX MAapKETHHIOBHX NpobisieM. BaxxnuBumu € oOpaHHs
MPaBWJIbHOT MapKETUHIOBOI CTpAaTerii, IITMOOKOro po3yMiHHS LUIHOBOI ayIUTOpii Ta aHaJizy
KOHKYPEHTHOT0 cepeioBuila. HeoOXiqHUM € aHaii3 JUHAMIKM OIHUTY, BUBYEHHS MOBEIIHKU
CHokuBayiB, (opMyBaHHS €QEKTUBHOI CHUCTEMH LIHOYTBOPEHHS Ta PO3pOOJICHHS
IHHOBALlIMHUX pilIeHb. YpaxyBaHHS pPHU3HKIB Ta MOJMIIMBHUX HEBJIA4 JI03BOJUTH BYACHO
CKOPHUTYBATH CTPATETii0 i MIATPUMATH )KUTTE3AaTHICTh TOBAPY HA PUHKY.
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Conclusions. Creating a new product is a complex and important stage in the activities

of any company. Its successful implementation requires a thorough study of the market and
taking into account the main marketing problems. Important are the choice of the right
marketing strategy, a deep understanding of the target audience and analysis of the competitive
environment. It is necessary to analyze the dynamics of demand, study consumer behavior,
create an effective pricing system and develop innovative solutions. Taking into account risks
and possible failures will allow you to timely adjust the strategy and maintain the viability of
the product on the market.
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