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JISAJIBHOCTI NIIIPUEMCTB YKPATHA
POSSIBILITIES OF USING CRM-SYSTEMS IN ECONOMIC ACTIVITY OF
UKRAINIAN ENTERPRISES

CydJacHi cUCTeMH YIIpaBIiHHS B3aeMoBiqHOcHHaMU 3 KiieHTamu (CRM) cramu HeoOXigHIM
IHCTPYMEHTOM JJIsl AisIbHOCTI 0ararb0X BEJNMKHMX KOMIIAHIM y BChOMY CBITI, IO CHpHUSi€ OLTBII
e(eKTUBHOMY BCTAaHOBJIEHHIO Ta pO3BUTKY BIJHOCHH 3 KiieHTamu. IIpore, B VYkpaiHi
BrpoBapkeHHsT CRM-cuctem TpuBano goBuie, HDK y 1HIMX KpaiHax. Ha choromHimHiil neHb
BIJICTaBaHHS YKPaiHCBKUX KOMIIaHiH, sIK MOCTadyalbHUKIB, TaK 1 3aMOBHHUKIB pIillIeHb, Y 3aCBOEHHI
TEXHOJIOTIN ISl YHpaBJiHHS B3a€MOJIIEI0 3 KIIEHTaMU 3HAYHO 3MeHIIyeThes. [Ipore nocsrHeHHs
CBITOBUX CTaHIApTIB y Iiil 001acTi BUMarae moJajiblIOro JOCHTIJKEHHsI aCIeKTIB BIPOBAIKEHHS
CRM-cucrem. lle BH3Haua€ aKTyalbHICTh HAYKOBUX [OCTI/DKEHb Y Tally3l YNpaBIIiHHS
BITHOCHHAMH 3 KJIIEHTAMH Ha YKPaiHCbKOMY PHHKY.

VY1poBaaKeHHsI CUCTEM YNPaBIiHHS BIIHOCMHAMM 13 KJIEHTaMU Ha MIANPHEMCTBAX BXKeE
CTae HEOOXIJTHICTIO Ta HaJa€ MOXJIMBICTh MOKPAIIUTH OCHOBHI Oi3Hec-mpoliecu. 3BUYalHI
o(icHi momaTku BKE HE CIPABISIOTHCS 3 THMHU OaraThMma 3agadaMu, sKi MPH [[bOMY BHHUKAIOThH 1
gkl omnepaTuBHO BupimyooTsh CRM-cuctemu, TOOTO mHporpamHi 3acoOu, KOTpi MOXYTh OyTH
BUKOPHCTaHI B TOPTOBEIFHOMY Oi3HECI 1 SIK MAPKETUHTOBUI IHCTPYMEHT, TaK i SIK IHCTPYMEHT IS
30UTbIICHHS MPOJAXIB KOMIaHIi; K e(QEKTUBHUNA I1HCTPYMEHT MiJBUILEHHS PIBHS BUKOHAHHS
3aB/aHb CIIBpOOITHUKAMU KOMIIaHIi, TaKk 1 SK IHCTPYMEHT /AJisi KOHTPOJII0O LIMX 3aBJaHb; SK
epeKTUBHUIA 1HCTPYMEHT Uil BEAEHHS KIIE€HTCbKOI 0a3M JaHuUX Tak 1 JUId TOKpAaIleHHs
B3a€MOBIJHOCHH 3 KJII€HTAMHU.

Abpesiatrypa «CRM» moxomute Bin aHrmiicekoro cioBa Customer Relationship
Management, o B mepekiazii 03Hava€e «yMpaBIiHHA B3a€MOBIJIHOCHHAMHU 3 KIIEHTaMH». 3BIJCH
ciinye, mo CRM-cucrema — Habip TEXHOJOTIH, AKi JO3BOJISAIOTH aBTOMATH3yBaTH Oi3HEC-TIPOIIECH,
SIK1 TOPKAIOTHCS B3a€EMOJII1 3 KilieHTamH [ 1].
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IcHyrOTP pI3HOMaHITHI MIAXOAW JO BHU3HAYEHHS CYTHOCTI TIOHATTSA «YTpaBIiHHSA
BiJTHOCHHAMH 3 KIIIEHTAMI», 30KpeMa:

VYrpaBiaiHHA BIJHOCMHAMH 3 KII€EHTaMH — TIOHATTSA, IO OXOIUIIOE€ KOHIICMINi, sKi
BUKOPUCTOBYIOTHCSI KOMITAHISIMH JUTSL YIPABIiHHS IXHIMH B3a€MOBITHOCHHAMHU 31 CIIO)KMBa4aMH,
BKJIFOYAr0Ouu 301p, 30epiranHs i aHasi3z iHdopmarlii Ipo CroXK|uBaviB, IOCTaYaIbHUKIB, TAPTHEPIB Ta
iHpopmanii mpo B3aeMoBiAHOCHMHM 3 HHMH. CyyacHa KOHLEMIS B3aEMOAIl 13 KI€HTaMHU
HalpaBjieHa Ha BUBYCHHS PHHKY 1 KOHKpeTHUX moTpeb kimienTis [2, C. 425].

VYnpaBiiHHS BiIHOCHHAMH 3 KJIIEHTaMH — 11 Ha0ip iHCTPYMEHTIB 1 MpoLeAyp, COPIMOBAHUX
Ha MIATPUMKY IIPOLIeCy IPOJaxiB 1 MapKeTUHry [3].

YrpaBiiHHS B3a€MOBITHOCHHAMHU 3 KIIE€HTAMH — II€ 1/I€0JIOTis, METOOJOrisl, CHUCTEMA,
iH(pacTpyKTypa, TEXHOJOTIsA, MporpaMHe 3a0e3MedeHHs, JIJ0Ba CTpaTeris 3anydeHHs (BUOoOpy) 1
YIpaBIiHHA KJII€EHTaMH, HaIliJIeHa Ha ONTUMI3aIliio iX IIHHOCTI B JOBIOCTPOKOBIH mepcrekTusi [4].
B KOHTEKCTI ympaBiiHHS B3a€MOBIJHOCHH 13 KJIIEHTaMH MIANPUEMCTBA BAXIIMBO BHUOYJIOBYBATH
CTpAaTETiI0, SIKa OPIEHTYE HA JOBTOCTPOKOBY MEPCIIEKTURY Ta HA/IA€ BITHOCHHAM 3PO3YMLITICTh.

Ha wnam mornsn, ynpaBmiHHS BiJHOCMHAMHM 3 KIIEHTaMH — Je(iHIISA, [0 OXOIUIIE
pi3HOMaHITHI KOHIEMIi, SIKi BUKOPUCTOBYIOTHCS MiANPHEMCTBA B KOHTEKCTi YHPaBIiHHS iXHIMU
B3aEMOBIJTHOCMHAMH 31 CIOKMBa4YaMH, BKJIOYaroud 30ip, 30epiraHHs W aHami3 iH(opmarii mpo
CIIOXKHMBAYiB, MOCTAYaIbHUKIB, ITAPTHEPIB Ta iHPOpMAaLlii TPO B3AEMOBIAHOCHHHU 3 HUMH.

Meroro BrnpoBakeHHss CRM-cucremu € e(eKkTHBHE 3alydeHHS HOBUX 1 BU3HAYCHHSA U
YTPUMaHHA HAHOUIBII IIHHUX ICHYIOUHMX IIANPUEMCTBAaX, €(EeKTHBHA CIHIBOpansd 3 HUMH,
3arno0iranHs iX BUXOAY 3 MEPEKi, 3HUKEHHsI BUTPAT, IiJBUIIEHHS MPOAYKTHUBHOCTI Mpalll Ta, sIK
pe3yabTar, 30UTbIICHHS 00CATIB MPOIaXKiB 1 MPUOYTKIB KOXKHOTO TOPTOBEIBHOTO 00’ €KTA.

Ocuosna wmicis CRM (Customer Relationship Management) nossirae B 00’ €1HaHHI Pi3HUX
iHCTpyMeHTIB Oi3HEC-TIpOLIeCiB B HaNaro/pkeHy cucreMy. B maHiii mporpami 00 enHYyrOThCS 1
3aBJaHHs, HaraJayBaHHs, NIOJACHHHMKH, Tabmuii EXcel, meceHmkepu, coriaibHi MEpekH, CailT,
0araTo JOKYMEHTIB Ta Pi3HUX IHCTPYMEHTIB, SIKi MPAIIOIOTH OKPEMO, ajie 00’ €THABIIH iX B €IUHY
CHCTEMY JI03BOJIATh B OJJHOMY MiCIll MaTu JIaHi PO KJIEHTIB, YIPABIATH YIoJaMU, KOHTPOJIIOBATH
3a MEHeJKepaMM, IPOBOAMTH aHAJITUKY 1 MPOTHO3YBaTHU JaHi Ha MaillOyTHe. SIKICTb MPUHHATHX
pillieHb, MPOAYKTUBHICTB Ipalli 3pocTae 3 BIpoBakeHHsIM JaHux CRM-cucrem.

Sxmo posrmsamatn 6ynmoBy CRM, To me ckmaanuii Oi3Hec-miporiec, Habip TOJATKiB, IO
BKJIIOYA€ Ipolec 300py iHpopMarlii 1 0 NpUHHATTS pillleHb Ha Horo ocHoBi. [laHa cuctema 103BO-
Jisi€ TIPOBOJIUTH aBTOMATH3AaII0 BIAMOBIIHUX O13HEC-TIPOIIECIB Y MapKETUHTY, Mpojaxkax 1 o0ciy-
roByBaHHi kiienTis [5, C. 51].

3a pomomororo CRM-cucTtemMu 3asBKM IOKYMIIIB HAa CalTi 1 A3BIHKKM aBTOMATHYHO
¢ikcyroTbes B 06a31 1 NEPEeTBOPIOIOTHCS B 3aB/IaHHs JJIs CIIBPOOITHUKIB; BCl €Tanu Oi3HeC-TpoIeciB
KOHTPOJIOIOTHCS B CUCTEMI; BIPTyalbHHM HIOJECHHUK 3aBIaHb JUIsl CHIBPOOITHUKIB; aHAJITHKA Ta
MIPOTHO3; ICTOPIs JOrOBOPIB Ta iH.

OcuHoBHuMHE TiepeBaramu BHUKopucTaHHs CRM-cucreMm €: mBHIKWN AOCTYN 10 aKTyalabHOT
KJIIiEHTChKOT 1H(opMmarllii, omnepaTuBHE OOCIYrOBYBaHHs KJI€HTIB 1 TPOBEACHHS OIepalii,
dbopmaiizailis cxeM poOOTH 3 KIIEHTaMM, IIBUIKE OTPUMAHHS 3BITHUX JaHUX 1 aHATITHYHOI
iHpopMarlii, 3HMWKEHHS OIEepalifHUX BUTPAT MEHEIKEPIB, KOHTPOJIb pOOOTH MEHEIKEepiB,
y3roJDKeHa B3a€EMOJIS MK CHIBpOOITHHKAMM 1 MHIAPO3UIaMHU, YIPaBIiHHS Oi3Hec-Ipolecamu,
yTpaBJIiHHS KOHTaKTaMH, i1CTOPis B3a€MOJIIi 3 KJII€EHTaMH, IUIAHYBaHHA Ta YIPABIiHHS MpOJaXaMu,
IUTAaHYBaHHS Ta YIPAaBIIHHSA 3aKyMIBISIMU 1 JOCTaBKaMHU, YIIPABIIHHA MapKETUHIOM, aBTOMaTHU3aIlis
JTOKyMeHTO00iITy [4].

Ockinbku CRM-cuctema 3abesrneduye MBUAKAA AOCTYN N0 JAaHWUX, KOPUCTyBadaM CTae
Habarato mpocTille CHiBIOPAIIOBATH Mk COOO0I0 — SIK HACHIJIOK, IiABUIYETHCS MPOIYKTHBHICTH Ta
edeKTHUBHICTD Aedkux npouecis. [lle onun Baromuit aprymenT Ha kopuctb CRM-cuctemu nossirae
B TOMY, IO IIsI CHCTE€Ma MiAXOJUTH JUIsl KOMIIaHii OyAb-KOro po3Mipy Ta OyAb-iKOi ramysi —
0aHKH, areHTCTBA HEPYXOMOCTI, TPAHCIOPTHI KOMIIaHii, TeJIEKOMYHIKalliiHI KOMMaHii, MEU4YHI Ta
Jiep>KaBHI yCTaHOBH Ta OaraThox iHIHUX. Cepen ocHOBHHX MoxunBocteir CRM cuctem nouijabHO
BHUJIUTUTH HACTYTIHI:
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1. Yopasniaas iHpopmairiero npo kimieHTiB. KiieHTcbka 0a3a KOHCOJIIOBaHA, OpraHi3ailis
OTpUMY€E TOBHY iH(OpMaIiI0 MPO CBOIX KIEHTIB Ta iX BIOJOOAHHS 1 ONMUPAIOYUCh HA Il JaHi,
OyJy€e cTpaTerito B3aEMOJIIi.

2. Yupasninas npoaaxamu. Crucrema 30epirae moBHy iCTOpiIO CIUJIKYBaHHS 3 KIIIEHTaMH,
110 JIoNoMarae JernapTaMeHTy IMPOJIaXiB aHai3yBaTH IMOBEIIHKY KITIEHTIB, (OpPMYBAaTH I HHUX
BIJIMTOBIIHI MPOTO3HIIii, 3aBOHOBYBATH JOSIBHICTb.

3. Arromaru3aiis Mapketuary B CRM mnporpamax. CRM-cucrema 103BOJIsSIE ONITUMAIIEHO
OpraHi3oBYBaTH YIPABIiHHI MapKETUHIOM KOMIIaHii, IPOBOJAUTH MapKETHHIOBI 3aXOIH, YIIPABIIATH
pecypcamu Ta OroJKeTaMu Ha MapKETUHT, KOOPIAUHYBATH MAapKETHUHI OB Jii.

4. ABromaru3anis 1okyMeHTooOiry. Cucrema mnependayae Bci HEOOXiJHI IHCTPYMEHTH JIJIst
VIOpaBIiHHSA SK 30BHIIIHIM, TaK 1 BHYTPIINIHIM JOKYMEHTO0Oirom komrasii. Lli iHcTpymeHTH
HA/Ial0Th 3aCO0M aBTOMAaTUYHOTO (POPMYyBaHHS JOKYMEHTIB IO IIA0JIOHY, MIATOTOBKU JPYKOBAHHX
$hopM TOKYMEHTIB, MIATPUMKH aKTyaJdbHOI Bepcii JOKYMEHTIB, IIBHAKOTO IMOUIYKY TOKYMEHTIB B
cucreMi Ta 6araTo iHIIOTrO.

5. VYmpaemiHHsa Oi3Hec mnpouecamu. Poskimacth  poOodi  MPOIECH IO  TOJUYKaX,
dbopMaizyBaTH — HETPUBIaJbHE 3aBIaHHS, SKE BUPINIYEThCS Oi3HEC-aHAITUKAMH. 3MEHITYETHCS
KUIBKICTh MOMWJIOK, pPOOOTa KOMMaHII TMPUCKOPIOETHCS, a pPe3yJabTaTH CTAlOTh  OUIbII
MIPOTHO30BAHNMH.

6. Amnamituyai moxiauBocTi CRM-cuctemu. Cucrema 03BOJIIE KOMIIaHII OTpPUMAaTH
cTatuyHy iH(oOpMaIio, MPOBECTH CKJIAJHUN aHai3 JaHUX, HEOOXIMHWUH ISl TIPUHAHATTS
CTpaTeriuHo BaXKJIMBHX Oi3Hec mporecis [6].

Takum ymHOM, Ko)kHa CRM-cucrema — e BTUIGHHS OadeHHS PO3POOHUKIB TOToO, SK
MOTPIOHO MpAIfOBATH 3 KJIIEHTOM. B Hill 3akiageHo 0e371i4 rOTOBUX 1IHCTPYMEHTIB, SIKi 103BOJISIOTh
MEePEeBECTH POOOTY OYAb-SIKOTO ITiIITPHUEMCTBA Ha SIKICHO HOBHU PIBEHb.
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