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YHPABJIIHHSA ITPOJAKAMMU Y COEPI ITIOCJAYT
Hens IBaneuko; Muxaijio OKOHCbKHHA

3axionoykpaincokuil HayionanvHul yHieepcumem, Tepronine, Ykpaina

Pesztome. [ocniodxceno xnacughixayiio cgepu nociye ma eusgneno nompedy 6 yOOCKOHANEHHI O3HAK
kaacugixayii. Oxapakxmepuz08aHo aKmyaivbHi HANPAMKU: QIHAHCO8I nociyeu (inancoee nocepeOHUymeo ma
Kpeoumysants);, iHopmayiuni nocayeu (OLbHICMb 3  HAOAHHA  iHGOpMayiinoi npodykyii); nociyeu
2POMAOCHKO20 XAPUYB8AHHA (8UCOMOBIEHHs KYAIHAPHOI npooyKyii, il peanizayii ma opeanizayii cnojcusanms);
MeOuyHi nociyeu (npogpinakmuxa, OiacHOCMuKa, AIKY8aHHs, peabinimayis);, noOymosi nociyeu (8UKOHAHHSL
PIBHOMAHIMHUX PEMOHMHUX POOIM, 3a0e3NeUeHHsl CAaHIMAPHO-2I2IEHIYHUX ROMPeD, 6U20MOGIEHHSL IHOUBLOYAIbHUX
peuell ma npeomemis); OC8IMHI NOCAYeU (KOMAIAEKC BUSHAYEHUX 3AKOHOOABCMBOM, OCBIMHBbOI NPOSPAMOIO
ma/abo 002080pom Oiil cyb €Kma 0C8iMHbOI OIATbHOCME); KOMYHANbHI NOCYeU (3a0e3nedents YMO8 NPONCUBAHHS
ma nepeOy8anHsa y HCUMIOBUX MA HEHCIIOBUX NPUMIUEHHSAX), IOPUOUYHI NOCIyeu (3axucm npas ma iHmepecis
2POMAOAH, IOPUOUUHUX 0CI0); MyPUCTNUYHI NOCTy2U (nepese3eHHs, po3MileHHs, OpeaHizayis 8i08i0y8aHb 00 €Kmi
KyIibmypu, GIONOYUHKY ma po3eaz); 0OyodigeavbHi nocayeu (0y0isHUYmMeo, MoOepHi3ayis ma peKoOHCMpPYKYis
byodisenv);, mpancnopmui nociyeu (nepegesents 2omoeoi npoodyKkyii, cuposunu ma Hanigghabpukamis, a maxoxic
nepesesenns nacajxcupie ma ix 6aeascy); aominicmpamueni nociyeu (pesyromam 30IUCHEHHS 6IAOHUX
NOBHOBAJICEHb CYO '€KMOM HAOAHHS AOMIHICMPAMUSHUX NOCLYZ 34 3As16010 izuyunoi abo wpuduuHoi ocodu);
mopeoeenvHi nocayeu (OIIbHICMb 3 KYNIGIi-npooasicy moeapis); po36ajicalvHi nociyeu (opeamizayis ma
nPosedenHs KyIbmypHO-MUCMEYbKUX 3aX0018); (DI3KYIbmMypHO-CROPMUBHI ROCIY2U (OpeaHizayis it npogeoeHHs.
HABYANLHO-MPEHYBANbHO20 npoyecy). Pozenanymo pisHOMAHIMHI MemoOuKu npooaxcie ma 6U3HA4eHo, SKi
HavonmumanvHiwi 0na miel yu inwoi cpepu nocnye. 3okpema, memoo Solution Selling (Ilpodadic piwenns)
PeKOMeH008aHo O OyOigenvHux i puouyHux nociye, memoo FAB pexomenoosano 0na cgepu oceimmix,
PO3BAANCATLHUX,  (DI3KYIbMYPHO-CROpMUSHUX — nociye;, memoo SNAP-npooasicie  pekomeHnoo8ano — Ois
iHopmayitinux i mopzogenvHux nociye;, memoo SPIN-npodasicie pexomendosano 0ns chepu O0c8imHix,
nobymogux ma MpaHcnopmuux nociye; memoo RAIN € asmopcvkor memoouxor i 3acmocogyemuvcs y cghepi
@inancosux nocaye; memoo Challenger Sale (Yemnionu npooaoicig) pexomeHOyemubcsi 015 chepu 2pomMadcbKo2o
xapuysauus i mopeogenvhux nociye; memoo Small Talk (Ceimcvra po3moea) pekomendyemvpcsa 3acmocosy8amiu
V cghepi mopeosenbHUX Mad KOMYHAAbHUX Nocaye; mMemod KOHCyibmamueHux npooajicié peKoMeHOYEMbCs
3aCcmMoco8ysamu 8 mypucmuyHux ma MeOUyHUx nocuy2ax.

Knrouosi cnosa: ynpaeninmns npooaxcamu, cgpepa nociye, Memoou npooaxicie.
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SALES MANAGEMENT IN THE SERVICE SECTOR
Nelia lvanechko; Mykhailo Okonskyi

West Ukrainian National University, Ternopil, Ukraine

Summary. The article examines the classification of the service sector and reveals the need to improve
classification features. Current directions are characterized: financial services (financial intermediation and
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YrpasimiHHS MpoJiakaMu y cepi mocIyT

lending); information services (activities to provide information products); catering services (production of
culinary products, their sale and organization of consumption); medical services (prevention, diagnosis,
treatment, rehabilitation); household services (performance of various repair works, provision of sanitary and
hygienic needs, production of individual items and objects); educational services (complex of actions defined by
legislation, educational program and/or contract of the subject of educational activity); communal services
(providing living conditions and stay in residential and non-residential premises); legal services (protection of
rights and interests of citizens, legal entities); tourist services (transportation, accommodation, organization of
visits to objects of culture, recreation and entertainment); construction services (construction, modernization and
reconstruction of buildings); transport services (transportation of finished products, raw materials and semi-
finished products, as well as transportation of passengers and their luggage); administrative services (the result
of the exercise of authority by the entity providing administrative services at the request of an individual or legal
entity); trading services (activities of buying and selling goods); entertainment services (organization and holding
of cultural and artistic events); physical culture and sports services (organization and implementation of the
educational and training process). Various sales methods were considered and determined which are the most
optimal for one or another sphere of services. In particular, the Solution Selling method is recommended for
construction and legal services; the FAB method is recommended for the field of educational, entertainment,
physical culture and sports services; the SNAP-sale method is recommended for information and trading services;
the SPIN-sale method is recommended for the field of educational, household and transport services; the RAIN
method is an author's method and is used in the field of financial services; the Challenger Sale method is
recommended for catering and trade services; the Small Talk method is recommended to be used in the field of
trade and utility services; The Consultative selling method is recommended for use in tourist and medical services.
Key words: sales management, service sector, sales methods.
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IMocranoBka mpodjemu. 3rigHo 3 rimore3or JKanma Dypactee 1 Komina Kiapka
€KOHOMIUHY JiSUTbHICTh MOKHA MOJUIMTH HAa TPU CEKTOPH, & caMme, MePBUHHUNA, BTOPUHHUHN 1
TpeTUHHUHA. J[0 TIEpBMHHOTO CEKTOpa BIIHOCHUTHCS BHIOOYTOK CHPOBHUHH 1 BiH OyB
JTOMIHYIOUUM Yy Tepiii (asi mii Ha3BOK «TpagulliiiHa [UBLII3AIlN» Ta XapaKTepPH3yeThCs
HEBHCOKHMM HayKOBHM PO3BUTKOM. BTOpHHHUII CEKTOp criocTepiraeThesi y ApyTid ¢asi, skui
HA3UBAETHCS TMEPEXiIHUM MEepioIoM 1 TMOYMHAETHCS 3 IHAYCTpiaiizaiii, A€ 3MEHIIYEThCS
notpeda B )KUBIH CHITI Uepe3 BUKOPUCTAHHS MAlIMH. TPETUHHHI CEKTOP OXOILTIOE TPETIO (asy,
SKy HA3MBalOTh «TPETMHHA LUBLII3allis» 1 BKIIOYAE EKOHOMIUHY JiSJbHICTH, MOB’SI3aHYy 3
HAJAHHSIM TOCIYTr. 3a3HauMMO, IO SKIIO y MNEpBUHHIN (a3l BiICOTOK poOoYOi cuiu B
TpeTUHHOMY cekTopi craHoBuB jume 10%, y npyriid ¢azi yxe 30%, To y Tpertii ¢asi
TPETUHHUN CEKTOp, a00 1HIIUMHU clloBaMU cdepa MOoCIyT yke naBHO ckiamae 70% pobouoi
cuin [1]. Ha nanuit 9ac TpeTHHHHI CEKTOP €KOHOMIKH € HalOIIBIINM CEKTOPOM €KOHOMIKH B
OutbmocTi po3BuHeHUX KpaiH. Cdepa mocmyr 3abesmnedye 3B’SI30K CIOKHMBaya He JIUIIE 3
BUPOOHMKAMU MOCIYT, ajie i ToBapiB. BupoOHUK mpojiae CBOi TOBapyu Ta MOCIYTH, CIIOKUBAY
OTpUMYy€ TOTpiOHE, ab0 HE ayXxe MOTpiOHEe, TOMY M aKTyaJIbHE JOCIIKEHHS 100 METO/IIB
IPO/aXiB Ta iX BIAMIHHOCTEH 3aCTOCYBaHHsA y cepi MOCIYT.

AHaJi3 OCTaHHIX J0oCTiAKeHb i myOJiikaniii 1010 chepu nociayr nokasye, 1o 3apyOobkHi
Ta BITYM3HSHI BUEHI aKTMBHO JOCIIKYIOTH c(epy MOCIyT, a came, 0COOIMBOCTI PO3BUTKY Ta
CTpaTeriyHi NepcreKTUBU, POJIb MAPKETUHTY B PO3BUTKY C(epH MOCIYT, CydacHl TeHJeHLI1 chepu
nociyr. Cepen Hux [lyragescrka K., Anrenko I., Camoriit H., Jlex I'., bonaapenko B., Koais O.
PizHOMaHITHI METOAMKH TIPO/IAXKIB Ta 1X 3aCTOCYBaHHS OCTKYIOThCs y Tiparsix ['emmonna P.,
Hixcona M., Anamcona b., Kotnepa @., XKurinis €.

Merto10 A0CTiIKEHHS € OIS METOAMK MPOJAXiB i BU3HAUEHHS HalOeEeKTUBHIIINX
Ui cepu TOCIYT.

IlocTtanoBka 3aBaaHHus. J[y11 TOoro, mo0 BU3HAYUTH MPUHHATHI METOJUKH IS cepu
MOCIIYT, HacaMIepe, OXapakTepU3y€eEMO CydacH] HalpsIMU cepu MOCIYT Ta 31CHUMO aHali3
aKTyaJbHHUX METO/IIB, SIKi BHKOPUCTOBYIOTHCS B TIPOJIAYKAX.

BukJjag ocHOBHOro MaTepiay. 3pocTaHHs JOXOIB HACEIEHHS, 3MiHa CTUIIIO JKUTTH,
PO3BUTOK TEXHOJIOT1H 3yMOBMJIM MIABHUILEHHS SKOCTI HaJaHHS ICHYIOUHX IOCIYI Ta MOSBY
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HoBUX. Cdepa Mmociyr CKIamaeThCs 3 MaTepialbHOI Ta HEMaTepiadbHOI CKIAJOBHX, a cama
MOCJIyra XapaKTEePU3YEThCS HEBITYYTHICTIO, HEBIIUIBHICTIO, HEMOXIIMBICTIO 30epiraHHs Ta
HECTAOILTBHOKO SIKICTIO.

[Mocayru kmacudikyrTh 3a pi3HUMH O3HAKAMH, a CaMe 3a:

- XapakTepoM mpari (MaTepianbHi, HeMaTepiaibHi);

- ©KOHOMIYHOI OCHOBOIO (TUIaTHI, O€3MIaTHI);

- CHpsIMOBaHICTIO (O€3MOCEePEHBO Ha JIIOIMHY, TTPEIMETH, 1[0 OTOYYIOTh JIFOIUHY);

- xapakrtepom 3B’s13kiB (B2B, B2C);

- 9acTOTO MOnuTOM (IIOACHHI, IEPIOUYHI, eIi30A1YHI);

- dopmoro opranizaiiii (BUILHO OpIEHTOBAHI, )KOPCTKO 3aKPIIUICHI, BapiaTHBHI);

- XapakTepoM MOMUTY (CTaHAapTHI, PO3MIKUPEHOTO ACOPTUMEHTY, YHIKAJIbHI);

- MOOUIBHICTIO (MOO1TBHI, CTAIIOHAPHI, YACTKOBO MOOIJIBHI);

- MicueM cnoxuBaHHA (y MICIi TOCTIHHOTO HpPOKMBAaHHS, Yy MiClli THMYacCOBOTO
nepedyBanus) [2].

Mu BBaxkaemo, 110 HaBeAeHa Kiacudikailis moTpedye 3aMiHU 03HAKH «3a XapaKTepOM
mpaii» Ha «3a KIHIIEBUM PE3yJbTaTOM», a/IK€ B IAaHOMY BHIIAJIKy JIOT14HIIIE 11eHTHU(IKyBaTH
MOCITyTy Ha OCHOBI Pe3yJIbTaTy IMicys 3aKiHUCHHS.

YIpoaoBK OCTaHHIX JECSATHIIITh 3aBIASKU chepi MOCIyT MiABUIINUIACS MPOAYKTUBHICT
npari B iHOIMX CEKTOPaxX €KOHOMIKH, 110 CIIPUYMHIIIO CTBOPEHHS JOAATKOBUX OJIar i OCIyT.
Ha croronui y cBiTi Bu3HayatoTh nonaj 600 pi3HOBU[IB MOCIYT, a B MIKHAPOAHIM TOPTiBIi
iX po3rmsmaroTh 3rigHO 3 11 KiuacuikamiiHUMH TpyHmamu, 30KpeMa: TPaHCIIOPTHE
00CIyroByBaHHS 3 MIAPO3/I1IOM Ha MAaCaXUPCHKi Ta BAHTAXKHI IIEPEBE3CHHS; MaHIPIBKHU A1TOB1
Ta 0COOMCTI; 3B’A30K; OyMiBHUIITBO; CTpaxyBaHHs; ()iHAHCOBI; KOMII IOTEpHI, iH(OpMaIiitHi
MOCIYTH; POSIITI Ta JilleH3yBaHHS; 1HIII Oi3HEC-TOCTYyTH, TaKi, sIK TOCePEeIHULIbKI, TeXHIYHI,
J3UHTOB1; IEPCOHATIBHI, KYyJIBTYPHI Ta peKpeariiiHi; IociIyry JepKaBHUX ycTaHoB [2, 3, 4]. Ha
HAaIly TyMKY, HaBeJleH1 KiiacuikalliiiHi rpymnu A€o 3acTapijii Ta He Bi10OpaxaroTh pealbHOTO
cTany cdepu mociyr. SIk MU 3a3Hada M BUIIE, TEXHOJOTIUHI TOCSITHEHHS W CY4acHUU CIIOCiO
JKUTTSI CTBOPUIIM HOBI MOCIYTH Ta MOAM(IKYBall ICHYIOYi, CYyTTEBO PO3IIMPHUBCS Jiara3oH
NOCIYr Ta MIABUILMIMCS BUMOTH CIOXKHBadiB J0 SKOCTI mochyr. Y Ttabmumi 1 KOpoTko
0XapaKTepU3y€EMO aKTyallbHI HalpsIMHU BIPOJIOBK OCTAaHHIX POKIB Y cepi MOCIHIYT.

Ta6aumsa 1. XapakTepucTHKa HAPSMIB ChepH MOCITYT

Ne | Haszea nanpamy Onuc
1 2 3
IMocmyrn BuroroBneHHs KyTiHapHOT MPOMYKIIii Ta 11 peamizamisi, OpraHi3amis CIOXHUBAHHS.
1 rpomazcekoro | Ilociyrm rpomanchkoro XapuyBaHHS HaJalOTh Hi4HI KIIyOHW, pecropanu, Kade,
Xap4YyBaHHA 0apu, 3aKyCOuHi, iaJbHi, CynepMapKkeTu
2 diHaHCOBI d)iHcho'B? TOCEPE/IHULTBO Ta KPE/UTYBAHHS. g)iHcho§i MOCIYTH HaJIal0Th OaHKH,
MIOCJIYTH CTpaxoBi, iIHBECTHIIHHi, JII3UHTOBi, OpOKEPChKI KOMIaHii
Tndpopmaniitai JisutbHiCTD 3 Ha/laHHs iHdopMariifHoT MpoJyKIil, a TaKoX CTBOPEHHS, 36HpaHH§,
3 HocyrH OTpHMaHHs, 3§ep1raHHﬂ, BHKOPHCTAHH, MOUIMPEHHS, OXOPOH Ta 3aXHCT iHdopmarii.
Iadopmariiini nociyru HanaroTh IT-komMnaHii, KOHCanTUHroBi dipmiu [5]
ITocmyrn, siki MOB’s3aHi 3 BEAEHHSIM JIOMAIIHLOTO TOCTOIAPCTBA, BUKOHAHHIM
4 [ToGyToBi PI3HOMaHITHHX PEMOHTHHUX pPOOIT, 3a0€3MeYCHHAM CaHITAPHO-TIriEHIYHUX MOTpPEO,
MOCIIyTH BUTOTOBJICHHSM 1HIVMBIAyalIbHUX pedeit Ta mpeameriB. [1o0yToBi mocryru HagaoTh
aTeNbe, MalCTEepHI, KJIIHIHIOBI Ta CepBiCHI CiIy»k0H, IepyKapHi, CAJIOHH KpacH [6]
Kommiekc BH3HAUYE€HMX 3aKOHOJABCTBOM, OCBITHBOIO IIpOrpaMor0  Ta/abo
Ocgithi JIOTOBOPOM JIii cy0’€KTa OCBITHBOI JisUTHHOCTI, III0 MAIOTh BU3HAYCHY BapTiCTh Ta

5 - CIpsIMOBaHI Ha IOCATHEHHS 37100yBayeM OCBITH O4iKyBaHUX Pe3yJIbTaTiB HABYaHHSI.
Y OcCBiTHI IOCITYTH HaJalOTh 3aKJIaJd BHINOI OCBITH, 3arajbHOI CepelHbOI OCBITH,
JIOHIKUJIBHOT OCBITH, TpogeciiHO-TeXHIYHOi ocBiTH [7]
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3akigyeHns Tabmaumi 1

1 2 3
Me i Hocn.y.m, o COpsAMOBaHI Ha TPODPITAKTHKY, MiarHOCTHKY, JI.iKyBaHHH,
6 HocyrH pealimitarito y 3B’s3Ky 3 XBopoOaMH, TpaBMaMH, OTPYEHHAMHU. MeIudHi MOCIyTH
HAJAr0Th JIIKapHi, MOJIKIIHIKK, aMOynaTopii, MeaudHi IeHTpH [8]
Iocmyrn, cupsiMmoBaHi Ha 3a0e3ledeHHS yMOB TPOXXHMBAHHS Ta IepeOyBaHHS Y
KomyHamHi JKUTIOBUX Ta HEKTIOBHX HpI/IMiI:LleHHHX. KOMyHanLHi TOCITYTH HATAIOTh KOMHaHiil',
7 HocyrH SIKI CTICIIANTi3yIOThCs HA BOJIOBI/BENCHHI, BOJIONOCTAYAHHI, €IEKTPONOCTAYAHHI,
ra3onocTrayaHHi, TEIUIONIOCTaYaHHI, a TaKoX YIpaBIiHHA OyAWHKOM Ta
NpUOYIMHKOBOIO TepUTOpieto [9]
T . IMocmyru w00 mHepeBe3eHHs, PO3MIIICHHS, OpraHi3aiii BiJBigyBaHb 00’ €KTIB
8 YPHCTIHIL KyJIbTYypH, BIAMIOYMHKY Ta po3Bar. TypUCTHYHI MOCIYTH HaJaloTh TypOIEpaTopH,
frociyr TypareHuii, TypuctuuHi Kommiekcu [10]
[Mociyru i3 3axucty mpaB Ta iHTEpECiB TpOMasiH, IOPUANIHUX 0Ci0, Y TOMY YHCII
9 IOpuanuni JIepXKaBH, y JAep’KaBHUX opraHax.i cynax, nepen GYL[L-SIKI/IMI/I. (i)i?,I/IlIHI/IMI/I'i
HOCITYTH OpuAnIHIMH ocobamu. FOpuandHi mociayrn HamaloTh IOPUINYHI KOHCYJBTALl,
aJIBOKATChKi (D ipMH, HOTapiaabHi KOHTOPH
10 BynisenbHi Hoc.nym, mo nepeg6aqamTL 6y)1iBHHuTBq, M0u§pHi3aui}9 Ta PEKOHCTPYKINIO
MOCITYTH OyniBenb. ByniBenpHI MOCIyTH HaIal0Th Oy NiBEJIbHI KOMIIAHI1
TpancriopHi Hoc.nym, HOB.’HSaHi 3 TEepPEBE3CHHAM FOTOBOZI' MPOIYyKIii, CHPOBUHH Ta
11 HOCIVIH HamiBpaOpHKaTiB, a TaKOX TMEPEeBE3CHHS MacaKupiB Ta iX Oaraxy. TpaHCmOpTHI
Y MOCJTYTH HA/TAl0Th MEPEBI3HUKH, (Pi3UUHI Ta IOPUANIHI 0COOH
PesynpraT  3miMiCHEHHS ~ BIAQAHWUX  I[IOBHOBAXEHb  Cy0’€KTOM  HaJaHHA
12 AAMiHICTpaTHBHI aﬂMigingaTnBng nociyr 3a 3asBoto  (izuyHoi abo Iopwlnqﬁo'l" oco0u.
MOCJTYTH AZMIHICTpaTHBHI OCIYTH HAJAIOTh OPraHu BUKOHABYOI BJIa/ld, BUKOHABYI OpraHu
MICIIEBOT'O CaMOBPSITyBaHHs Ta iHIII1 yOBHOBaXKeHi cy0’ektu [11]
JisbHICTh 3 KyHIBJII-NPOAAXyY TOBapiB, 30KpeMa BJIAaCHOTO BUPOOHHLTBA, abo
13 ToprosensHi MOCEPEIHHUIIBbKA TISIIBHICTh, 30KpeMa i3 HaJ[aHHsl areHTCBKAX, KOMICIIIHUX Ta iHmmf
MOCITyTH MOCJIYT Y MPOCYBaHHI TOBAPIB BiJl BUPOOHHUKIB 10 KiHIICBOTO MOKYTIL. ToproBenbHi
MOCJIYTH 3JHCHIOIOTH YCi cy0’€KTH MiANPUEMHHUIBKOT JisTIbHOCTI
S [Mocnyru mo/10 opraHizaiii Ta TPOBENICHHS  KYJIbTYPHO-MHCTELLKHX 3aXOILiB:
14 HocyrH Po3BakanbHI TOCIYTH HaAal0Th CTALIOHAPHI PO3BaYKaJIbHI KOMIUICKCH i THMYACOBI
CIOpYJIM ISl HaIaHHS OCIYT y cdepi BiIIMOUYNHKY i po3Bar
DiskybTypHO- Mocnyrn 3 .opraHi3aui'1' i TPOBEJICHHs HABYATLHO-TPEHYBAILHOTO TIPOLleCy Ta
15 criopTHBHi HaJlaHHS .q)ISKyHBTypHO-OSZ[OPOB‘II/IX i CHOPTHBHHX ~ CHOPYI. d?m(ynLTypHo-
HocyrH CHOPTHBHI TOCIYIM HAJAlOTh  CIOPTHBHO-0310pOBY KiyOu, (iTHeC-IeHTpH,
(hi3KYIBTYpHO-03I0POBYI KOMIUICKCH, OaceiiHn, akBamapku [12]

3ayBakUMO, IO Psii BU3HAYEHb CTOCOBHO THX YM I1HIIMX HOCIyr c(OopMOBaHO
Ha OCHOBI 3aKOHIB YKpaiHM, /i€ 3a3HA4Y€HO YITKI TEPMIHM NPOLECIB Y KOHTEKCTI cepu
HOCIIYT.

Jl51g nocsirHeHHs 1U1el KoMMaHii cepH MOCIyT 3aCTOCOBYIOTh PI3HOMaHITHI METOJUKU
npojaaxy. Po3rinsHeMo MeTou, sIKi HalfyacTillle 3aCTOCOBYIOTh MEHEKEpH 3 Ipodaxy [13, 14,
15, 16, 17].

Meton Solution Selling (Ilpogaxx pimieHHs1) BKJIOYa€ Taki eTamu: BU3HAYEHHS
pOoOJIEMHUX MUTAHb, MOIIYK MOXKJIMBOTO PIIIEHHS, AEMOHCTPALII0 BUTOJ] PILLIEHHS, 3aKPUTTS
yroau Ta BIPOBAKEHHs PILICHHS, BIJCTEKEHHS JI0 3aBeplIeHHs pimeHHs. Jlanuil meron
JIOLIJIBHO 3aCTOCOBYBATH y cdepax MOCIyT, i€ YeK BHILE cepeTHboro adbo Bucokuil. Jlo Takux
MOCTYT MOKHA BIJIHECTH IOPUANYHI Ta Oy 1iBEIbHI.

Meton FAB (Features — Advantages — Benefits) 6a3yeThcst Ha TphOX CKJIaJ0BHX:
XapaKTepUCTHKa, MepeBard W BUIOJM MPOMOHOBAHOTO MPOAYKTY. MeHemkepu 3 MpoAaxy
3a37aJIeTiIb TOTYIOTh 1H(GOPMAIIiIO MI0JI0 KUTBKOX XapaKTePUCTHUK, MepeBar Ta BUTOJ, 100 y
npolieci MpoJaKy HEBUMYILIEHO ITOKa3aTH MOKYTIIEB1 YCi BIACTUBOCTI MPOJAYKTY i pu moTpedi
MOPIBHATU 3 KOHKypeHTaMu. OueBUIHO, 10 AaHUH METO]I AOUIIBHO 3aCTOCOBYBATH y cdepi
OCBITHIX, PO3BaXKaJIbHUX, (P13KyIbTYpHO-CIIOPTUBHUX MOCIYT.
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Metox SNAP-nipoaxiB 30cepeKeHUI Ha cCaMOMY IPOIEC] YXBaJICHHS PillIeHb 1010
HOKYIIKH, a caMme, NepeKOHAaTH MOKYII, 1110 BIH CAMOCTIHHO BUPILIMB 3A1MCHUTH MOKYIIKY.
OCKUTBKY Cy4acHi MOKYTIILI CTOSTH IIepe/i BETUKUM BUOOPOM aHAJIOTIYHHUX TOBAPIB i MOCIIYT Ta
MOCTIHHO MepeOyBaroTh B iH()OpMaIiiHOMY IITyMi BUT1AHUX MPOIIO3HIIIH Ta 3HIKOK, TO BOHH 3
HEIOBIPOO BIAHOCSTRCS JI0 MEHEDKEPIB 3 MPoAaxy. ToMy IpoaaBenb MPOXOIUTh 3 MOKYIIIEM
TPU €Tanu, a came: MOSCHIOE, YOMY IOKYINElb Ma€ 3yNUHUTHCA W BUTPATUTU CBiM yac Ha
CIIyXaHHS; IMOSICHIOE, YOMY caMme HOro MOKyIelb Ma€ CIyXaTH; MOSCHIOE TOKYIIEBI, IO
MIPOIIOHOBAHUM MPOJYKT HOMY cripaBi moTpiOHuH. JlaHuii MeTom mponaxiB mimiiae cdepi
iHpOpMaLIHHUX Ta TOPTOBEIBHUX MOCIYT.

Meron SPIN-npopaxiB cnoHykae mokymisi roBoputd. CyTb METOAY B IpPaBUIILHO
MOCTABJICHUX 3allMTAaHHSAX TPOAABIIEM CTOCOBHO CHUTYyalii, B sKiii mepedyBae KIT€HT.
AOpeBiaTypa METOJy MICTUTh OCHOBHI HANpsSMH MHUTaHb: CUTYyariiHi (Situation), mpoOiemHi
(Problem), nuranus npo Hacmiaku (Implication), motpebu y ix Bupimenni (Need-payoff).
CraBisiun MpaBWIbHI 3alUTaHHsA, MPOJABEIh MiABOJAWTH 0 MOTPIOHUX BimmoBine. Jlanwmii
METOJ JIOLIIBHO 3aCTOCOBYBATH y c(epi OCBITHIX, TOOYTOBHUX 1 TPAHCIIOPTHHUX TOCIYT.

Meton RAIN BBaxaeTbcst aBTOpchbkoro Metoankoro Maiika [llynsna 1 JJxona Hoppa i
CKJIaJIA€ThCS 3 YOTHUPHOX KOMITOHEHTIB: B3aeMopo3yMiHHs (Rapport), mparneHHs1/cTpaskgaHHs
(Aspirations/Afflictions), BB (Impact), HoBoi peanibHOCTi (New Reality). ABTopu MeTOANKHI
NPOTIOHYIOTH TOTJIMOMIOBATH KOHTAKTH 3 TOKYIIEM, PO3Ka3aTH IOKYIIIO, K KYIJICHUN
HOPOAYKT MOKPALIUTh HOT0 *KUTTS, BIUIMBATU HA KJII€HTA, [I0KA3aTH HOBY pEaIbHICTb, a CaME,
110 3MIHUTBCS B KHUTTI JIFOAMHU MICHA KymiBii. JlaHui MeTox npogaxiB epeKTHBHUN y cdepi
(b1HAHCOBHX MOCTYT.

Meton Challenger Sale (Uemmionm mnpojaxiB) 3ampornoHyBaaun Metpio JlikcoH ¥
bpenton Axamcon. B ocHOBI MeToy JI€XKHUTH MOJIN MPOJABIIB HA I’ SITh TUIIIB: TPYAOTOJIK,
OyaiBebHUK CTOCYHKIB, CAMOTHIM BOBK, pEAKTHBHHIA BUPIIIyBayd MPoOIeM, JTIOANHA BUKIIHKY
a60 yemmioH. JIiKCOH 1 ATaMCOH THUIT «4€MITIOH» HAa3UBaIOTh Halle()eKTUBHIIIUM Yy MPOJIaxKax.
MeHnemkepH 3 IpoIaX THITY YEMITIOH y CBOTH poOOTi BUKOPHCTOBYIOTh TPH Aii: iIHPOPMYIOTH,
MEPCOHANI3YIOTh, KOHTPOIIOIOTh. BoHHM HalOuibml edekTuBHI y cdepi TpoMaaCbKOro
XapuyBaHHS i TOPrOBEIBHUX MOCITyTaX.

Metox Small Talk (Ceitchka po3mMoBa) IpYHTY€ThCS Ha JIETKid, HiOM BHIIAIKOBii
PO3MOBI, i€ MpoAaX He o4eBUAHUN. [lani MeHekep 3 MpoJaxky po3MoBijae 1ikaBl (akTH 4u
ICTOPIiIO PO MPOAYKT, HABOISIUM y IPUKJIIA JIiAEPIB JYMOK, SIKi BAKOPHCTOBYIOTH L1€ TPOAYKT
1 3amoBojieHl. Y pO3MNOBiAl HaBOAAThCS LMPpHU, sKI BpaxatoTb. lleit merox Baprto
3aCTOCOBYBATH y BUNAJIKY 3 IOCTIMHUMU KJlieHTaMH 200 J00pe MiAroTOBICHUMH (TIPOTPITUMH)
y chepi TOproBeNbHUX Ta KOMyHAJIBHUX TOCIYT.

Meton KoHCynpTaTHBHUX MPOJAXKIB mependadae, o MEHeHKep 3 MPOJaKy BUCTYIIAE
€KCIePTOM-KOHCYJIbTAHTOM Ta MOOYJIOBY 3 KIIEHTOM JOBIOTPUBAIMX CTOCYHKIB. Merton
CKJIQIa€ThCA 3 I’ SATH KpokiB. CrioyaTKy MeHekep 30upae sikomora Oinblie iHQopMmarii npo
MOTEHLIMHOIO KIII€HTa, HaJl CTaBUTh 3alUTaHHA BiJ 3arajJlbHUX OO0 CKIAZHUX, IMOTIM
YTOYHIOIOUl 3alWTaHHS M Mpe3eHTallil0 NPOAYKTY B KOHTEKCTI JOMOMOITH BHPIIIMTU
npobnaemy. Ha 3aBepuieHHs MOKYMIEBI CTaBUTh 3allUTaHHSA, 0 OyJe, SKIIO HE BUPILIMTH
npobnemy. [laauii METO BapTO 3aCTOCOBYBATH B TYPHUCTUYHUX Ta MEMYHUX TOCITyTaXx.

BucnoBku. Cdepa mocayr € HIMPOKOIO KaTeropiero, ska OXOIUIoE yci chepu
KUTTEISTTHHOCT JIFOJIMHYU — BiJ] 3aKJIa/1IB TPOMAJICHKOTO XapuayBaHHsI JI0 peadumiTarlii i OXOpoHU
3n0poB’st Tomo. Cepen akTyalbHUX cdep MOCHYT, SKI 3aKPUBAIOTh OCHOBHI MOTPEOU JIIOJMHHU,
MOYKHA BUJIUTUTH TakKl: OCBITHI, MEJIN4HI1, TOOYTOBI, aAMIHICTPATUBHI, TPAHCIIOPTHI, KOMyHaJIbHI,
iH(opMalliiiHi, TOproBenbHi, (i3KyIbTYPHO-CIIOPTHBHI, OYyIiBENbHI, PO3BaKaJIbHI, IOPUANYHI,
¢inaHcoBl, TypucTHYHI. OCKUIBKM TOCIYTM € HeMaTepialbHUMH, TO iX MPOAaX Moxke OyTH
CKJIQIHIIIMM, HDK MPOJaXk ToBapiB. BaxMBo BUKOPUCTOBYBATH e(DEKTHBHI METOIMKH MPOJIAXKiB,
00 3aI0BOJIBHUTH TOTPeOH KITEHTIB. J[OCHIIKEHHSIM BCTAHOBJIEHO, IO METOJIB TPOIaXiB
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YrpasimiHHS MpoJiakaMu y cepi mocIyT

OaraTo il OTHO3HAYHO, IO I KOXHOTO HampsMy cdepH MOCIyT MOTPiOHO YBaXKHO MiaOupaTu
TOW METO/I, KM OyJie NiATH HE3aJISKHO Bl KBasTidhikallii MEHe/pKepa 3 MPOJIaKy Ta KM MOXKHA
CTaHJIapTU3YBATH M1 MOTPeOU KOMMaHil. SIKk HaroIouryBaaocs BUILE, KOXKEH HAIPSM MOCIYT Ma€e
TMIEBHI XapaKTEPUCTHKH, 110 3yMOBJIFOE OCOOJIMBOCTI MPOJIAXKIB y il cdepi.

Conclusions. So, the service sector is a broad category that covers all spheres of human
life, from public catering establishments to rehabilitation and health care, etc. Among the
current spheres of services that cover basic human needs, the following can be distinguished:
educational, medical, household, administrative, transport, communal, informational, trade,
physical culture and sports, construction, entertainment, legal, financial, tourist. Since services
are intangible, selling them can be more difficult than selling goods. It is important to use
effective sales techniques to meet customer needs. Research has established that there are many
sales methods and it is clear that for each direction of the service sector, a method that will
operate regardless of the sales manager's qualifications and that can be standardized to the needs
of the company must be carefully selected. As it was emphasized above, each direction of
services has certain characteristics, which determines the peculiarities of sales in this area.
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