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KOHKYPEHTOCIIPOMOXHICTb HIAIIPUEMCTBA B PEAJIIAX
A ®POBOI EKOHOMIKH
THE COMPETITIVENESS OF THE ENTERPRISE IN THE REALITIES OF THE
DIGITAL ECONOMY

CBiTOBI TEHCHIIII CHJIFHO KOPETIOIOTH i3 IUIMHHICTIO Yacy B CYYaCHHX pealisx BeICHHS
Oi3Hecy 1 caMe TOMY Ba)JIMBO PO3YMITH T€, Ha CKUIbKM IIBMJKO 3MIHIOIOTBCS NpaBWja IPU Ha
HAI[IOHAIBHUX Ta MDKHAPOJHHUX pUHKaX. PiBeHb KOHKYPEHTOCIPOMOXKHOCTI KOMITaHii Ta HpoIiec
HIAHATTA 11 IUIAHKK CTa€ KJIOYOBUM 3aBJAaHHAM MIiANpPHEMCTBA. B OCTaHHI POKM HMPUCKOPUIMCA
TEMII PO3BUTKY HOBUX TEXHOJIOTiH, [HTepHery, mimkutamizamii Ta mudposizamii. 301IbIIeHHS
KIUIBKOCTI Ta/IKETiB, CalTIiB, COLIATIbHUX MEpeX Ta iX KOpHcTyBauiB (opcye mepexia KOMIMaHiid B
IaTepHeT-cepenoBuIe, A€ MAHYIOTh HOBI (PAaKTOPH Ta €IEMEHTH, KOTPi MarOTh CBOi 3aKOHH Ta
IpaBua.

["enepanpuuii aupektop kommanii «Microsofty Car’s Hamena BBaxkae, 110 Ko)KHa KOMITaHIs
Mae «BUKOHYBaTu OyHkIito» I[T-koMnaHii, mymatd 1 nistTu sk ouudpoBana xommnanis [1].
Omxe, nudposizaiiss Oi3HECY CTa€ HEBIJABOPOTHOIO TEHJEHIIIE€I0, ITHOPYBAHHSA $KOi CIYI'ye
03HAKOI BlJICTAJIOCTI1 " HEBIAMOBIAHOCT1 Cy4aCHUM BUMOTaM, M1 ABUIIEHHS
KOHKYPEHTOCIPOMOYKHOCTI ~ KO’KHOTO €KOHOMIYHOTO Cy0’€KTa IOBUHHI peai3oByBaTHCS B
IUIOIIMHI HOro IU(pPOBOro BUMIPY.

Oco0nuBoi axkTyaJdbHOCTI BIANOBIJHA TeMaTHKa HaOyBae pPO3BUTKY Ha (GOHI HaHAeMii
COVID-19, B ymoBax BiiiHHU, KOJIU peCypcu KOMIaHII CUTYaTMBHO 3MIIYIOTh (DOKYC MPHUKIATaHHs
3yCWJIb 1 CHpSIMYIOTH AISUIBHICTh Ha HPOEKTU PO3BUTKY BHYTPINIHBOI edexTuBHOCTI. [lig wyac
nepexoay Ha «H(poBi perKn» 3a paxyHOK ITUOOKOTO MPOHMKHEHHS TEXHOJIOTIH MiIpHUeEMCTBA
OTPUMYIOTh MOXJIMBICTb ONEPAaTUBHO AJANTyBaTHCS 10 MIHJIMBHX 30BHILIHIX YMOB, NOTpeO
KJIIEHTIB, AKTHUBHOCTI KOHKYPEHTIB, €KOHOMIYHOI TOJITUKMA JAepkaBu. IlporpamHi pimieHHs
JI03BOJIIIOTh AaBTOMATH3YyBaTH OI3HEC-TIPOLIECH, OXOMUTH KIIEHTIB, Kl aKTUBHO KOPHUCTYIOTHCS
cMapTQOoHaMH Ta IUIAHIIETAaMM Ta 3HAYHO MiJBUIIUTH MPOJYKTUBHICTH MHparli. XMapHi TEXHOJOTIT
HaJal0Th MOXJIMBICTh OPraHi30BYBaTH CILJIbHY POOOTY Ha/l IPOEKTaMHU y BIIJTAJICHOMY PEXUMI.

Bukopucranus mianpueEMCTBOM IU(PPOBOI €eKOHOMIKH MiABHUILYE 3POCTaHHS KYIiBEIbHOT
MO>KJIUBOCT1, OCKUIbKM LU(POBI MIaTGPOPMH CTBOPIOIOTH IHTEHCHUBHY I[IHOBY KOHKYPEHIIIIO.
EnexTpoHHI TOpProBi MaiilaHYMKH J03BOJIAIOTH MPUAOATH TOBAP HE TUIBKU 32 BUTIHOIO IIHOIO,
alle ¥ BUBYMTH XapaKTEPUCTHKH TOBapy, IIO MPOJAETHCS IO BiATYKaM pealbHUX KOPHCTYBAiB,
a TaKoXX MOJJIMBICTIO TOPIBHATH CBi BHOIp 3 IHIIMMM BapiaHTaMH, TUM CaMHMM 3MYLIYIOYH
KOHKYPYIOUMX BHUPOOHMKIB 3a0e3ledyBaTH BHUCOKY SKICTh MPOAYKTIB Ta TMOCIYT, HajJaBaTH
JOJAaTKOBI MOCIYTH Ta 3HUKYBATH LiHU.
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3aranmoM, KOHKYpPEHTHI TMepeBaru, 1m0 Oe3lmocepeqHb0 TMOB’s3aHi 3 HUGPOBOIO
Tpanchopmariiero, MokHa Ki1acu(iKyBaTH TAKUM YHHOM:

1) TexHosoriyHI 3a0e3Meuyl0Th JOCTYN 10  1H(POPMALIHHUX TEXHOJIOTIH Ta pecypciB
(Alibaba, Amazon, Microsoft);

2) GyHKIIOHATBHI — HAJAI0Th JOCTYI JO CICIHIadi30BaHUX IHCTPYMEHTIB Ta CIPHSIOThH
MOMIMNIICHHI0 — peam3amii neBHUX  (QYHKIIH mignpueMcTBa — OOJIK, IUIAHYBAaHHS, KOHTPOJIb
epexTuBHOCTI Tommo (SAP, 1C);

3) indpacTpykTypHi — HamamTh goctym a0 nudposoi indpacrpykrypu (Gmail, Ukrnet,
KapTH);

4) KOpIopaTHBHI — ONTHMI3YIOTh MpoLecH yrpasiiaas (ProZorro);

5) indopmariiiHi — HaAIOTh IHPOPMAIIHUI JOCTYII 10 PUHKY;

6) pUHKOBI — CHOpOIIYIOTh OCTYI JIO MEBHOIO PUHKY, 3a0€3MeUylOTh Ta MOJETIIYIOTh
B3aEMO/III0 CTOpiH, Hampukiaa mapketiuieiicu (AlIEXpress, Amazon);

7) ray3esi — ONTUMI3YIOTh B3aeMOIii ydacHUKiB (Smartcat).

Cepen nndpoBHUX NMPOIYKTIB Ta MOCHYT, SKI 31aTHI c(hOpMyBaTH TOJATKOBI KOHKYpPEHTHI
nepeBaru Ta XapaKTepU3YIOThCS HAJEKHICTIO A0 MEBHOI cepu 4M raimy3i BUPOOHHUIITBA, BApPTO
Buokpemutu Digital marketing — iHcTpyMeHTH npocyBaHHS 3a JIOIMOMOTOK H(POBUX KaHAIIB:
pazmio, TenebaueHHs, 30BHIIIHS peKjaMa; BUKOPUCTAHHS KOMIUIGKCHUX METOJIB on-line crparertii,
po3pobKa caiTiB Ta MOOLITBHUX ojatkiB, digital-crpareris B ctpaxyBaHHi: TpaHcdopMallis BCbOTO
0i3Hecy B HampsiMi poOOTH 3 €JeKTPOHHUM IoyicoM, [HTepHeT-mpoaaxi, nomatok «Jlis»,
TeleHealth — s HagaHHs TUCTAHIIMHIX MEAMYHUX MOCIIYT Ta MiATPUMKH POOOTH JIIKaPiB.

JHepxaBHi nporpamu nudpoBizaiii CIpustoTh OTPUMAaHHIO BiJl TAKOTO MPOIIECY MepeBar, sKi
TOPKAIOTHCSL SIK BCHOTO OTOYEHHS CIIOKMBaya, TaK 1 CYCHUIBCTBA B IiJloMy. Taki mepeBaru
pealizyloTbcsi B MPO30POCTI BCIX TpaH3aKLid, sIKI MPOXOIATh uepe3 0a3y NaHUX 1 TUM CaMHUM
3MEHIIYIOTh PiBE€Hb TIHHOBOI €KOHOMIKH, IO CIIPHSE PO3BUTKY 30POBHX PUHKOBHX BiIHOCHH. I3
HETaTUBHUX HACIIJKaX BiJ MU(GPOBUX 3arpo3 JUIsl TisJILHOCTI IMiANMPUEMCTBA MOTPIOHO BUIIIUTH.
3MEHIICHHS TIOTOKY I1HBECTHIIH, BTpaTa BHUTIAHUX KOHTPAKTIB, 3HWKEHHS IiH abo o00cAriB
peaiizailii, HeOe3MeKy BiJl XaKepChKHUX aTak, [0 MOXe CIPOBOKYBATH 3JIMB JAaHMX Ta iH(opmarii
PO CIIOKMBAYIB.

[IpakTKa OCTaHHIX JECATHIITH IOKa3ye, 110 KOHIEMIii KOHKYPEHTOCHPOMOXKHOCTI
ICTOTHO BIIPI3HSIOTHCS B 3aJIEXKHOCTI BiJ] TEXHOJOTTYHOIO YKJIAAy, B OCHOBI SIKOTO JIEKHUTh PIBEHb
PO3BHUTKY NMPOAYKTUBHUX CUJI. B peanisx chorojieHHs mudpoBa eKOHOMIKa aKTUBHO Mporpecye i
B HalOmmk4ul poku OyAe HaWBaXJIMBIIIUM JIBUTYHOM 1HHOBallld, KOHKYPEHTOCIPOMOXKHOCTI
Ta EKOHOMIYHOTrO 3pocTaHHs y cBiTi. Lle 3ymoBneHo TuMm, mo ii BOpOBajKeHHS  pOOUTH
JOCTYIIHUMHM JIep>KaBHI Ta KOMEPIIIHI NOCIyTry, 3a0e3neuye 3HWKEHHSI BUTpAT Ha MPOCYBAHHSA
TOBapiB, CKOpPOYy€ 4Yac MPOBEAEHHS IUIAaTEXIB Ta BIIKpUBAae HOBI Jukepena goxoxay. [Ipouecu
uudpoBoi TpaHchopmarlii TIATPUEMCTBA TEPETBOPIOIOTHCS Ha oOpradizamii 3 1U(QpoBUM
MUCIIEHHSIM, 110 CTaIX PYLIIHHOI CHJIOK COLIaTbHO-€KOHOMIYHOI'O PO3BUTKY MPOBIIHUX KpaiH
CBITY Ta OCHOBOIO CTaJIOTO PO3BHUTKY B MallOyTHHOMY.

[TigBomsYM MiACYMKH, MOXXHAa KOHCTaTyBaTH, IO JaHUW HampsM B YKpaiHi B yMmMoBax
MI00ATBHUX TpaHCPOPMAIIMHUX MPOIIECIB MOXKE CTATH MOMITOBXOM JI0 MOJCPHI3aIlli €KOHOMIKH Ta
MOJOJNIaHHA 3arpo3 Ta BHUKIMKIB. Ha aymMKy HaykoBIiB, BH3HAYalbHUMHU TEpeIyMOBaMU
CTaHOBJICHHSI Ta MOIIMPEHHS LU(POBOi €KOHOMIKHM € PIBEHb PO3BHUTKY JIIOJICBKOIO KamiTaly Ta
IITYYHOTO 1HTENEKTY.
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