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AHoTanis. Cmammio npucesiueHO BU3HAYEHHK NPakmuyHoi YiHHocmi ma
npuHyunam no6ydosu makozo aHAAIMU4YHO20 [HCMPYMeHmy mapkemuHzy, sIK B80POHKA
npodacis. Ilpodasci — Kawuoea ckaadosa ycnixy 6ydb-s1Kk020 komepyiliHo2o nidnpuemcmaa,
npodadici € nepuwoyep208uM 3a80aHHAM, 00CAIOHCEHHAM | UPTWEHHAM K020 3aUMAOMbCA HA
8cix pigHsix ynpaeninHs. Egpexmueni memodu ynpaeninus npodasicem dyxce eadxcaugi 0as
ycniwHol  peanizayii KoHKypeHmHux i mapkemuHzosux cmpameeill komnaHii. Bopouka
npodaxcie - ye MapkemuHa08a Modesb, OPIEHMOBAHA HA KjAi€EHmMa (cnoxcueava), ska 4imko
intocmpye eci emanu wasxy kKjaiemma do npudbaHHs npodykmy. Matwouu 3mozy
npoaHasizysamu nogediHKy KjaieHma, U020 mMomueayil, Ha KOJXCHOMY 3 emanieé 80POHKU,
MOXMCHA Kopu2ysamu nogediHKy K/AIEHMA, HeHA8 13/1U80 CMUMY.10HYU iHmepec 00 YKAAJaHHS
y200u ma 30ilicHeHHs1 nokynku. Cam mepMmiH 80poHKU npodadxcie a6o sales tunnel
3anponoHysas amepukaHcoKuli pekaamicm Eaaiiac Cenm-Eavmo Jlvtoic uje y 1898 p.

IIpakmuyHa YiHHicMb 80POHKU NPOAAXHCi8 NOAA2AE Y MOMY, B0HA OAE MOXCAUBICMb
8U3HAYUMU OCHO8HI emanu npuliHimmsl piWleHHs npo NOKYNKy, 8U3Ha4umu 0co6augocmi
noeediHKu K/AIEHMA HA KOXCHOMY 3 emanis, lio2o 4yym/ugicms 00 MapkemuHa08ux 3axodie, ma
Ha nidcmaegi daHo020 aHaizy no6ydysamu cniaKy8aHHs 3 KAIEHMOM.

JocaidxceHo, wjo Ha KOXCHOMY 3 emanie 80pOHKU NPoOaxcie KAIEHMU 8UPIZHAHOMbCS
nosedinkoio ma momusayiero do nepexody (a6o gidmosu) do HaCMynHo2o emany 8opoHkKuU. B
cmammi po3eAsHymo KiaacuuHy iepapxio nompe6 3a A. Macaoy ma dodamkosi pigHi do
nponoHogaHoi nipamiou. IIpuHyunu nipamidu nompe6 3a Macsaoy Hadarwomb MoxCAUBICMb
cpopmyatoeamu dekibKa OCHOBHUX nompe6 8 6i3Heci i npodadcax, siki nidwmosxyroms
KsieHma 0o 30ilicHeHHs1 NOKYNKU.

06rpyHmosaHo, wWo HAJ38UYALIHO B8aMCAUBO BU3HAYUMU CNPABXCHH nompeoy
nomeHyitiHo20 KJAIEHMA I 8Jce Chuparw4ucs Ha Hei 6ydysamu cnijiKy8aHHS, nid6uparnvu cuabHi
apaymeHmu, wjo 30amui 3ayikagumu KJAiEHma ma cnoHykamu 11020 0o npud6aHHs1 npodykmy.

PoszzasiHymo npuksaad n’smupieHesoi 80poHKU npodadicie, docaidiceHo cheyudiky
noeediHku K/ieHmMa ma opieHmMosHull HaBGip MApKemMuH208UX 3axX00i8 HA KOXCHOMY 3 emanie
e8opoHKu. HasedeHo nepesazu kaacu4Hoi 60poHKuU npodaxcie.

BidsHaueHo, wo cepedHbocmamucmuy4He Cchig8IOHOWEHHS nepwozo i n’simozo
emanis 60poHKU npodaxcie cmaHosumb 1 do 10. BionosgidHo, AKWO chig8IOHOWEHHS €
6i1bW UM, HEO0b6XIOHO susguMuU npuvuHy U ycyHymu ii 3a donomozoi0 MapkemuHzo8ux 3axodis,
SKWO ¢ cnig8iOHOWEHHS € MEHWUM — MOXCHA 2080pUMU NPO HAA38UHALIHO 8daJie ynpasaiHHs
npodaxcamu.

PoszasaHymo cneyugiky eopoHku npodascie 045 IHMepHem-ma2asuHy, OKpecseHo
3aedaHHs ma MapKemuH208ull iHcmpymenmapiii Ha KOXCHOMy emani 60POHKU.

Mapkemuneosuii aHaniz 86opoHKU npodadcie Npo8oduMbCSl 3 MEMO0 MAKCUMAILHO
ehekmugHO20 BUKOpUCMAHHS pecypcie ipmu, a makodic 04151 onmumMansHoi cmpykmypusayii
icHylouux npoyecie mapkemuHzy [ npodaxcie. Takoxc OdaHull avanis dae Moxcausicmsv
gu3Hawumu, de came 8 JAAHYIONHCKY Npooaxcie empavyeHo Moxcaueocmi Koueepcii, i sk ix
MoxcHa ycyHymu. Koegbiyienm komeepcii eopoHku npodadcie 6ukopucmogyemucsi 0
OYiHI0BAHHS ycniwHocmi 6i3Hecy | BU3HaYeHHs 3a80aHb 8i00iny MapkemuHey.

KU1I040Bi c/10Ba: 80poHka npodasicie, nomeHYitiHi KaieHmu, iepapxist nompeob, puHoK.
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1. IMocraHOBKa NpoGJIeMM.

@DyHKLiOHYBaHHA NiJIPUEMCTB Y PUHKOBUX YMOBaxX BUMara€ 4iTKOi MapKeTHUHIOBOI
opieHTanii, NpUAiJieHHA 3HA4YHOI yBaru opradisanil pekyjaMHOl [AiAJIbHOCTI, NUTAHHAM
BUOOPY KaHaJIiB 30yTy Ta MApKETUHIOBUX IHCTPYMEHTIB IPOCYBaHHA NPOAYKILii, CTBOPEHHIO
CUCTEMHU TOPTiBeJIbHUX NOCIYT.

Caify po3Ai/IATH NMOHATTA MapKETHUHT 1 MPOJaxi, Lie JBa OKpeMHUX HalpPSAMKH, AKi B
TaHJAeMi 3JaTHI AaTu rpaHAio3HI pe3yabTaTd. be3 MapkeTHHIy [0 Hac He NPUHAYTb
NOTeHLiMHI KJIiEHTH, a 6e3 rapHoi cTpaTerii B npoja)kax MOKa3HUKU NPUOYTKIB MOYHYTh
JIAKATH.

[IpocTilie KaXKy4d, MapKeTUHI - Lie Jisd, CIpsAMOBaHAa Ha 3a/lydeHHS MOTEeHL[iIMHUX
KJIIEHTIB, OTPUMAaHHA IXHbOI [JOBIpH, JIOAJBHOCTI, a NpoAaXi - Lie Aid, MeTOoW HAKOI €
YKJIaZJaHHS yro/iM 1 6e3nocepeHbO NPOAAXK.

OCHOBHOIO CKJIa/IOBOX0 KOMEPLiAHOIO yCHiXy AisiJIbHOCTI OyAb-KOT0 MiZIPUEMCTBA,
K Ha CIIO)KUBYOMY, TaK i Ha NMPOMHUCJIOBOMY PHUHKAX, € 3a0e3Ne4yeHHs HaJIeXKHOTO piBHA
NpoJiaxiB, a AJil IIbOTO HeOOXiJHO BMITH «IpauoBaTU» 3 KjaieHTaMu. Came TOMy npu
CTpaTeriyHOMy IJIaHyBaHHI Ba)XKJIMBO MOHITOPUTH PUHOK NOTpPeb i HasallTOBYBaTHCS Ha
00CJlyroByBaHHA Ti€l 3 HUX, AKa PO3BUBAETHCA. | HABIIaKH, KOJIM CIIOCTePIraeTbcs CraZaHHA
JIMHAMiKU pO3BUTKY NOTPeOH, NOTPIOHO BUACHO MiTH 3 LIbOT'O PUHKY.

2. AHaJIi3 OCTaHHIX AOCAiA)KeHb Ta MyOJIiKalli.

[IuTaHHAM ynpaBJiHHA [poJaXKeM IMpPUAIJIEHO 4YHUMaJI0O yBard BITYU3HAHUX |
3apy6iKHUX HaAyKOBIiB, cepen, HUX b. Anamc, B. Beptorpazos, /. Ixx066ep, JI. JKoBTOHIXKKO,
B. Jlunuyk, B.I[luaunuyk, M. Typrynos, /. lltedannu Ta iHwWi. B HaykoBUX mnpansx
pO3raA4a0ThCd NPOTHO3yBaHHA Ta IJIAHYBAHHA INPOJAAXIB, OLiHKA [iAJbHOCTI TOPrOBUX
NpaliBHUKIB, ajle HeJJOCTaTHbO, Ha HAll IOIJAJ, IPULIJIEHO YBaru LOC/iJKEeHHIO0 aHaJli3y
edeKTUBHOCTI NPOAAXKiB, MAPKETUHTY NPOAAXKIB.

3. IlocraHOBKa 3aBJaHHA.

Jlis 3abe3neyeHHs KOMepPLiMHOTO ycmixy, sK CAyumHo 3ayBaxkye B.B.Jlumuyk,
0COOJIMBO BaXKJMBe 3HA4Y€HHS Ma€ TOYHICTb, JAEeTaJbHICTh JaHUX PO NpPOAAX, IO €
nepeyMOBOI0 O00’€KTHBHOCTI OI|iHOK i edeKTHUBHOCTI BHCHOBKIB. ToMy Ha KOXHOMY
HiIpUEMCTBI Ma€ OYTH CTBOpPeHaA i HaZlilHO PYHKIiIOHYBaTH cMcTeMa 36UpaHHs i 36epiraHHs
iHpopmauii npo nmpoaaxi ToBapiB i mociayr. O60B’I3KOBOI0 YMOBOWO ii QYHKLiOHYBaHHS €
BpaxyBaHHSl BCiX BaK/IMBHUX OCOOJIMBOCTEH [islIbHOCTI MiZAIPUEMCTBA, HOro B3aeEMOZIl 3
napTHepaMH, KJiEHTaMH, CIOXKKMBayaMHu [2].

B Mexax BH3HAueHOI TeMH pO3IJIAHYTO OCOOJMBOCTI (OpMyBaHHsA MOTped
CIOKMBA4YiB 3 METOK BHU3HAYE€HHS BaKeJiB J0 MOTHUBYBAaHHA 3JiMCHEHHA IMOKYIKHY,
0COOJIMBOCTI MOOY/JOBYA Ta NPUHLMIIU Jil BODOHKU NPOJaKiB i 0COGJMBOCTI HaJlalITyBaHHS
aBTOMaTHUYHOI BOPOHKHU NTPOJAXiB.

4. BukJiaja OCHOBHOIrO Martepiany.

KoxkHa JitofivHa Ma€ MoTpebH, He3asIeXKHO Bifi TOTO, YU 1le KJIEHT, YU KEPiBHUK, YU
naptHep. JlloguHa BJAlITOBaHa TaK, L0 BOHA 3aBXJAW HaMaraeTbCAd 3aJ0BOJIbHUTH CBOI
NoTpeoH.

AMepUKaHCbKUI TICUXO0JIOT, 3aCHOBHUK T'YMaHICTUYHOI ncuxoJiorii, Abpaxam Macsoy y
1943 p. 3anponoHyBaB iepapxito notpeb. BapTo 3ragaTy, mo 6aTbky HayKoBLs, Po3a i Camyin
MacsioBY, Ha OYaTKy MUHYJIOTO CTOJIITTS eMirpyBa/iu 3 Ykpainu (Kuesa) fo0 AMepuku.

Y 1943 p. y HaykoBoMy BuAaHHi Psychological Review A. Macsioy omny6JiikyBaB cBii
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HAyKOBHU JOPOOOK, B AKOMY NpeJACTaBUB I'OJIOBHI JIIOACHKI NOTpPeOU y BUTIAAI JeKiJIbKOX
PiBHIB — Bij OiJibll NpPOCTUX A0 CKJaAHUX. OCOOGJIMBICTH MOJAraEe B TOMYy, WO A0 PiBHIB
BUILOTO PaHTy MO>KHA NepeWTH JIMIle Micjas 3aJ0BOJIeHHS MOoTpeb HMXKYMUX piBHIB. Bxke y
BUIJISIZII CXeMH JaHa iepapxig Oysa npeacrtaBieHa y 1975 p. micad cMepTi HayKoOBLA Y
HaBYaJIbHOMY NOCIOHUKY Y. CTOBIU.

B opurinani iepapxig norpe6 cksajanach 3 n'ATU piBHIB. [lepminid, HaWHWXKYUH,
NOB'sI3aHUH i3 3a/10BOJIEHHSM (i3i0/10TIYHUX NOTPEeO, HACTYNHUU piBEHb — i3 3a/10BOJIEHHSM
notpe6 y Oe3meli, HaCTYNHUH - 3aJ0BOJIEHHS COLjiaJIbHUX NOTped, Jajni - moTpeba y
BU3HAHHI Ta caMON0OBa3i, i HAMBUIIWUH piBeHb — JyXOBHI NOTpebH [3].

HaykoBelb HaroJsiolmlyBaB caMe Ha iepapxii moTpeb, a Ha3By «Ilipamija mnoTpeo6
Macsioy» Bxke 6y/i0 OTpUMaHO Mi3Hille, okpiM TOro, 6yJsio Ao/aHo 1e ABa piBHI. OTxe, Ha
CbOTOJHIIIHIHM eHb, ipaMijia noTpeb 3a A. MacJjioy Ma€e TaKUM BUTJISL:

1) doiziosoriuni noTpebu (BCe Te, 110 NOTPIOHO JIFOAUHI JJ1 BUKMBaHHA: 1XKa, BOJa,
COH, KUTJIO, 3/J0POB’sl, TOIL0);

2) mnoTpeba B 6e3neli (BiACYTHICTb NOTPEOU AJ1s }KUTTSI, BIEBHEHICTb ¥ 3aXUCTi);

3) couianbHi mnoTrpe6bu abo mnoTpeba B NPHUHAJEKHOCTI [0 NEBHOI Tpynu
(cnisIKyBaHHSI, IPUXUJIBHICTb A0 KOrOoCh, MiATPUMKA i Typ60Ta MPO KOroChb i OTPUMAaHHS
NiATPUMKU i MiKJyBaHHS, 1le MOXe OyTH pPOJIMHA, KOJIEKTHB, KOMaH/[a, ApPy3i abo HaBiTb
BipTyaJ/ibHa CNiJIbHOTA);

4) noTtpeba B HeOOXiAHOCTI BiAYYyBaTH CBOK 3HAYUMICThb abo0 MoTpeba B MOBasi,
BU3HAHHI (caMomoBara i BHU3HaHHSA cebe IHWIKUMU JIOAbBMH, OCb 4YOMY JIIOJSIM TaK
n0/J106a0ThCS Collia/iIbHI Mepexi);

5) nyxoBHIi noTpe6u abo noTpeba B caMmopeasizallii, IposiBJIeHHi CBOIX MOXJIUBOCTEHN
(mparHeHHs [0 pO3BUTKY: HaBUYaHHs, Kap'€pa, 6araTcTBo);

6) ecTeTUYHi noTpebu (MparHeHHs /10 NPEeKPacHOro);

7) mni3HaBaJibHI NOTpebU (MparHeHHs 10 HOBUX 3HAaHb, BIIKPUTTIB, OCIi>KEHD).

Buxonsyu 3 NpUHLMIIB mipaMiau noTtpe6 3a Macioy, mMoxeMo chopMy/aOBaATHU
JleKiJIbKa OCHOBHHUX NOTpPeb B 6i3Heci i npojaxkax, AKi NiAIITOBXYOTh JIIOAeH 10 3A4iHCHEHHS
HNOKYIKMU:

—  3a0LaJJUTH KOUITH;

—  HOiATPUMATHU NPECTUX;

— OTpUMaTH BU3HAHHS;

—  CTBOPUTH KOMQOPT, 3pYyYHOCTI;

—  33/I0BOJIbBHUTHU MOpaJibHi OTPeoH;

— 306eperTu yac;

— 30eperTu 310pOB’s;

—  3aXMCTUTHU cebe i 6JIM3bKUX;

—  3a/10BOJIbHUTH ¢i3ioJioriuHi noTpeody;

— 3apoOuTH rpoui.

KoxxHa JitoiuHa, nepej, TUM K 3pOOUTH MOKYIIKY, LIIYKA€ 3UCK BiJl Hel Ha CBil po3cy/,
Came TOMy, AJ1 TOoro 106 MNepeKOHATH KJi€HTAa 1 mpojaBaTU YCIIIIHO, HacaMmepes,
HeOoOXi/JTHO TOBOPUTHU MPO 3UCK, IKUWA OTPHUMAE KJIIEHT NPUAO6ABIIM HAlll IPOAYKT a BXKe MOTIiM
IIpO AeTaJli — BapTiCTh, Miclie, 4yac, yMOBH.

OTXe, HaA3BUMYAMHO BaXXJIMBO BCTAaHOBUTU CIIPABXKHI MNOTpeby MOTEHLiHOrO
KJIi€EHTa, i BXe BiANOBiAHO [0 Hel mifi6paTH CUJAbHI apryMeHTH, fKi 3aliKaBaATb
cniBpo3MOBHHKA. TakoX cJif maMm’siTaTH, 10 BaXKJMBO He JIMIIE [0 TOBOPUTH, 3HAYHO
Ba)kK/IMBillle - $IK TOBOPUTH. Po3MoBa mNoBMHHA OyTHU B ¢opmi Jiasory, eMmoIliiiHo}lo,
noOy/10BaHO Ha MOJaHHI KopUcHOI iHpopMaliii /1 mOTeHIiHHOT 0 KJIi€EHTA.

[IlpakTMka MapKeTHHIy HaJidyye [JOBOJIi 0araTo aHaJiTUYHUX IHCTPYMEHTIB,
CIpPSIMOBAaHUX Ha BUSIBJIEHHS TMOTPeO KJIEHTA, BHM3HAYeHHS MOTHBAIil A0 NpUAOaHHS,
BU3HAYEHHS aJTOPUTMY NPUKUHATTS pillleHHS MPO MOKYNKYy Ta 0COGJUBOCTeN MOBEiHKUA Ha
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KO?KHOMY 3 eTaliB.

Boponka npogaxiB (sales tunnel, purchase funnel) - e aHa/niTUYHUNE iHCTpyMeHT,
SIKUW [103BOJISIE 3pO3YMITH NpPOLeC NPUUHATTS KJIIEHTOM pillleHHS Npo NpUAOaHHA TOBapiB
abo mocayr, MOTHUBALil0 [0 3AIMCHEHHS NOKYNKU. PO3yMiHHA [AHOTO ajJropuTMy [Jae€
MOXJ/IMBICTb BIJIMBATH Ha KyliBeJIbHY NOBEJIHKY KJII€EHTA, HEHAB A3/IMBO CTUMYJIIOI0YHU HOT0
Ta MiJIITOBXYyHYMU A0 MNOKyNKH. ToOGTO, BOpPOHKA MNpPOJAAXiB CHUMBOJII3yE ULLIAX, AKHAU
IPOXOAUTH CepeJHbOCTATUCTUYHUM KJIEHT BiJj MOMEHTY, KOJIM NPOAYKT NMPUBEPHYB HOTO
yBary i [0 MOMeHTy NOKyNnKWU. Ha 1poMy LLIsAXy HeoOXiZiHO BpaxoByBaTH BCi MOTpe6H
KJIIEHTA, NTUTAHHS | MOTUBH [Ji NPUUHATTA pilleHHs. | OCKiJIbKM Ha CbOTOAHIIIHIN J€eHb
arpecMBHUU MapKeTHHT BxXe MajoepeKTUBHUH, 3aCTOCYBaHHA BOPOHKHU MPOJAAXKIB [03BOJISIE
BIJIMBAaTU HA NOTEHI[IMHOr0 KJiEHTA Oi/bLI BUTOHYEHO B HEHAB'SI3JIUBO, MiAJalITOBYIOUHUCh
il Koro noTpeowu.

TepmMin Sales Tunnel 3anpononyBaB e y 1898 p. amepukaHcbkuid pekamict Enaitac
CenT-Enbmo JIbtoic, y 1951 p. HayKoBIs 6yJ10 BKJIIOYEHO 0 3a/I1 CJIaBU PEKJIAMHU.

CyTHICTb 3aCTOCyBaHHA KOHIeNLii BOPOHKHA IMPOJAAXIB NOJIATAE Yy BHU3HA4YEeHHI
OCHOBHMX €TalliB NPUHHATTSA KJIEHTOM pillleHHs MpO MOKYIKY, NOOY/JO0Bi CHiJIKyBaHHS 3
KJIEHTOM 3 BpaxyBaHHSM HOro MmoTpeb, HACTPOW i TOro, sIKi pillleHHs BiH NpHUiMaB Ha
KO>KHOMY 3 eTaliB.

KoHuenuiss € npuiHATHOI He3aJexxHO BiA cdepu mpojaxkiB - B IHTepHeTi abo
odsaiiH. [y 3a6e3neyeHHs YCNiIHOCTI 6i3HeCy, Hacamnepe/ Ma€ 6yTH NPUCYTHIM NOMUT Ha
IPONOHOBAaHYy NPOAYKIil0, MAa€ BiAOYTHUCA NEBHA KiJIbKICTb NOKYIOK. 3aCTOCYyBaHHSI BOPOHKHU
MPOJAAXKIB JaE MOMXJIUBICTb BUMIPIOBATHU KiJIbKICHI Ta AKICHI MOKa3HUKHU Ha BCiX eTamnax, Bij
3HAMOMCTBA MOTEHLIMHOTO KJIIEHTA 3 MPOAYKTOM [JI0 3/[iiCHEHHS IOKYNKHU. Y 3aJIeXKHOCTI Bif,
chepH AisIBHOCTI KOMIaHii MOXKHa BUJIJIMTHU Bif 5 10 20 okpeMux eTamniB (CUT) y BOpOHLi
MPOAAXKIiB.

CraHzapTHi eTanM BOPOHKM MpOAAXIB BUIJISAAAIOTh TaK: HeOOi3HaHiCTL —
06i3HaHiCTb — iHTepec — 6akaHHA — MOKyINKa (puc. 1).

Heo6i3HaHicTb

O6i3HaHicTb

[HTepec

BaxaHHda

[Tokynka

Puc. 1. [Ipuk/aj cTaHAQPTHOI BOPOHKHU npoAaxis [1]

B peasibHOCTI K NOKYMNIi KPOKYIOTH 10 MOKYIKHA HEJIHIMHO — MOXKYTb IOBEPTATUCA Ha
nonepesHi eTany, BTpadyaTH b6akaHHA ab0 MOXJIMBICTb OIJIATUTH TOBap (nmocsayry). Ase, npu
BCbOMY I]bOMY, BOPOHKA MpPOJAXiB € 000B’I3KOBUM eJIeMEHTOM OY/1b-IKOT0 MapKeTUHI'OBOT'0
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aHaJsli3y, OCKiJIbKM 403BOJISI€ 3HAXOAUTH 1 yCyBaTHU NPOOJIEMHI eTalH.

OnuieMo NpuKIaj M STUPiBHEBOI BOPOHKH NMPOJAXKiB:

1. Bu3HaueHHA LiJbOBOI ayAuTOpii Ta HabOpy MapKeTHHIOBHUX IHCTPYMEHTIB
BiJHOCHO oOKpecseHol rpynu. [loyaTKOBHUM eTanm NOpPUCBAYEHO MPUBEPHEHHIO YyBaru
NOTEeHLIMHOr0 KJi€EHTa JO ToBapy 4M mnociayru. lle Moxe OyTH 3AiHCHEHO pi3HUMU
crnocob6aMu, HapUKJIa/J, IPOBeeHHs Mpe3eHTallil, iHTepHeT-KaMnaHil abo pekiamu B 3ML
Ha nanomMy eTamni y BOpoHI|i IpOoJaKiB NPUCYTHS BeJIMKaA KiJIbKiCTb MOTEHI[IMHUX KJIIEHTIB.

2. OTtpuManHA JaifiB 0 TesedoOHy, MOUITO, 32 JOIOMOI0I0 3alMCy Ha NPUKOM abo
[iJIbOBOI aKTUBHOCTI B I[HTepHeTi. Ha JaHOMy eTani iHTepec MOTEHI[IMHUX KJIIEHTIB MOBUHEH
6yTh 3aBoroBaHUM. OCHOBHe 3aBJaHHfl [JaHOrO eTaly - BHU3HAYUTH CIPaBXHIO
3allikaBJIeHiCTh MOTEHI[iIHHUX KJIEHTIB.

3. Ilepwui Bi3UT abo [3BiHOK, aHaJIi3 NOTPeO KJi€HTA, OI[iHKA MOr0 MOXKJIMBOCTEH,
npeseHTallis NPOAYKTY. AHa/i3 MoTped KJIEHTIB 3a pe3yJbTaTaMU MOYAaTKOBUX [I3BiHKIB,
BifiBiAyBaHHSA ab60 JIUCTYBaHHS, SIKi MPU3BOAUTH A0 OiJbII TICHOTO KOHTAaKTYy, CIPHUSE
KpalioMy pO3yMiHHIO NMOTpeb KJ/i€EHTa, WOro MOTHBALil [0 3AiMCHEHHs MOKynku. ['apHa
npe3eHTalid NPOAYKTY Ha JAHOMY eTalli BUTrifHA [Jd NOJAJIbLIOTO PO3BUTKY BOPOHKH
npojaaxis. JlaHUM KPOK A03BOJISIE BiZICIITHU KJIEHTIB, IKi He 6a4aTh »KOJAHOTO 3UCKY JJIs cebe
B [IPOIIOHOBAHOMY IIPOAYKTI.

4. KoHkpeTHa mNpomno3uliisi, MepeMOBUHM i 00pobOka 3amepedeHb. /JlaHUH eTan
BOPOHKH NPOJaXKiB NPUCBSAUYEHO peaJsibHil Npono3ullil peaJibHUM KJieHTaM. Ha fjaHomy etamni
Bi/ZICIIOI0TbCA KJIIEHTHU /14 AKUX HeljikaBa caMe JlaHa PONo3UlLLis.

5. ®opMmyBaHHA NOpAJKYy CcHiBOpani 3 KJIIEHTOM Ta yKJIaJaHHA JoroBopy ab6o
3BUYAaHUU npojax [4].

3aJsiexxHo Bif BUly 6i3HeCy, pUHKY Ta NPONOHOBAHOTrO NMPOAYKTY Ha BEPLIMHI BOPOHKHU
npoaaxy (Ha mepuioMy eTami) MOXXYTb OyTH COTHi abo >k HaBiTb MiJIbHOHU NOTEHLiMHUX
KJIIEHTIB, IKUM TiOTETUYHO MOX€e 3HaJ00UTHCH JaHUM NMPoAYyKT. B mpoueci npoxoaxkeHHs
eTaniB BOPOHKH Oi/JbIIICT 3 HUX BiJCIIOETbCA, 10 JAE MOXJIUBICTH CKOHIIEHTPYBATHU
3yCWJIJI1 Ha peasJibHUX KJIEHTaX, SIKICHO JOCAIJUTH iX MNOTpebW i MOTUBU NPUAOAHHSA
NPOAYKTY, Ta IKOMOTa SIKiCHillle 3a/{0BOJIbHUTH 1ii IOTPe6U.

CepelHOCTATUCTUYHE CMiBBiJHOLIEHHS NEPLIOTO i M'ATOTO eTany BOPOHKH NPOAAXiB
1 no 10. To6TO, AKIIO CHiBBiHOLLIEHHSI € MEHIIUM — BiITOBiZJHO, BM 3HAULLJIN CEKPET YCIiXy
JUI Ballol KOMIMaHil, SKU[0 CHiBBiJHOIIEHHS € OiAbIIMM - OTXe, CJiJ Oijsblle yBaru
NPUJIJIATU MapKETUHTY.

MoxyTb 6yTH i YHiKa/IbHI NpPOMO3uLii, 0COBJUBO Iie CTOCYETbCS PUHKY Business to
Business / B2B, nanpuknaj, crniBBifHomeHHs A IT chepu po3pobku cnenianisoBaHUX
MOOGIJIBHUX A0AATKIiB JJis 6aHKiB ctaHOBUTH 8:10, To6TO 80% mOTEHI[IHHUX KJIEHTIB CTaIH
NOKYNLAMHU MOCIYTH.

OcHOBHe NpY3Ha4Y€HHS BOPOHKHU NPOJAAXKIB [0JIArAE Y TOMY, L0 MiC/I8 KOXKHOI0 eTamy
NPOXO/P)KEHHSI BOPOHKH BiJICIIOETbCS Bce Oi/ibllle MOTEHI[iIMHUX KJ/IEHTIB, IKUX 3 MEBHUX
IPUYUH He 3allikaBUB Halll POJYKT, a0 fIKi He CHPOMOXKHI MOro OmJaTUTU. AJle Ti KJIIEHTH,
1110 3aJIMLIUJIMCS € HANOI/IbII MOTUBOBAHUMU /10 YKJIAJJaHHS YTOJH.

MapkeTUHIOBMM aHaJsli3 BOPOHKU NpPOJAAXiB NMPOBOAUTBHCS 3 METOH MaKCUMaJIbHO
epeKTHBHOTO BUKOPHUCTAHHS pecypciB ¢ipMH, a TakoXK /s ONTUMaJbHOI CTPYKTypU3alil
ICHYIOYHMX MpoLeciB MapKeTUHTy i npojaxiB. TakoX JaHUW aHa/li3 [a€E MOXJIUBICTb
BU3HAYUTH, Jie CaMe B JIAHLI0KKY NPOAAXKIB BTpayeHO MOKJIMBOCTI KOHBePCii, 1 AK IX MOXHa
YCYHYTH.

BopoHka npogaxiB, K aHaJiTUYHUM IHCTPYMEHT, A€ MOXJIMBICTb OL|IHUTH PiBEHb
BUTpPAT 1 3yCUIb [Jd 3aJlyYeHHA KJIEHTIB Ta BU3HAYUTHM BapiaHTU NiABUILEHHA IX
JIOAJILHOCTI IIPY IIJIAaHYBAaHHI NpOJaXiB.

Jlo nmepeBar KJacu4yHoi (TUIOBOI) BOPOHKU NMPOJAXKIB MOXKHA BiJJTHECTHU:

— YiTKa opieHTalligd — BU3HAYeHHH L|iJIbOBOI ayAUTOPii;
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— 4iTKi 000B’SI3KM — BiAJiJ1 MapKeTHUHTY Oepe Ha cebe 3000B’sI3aHHSI reHepyBaHHS
JIJiB, TOTY€E NPONO3ULl A1 HACTYITHOTO eTaly 3aKyIlliBeJb;

— BUMIpHICTb - BOpPOHKa INpOJaxiB JoOlNOMaraE BHUOKPEMUTH OKpeMi eTanu
NpOAAXIB i BU3HAYUTH iX NPOAYKTUBHICTh, HAIPUKJIAJ, MOXHA YiTKO BU3HAYUTH, HA AKOMY
eTani MNOTEHLiMHUW KJIEHT BIiJAMOBJISETbCA BiJ NPOAYKTY. BifgmoBiiHO A0 oTpuMaHOIl
iHpopMaLii MOXKHa ONTUMI3yBaTH OKpeMi eTanu BOPOHKHU NPOJAXiB;

— MpOCTO ONTHUMI3allisl NOTeHIia/ly — aHaJli3 MPOOJIEMHUX eTaliB BOPOHKHU 103BOJISIE
BXXUTH HEOOXiJHUX 3aX0/iB /J14 ii pO3UIMpPEHHS.

Ha cporopHimHii feHb HaI3BUYalHO NMONYJSAPHUMU € IHTepHeT-Mara3suHu, BOPOHKa
NPOAAXiB /Il TAKOTO 6i3HEeCy MaTHMe CBOIO crienudiky (puc. 2).

BinsinyBaHHs Beb-pecypcy

[Tomyk i oLjiHKa MPOAYKTY

JlofaBaHHA Y KOLIUK

OdopmaeHHs
3aMOBJIEHHS

dakT
MMOKYIKHU

Puc. 2. BopoHka npoAaxiB A/ iHTepHeT-MarasuHy [4]

Po3srisisHeMo eTanu faHoi BOPOHKU-NIPOJAXiB:

1. 3anydeHHs BiABiAyBadiB - JJig 3a/lydeHHs Bi/BiJlyBauiB Beb6-CaliT MOBUHEH
NPOMOHYBAaTU peJIeBAHTHUMA 1 BHUCOKOSKICHUA KOHTEHT. OKpiM TMOIIYKOBUX CUCTEM,
BiZiBiAyBaui MOXyTb OyTH 3ajydeHi 3a JONOMOrOI LIMPOKOIO CIEKTPY KOMYHiKaliMHUX
3aX0/iB, TAKHUX fIK, COLMepexi, cioHcopcTBo, PR, nyiaTHI pek/iaMHi KaMIiaHii TOwO.

2. llepeTBOopeHHs1 BiJiBiflyBauiB Be06-CalTy y NMOTEHLIiHHUX KJIEHTIB - Ha JaHOMY
eTali OCHOBHe 3aBJJaHHA IOJIATAE y NepeTBOPEHHI BiJiBiZlyBaya y NOTEHLIMHOrO KJIIEHTA,
Jlasli — mepeTBOPEHHs BiJBiAyBaya B Jij. BigBigyBau 1ie Moxke 3poOMTH MiANKUCcaBIIMCh Ha
PO3CUJIKY HOBHH, fIKy NPOINOHYE BebO-CalT, 3pOOMBLIM [J3BiHOK /i1 YyTOYHEHHA LiHU YU
TOBAapHOI'0 aCOPTUMEHTY 260 3aBaHTaXKUBLIX KaTaJIOT IPONOHOBAHOI MPOAYKILil, TOLIO.

3. Mera pgaHoro erany noJiira€ y 3a0XO4YeHHI JiJiB [0 3/iMCHEHHA IOKYIIKH,
NepeTBOPEHHS NNOTEHLIMHOTO MOKYILA Y pea/bHOr0.

4. «OdopMyieHHS 3aMOBJIEHHS» — YKJIaJleHHS YTO/IU.

5. BcraHOBJIEHHS [JOBrOTpPHMBa/IMX BiJHOCUMH 3 KJIEHTOM. /laHOMYy eTany BOPOHKHU
NpoJaxXiB [JOBOJII 4acTO He IMNPUAIIAETbCA HaJIeXKHOI yBarv, aje > Bigjoma icThHa -
«HAWMKpallUi KJIEHT, 1le MOCTiMHUK KJIEHT». 3a3BM4Yald OCHOBHA yBara MapKeTOJIOTiB
CKOHLIEHTPOBaHa Ha 3a/ly4eHHI HOBUX KJIIE€HTIB, ajle JAHUH NIPOLIeC € He JIULIe CKIAJHUM, ajle
U [0porvM. 3aJlydMTH HOBOIO KJIEHTA B JeCATKU pasiB CKAaJHille 1 Jopoxkye, HiX
IepeKOHAaTH BXe ICHYIOUMX KJIEHTIB 3/JiMCHUTH 3allJIaHOBaHi, MOBTOPHI abo A0AATKOBI
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NOKynkHu. /Il iHTepHeT-MarasuHy 1ie MoXKe OYTH peaJi30oBaHO 3 BUKOPUCTAHHAM KJIACUYHHUX
3axX0/iB 100 llepe HalpaBJIeHHd peKJaMH, IPpUBITaHb, HaraZlyBaHb, pO3CUJIKOI0 HOBHUHOK I
TOIiB NPOAYKIil TOWLO.

KoedinieHT KOHBepcii BOPOHKM MNpOJaKiB BUKOPHUCTOBYETbCS /[Jisl OLiHIOBAaHHSA
ycnimHocTi 6i3Hecy i BU3HaYeHHH 3aB/iaHb BiJJlily MApKETHHTY.

5. BHCHOBKM Ta NEepCNneKTUBU NOoAaJIbIINX AOCJiA’KeHb B AAHOMY HAINIPAMKY.

OTxe, BOpOHKA MNpOJaXiB - e LUIAX, AKAM MPOXOAUTb NOTEHLIiMHUU KJIEHT 3
NpUBEPHEHHsS HOro yBaru 0 BallOoro MPOAYKTY [0 MOMEHTY Horo npujbaHHsA. BMmiHHA
NpaBUJbHO BUOYAOBYBAaTH BOPOHKY NMpPOJaxKiB, BNpoBaaxyBaTH ii B GRM Ta aHasisyBaTu
epeKTUBHICTb B3aeMOJii 3 KJIIEHTOM - 3alopyka 3HA4HOr'O0 3pOCTaHHA NpUOyTKy. [laHa
MoO/ieJib OJJHAKOBO ePpeKTUBHA JJisl OHJIaMH- i 0QPJIalH-TOPriBIJIi, 3 €EAUHOI Pi3HUIIEIO, L0 B
Mepexi YacTillle BAKOPUCTOBYIOTb «aBTOMAaTHU4YHI» BOPOHKH NTPOJAXKIB.
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Abstract. The article is dedicated to determining the practical value of the principles of building such a
marketing tool instrument as a sales tunnel Sales are key to the success of any enterprise, sales are the most
important task, research and decision-making at all levels of management. Efficient sales management practices
are essential for the success of competitive and marketing strategy of the company. Sales funnel is a marketing
model aimed at the client which accurately demonstrates all stages of customer promotion before purchase of a
product. Analysis of client behavior, motivation, at each stage of the funnel, makes it possible to adjust the behavior
of the client, unobtrusively stimulate interest in buying. The very term of the sales funnel was proposed by American
advertiser Elias Saint-Elmo Lewis in 1898.

The practical value of the sales funnel is that it allows to identify major stages, define the characteristics of
the client’s behavior at each stage, accept marketing techniques, and becomes the basis of this analysis to construct
a communication with a client.

It is researched that at each stage of sales funnels customers differ in behavior and motivation to move on
to the next stage of the funnel. The article considers the classical hierarchy of needs for A. Maslow and additional
levels to the proposed permutation. The principles of the Maslow pyramid make it possible to formulate several
basic needs for business and sales, they’re the ones that push the client to make the purchase.

It is confirmed that it is essential to determine the true need of a potential client and building on it to build
communication by making strong arguments, which may interest the customer and encourage him to buy the
product.

An example of a five-level sales funnel is considered, the specificity of the client’s behavior and an
approximate set of marketing measures at each stage of the funnel is investigated. Features of classic sales funnel
are identified.

The average ratio of the first and fifth stages of the funnel has been determined to be 1:10. Accordingly, if
the ratio is greater, one must find the cause and pick it up with marketing measures, if the ratio is lower, it’s a very
good management of sales.

The peculiarity of the sales funnel for an Internet store is considered, task and marketing tools at each
stage of the funnel are outlined.

Sales marketing analysis is carried out to maximize the use of resources, as well as optimally structuring
existing marketing and sales processes. This analysis also makes it possible to determine, where it is in the sales
chain that the conversion opportunity is lost and how it can be removed.

The sales funnel conversion rate is used to measure business success and defining the tasks of the marketing
department.

Key words: sales funnel, potential customers, hierarchy of needs, market.
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