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Pestome. Co0200Hi On1s opeanizayii epekmusHoi pobomu KOMNAHIT Ma OMPUMAHHA 2APHUX NOKA3HUKIG
OisIbHOCME Yy YoMy NO NIONpUEMCmeEy, NOmpiOHO NpUOLIAMU 3HAYHY Yeazy npoyecy opeanizayii 30ymoeoi
oisnbHocmi. B ymoeax niosuwenns pieHs KOHKYpeHyii Ha puHKax, 30i1bueH s BUMO2 CHOACUBAYLE 00 AKOCIE M08apie
ma 00Cny206y6aHH s, 3MEHUIEHHS NIAMOCHPOMOICHOCMI Ui NONUMY Y CHOJICUSAYIE CMAE 3PO3YMINUM, WO HA
nionpuemcmei HeoOXiOHO 6nPoBaAOUMU eeKMUSHO OLIOUy CUCMEMY OpeaHizayii 30ymoeoi OislbHOCMI, OCKLIbKU
3apas maiidce KodcHe NiONPUEMCIMBO 3A0AEMbCA AKMYATbHUMU HA CbO200HI NUMAHHAMU, CMABUMb neped cob010
3a680aHHsl 3 ONMUMI3AYii Ul YOOCKOHANeHHs 30YMO0B0I JisIbHOCMI 1l CKOPOUYEHHIO Di6H eumpam. 3azanom O0ana
poboma npucesyena 6UAIEHHIO 0COOIUBOCTIEN THO3eMHO20 0OCEI0Y CHUMYIIOSAHHSA 30YMY NOCTY2 MA MOACTUBOCHI]
11020 3aCMOCY8AHHA HA YKPAIHCbKOMY puHKy. Jna enubuio2o O00CHONCeHHs . MU 36EPHYIUCS OO0 ICMOPUUHOO
HOXOOJICEHHS NOHAMMSL «CIMUMYL», PO32NAHYU MPAKIMYBAHHS GIMUUSHAHUX GUEHUX WOOO CYMHOCE CIMUMYII0BAHMHSL
30ymy nOCIye ma 3a3HaA4UIU 20JI06HY GIOMIHHICIb 810 0Y0b-K020 IHUI020 3ac00y KomyHikayii. [Ipome kadcyyu npo
KOMYHIKAYII0, MU BUSHAYUU CROPIOHEHICb 30ymYy 1 peKiamy ma po32nAHyIu iCIopuuHe ROXO0OICEHHS NOHAMMSL
«ATL» — above the line (hao puckoro) i «BTL» — below the line (nio puckoro), wjo uacmo 3ycmpiuaiomspcs 8 Cy4acHill
nimepamypi 3 mMapkemunzy. Busnauuswiu xapakmep ma cnpAMo8amicms, 6i0 AKUX CIUMYTIOBAHHS 30YMY NOCTYe
Haoyeae c8oe€i yini, copmyniosanu 20108HI NPUUUHU, 3060AKU AKUM 3QYIKAGNEHICMb OAHUM NUMAHHAM
3AMUUAEMBCSL AKMYATbHUM, d MAKOXC 1020 207108HI nepesazu ti HedoniKu. JJocriounu cymHicms amMepukancokoi ma
ANOHCHKOI MoOeeti CMUMYII08aHHsL 30ymy, tl RIOOUIU NIOCYMOK MeHOeHYii 00 0aH020 ABUWA 8 THO3EMHUX CYO €Kmig
6€0eHHsI 20CNO0APCLKOL OiANbHOCMI. 34 pe3yribmamamu npo8edeHux OO0CHONCeHb 3A3HAYUIU, SKY MOOelb
O0YinbHiWe GUKOPUCIOBY8AMU HA YKPAIHCLKOMY PUHKY 20CHOO0APIOGAHHA I W0 60HA 0acmb 015 HOOANbUIO20
3pocmanus obcseie 30ymy. 3anponomysanu 00'cOnamu memoou CMUMYIIO8AHHA Y KilbKa GeluKux epyn ma
oxapaxkmepuzysanu ix 0CHO8Hi gioMiHHOCII. [{151 egheKmuUBHO20 GUKOPUCTNAKHSA HAOYMUX 3HAHb CHOpMYBaANU 3aX00U,
3a 00NOMO2010 AKUX CIAE MOICIUSUM NOJINUIEHHA 30YMOB0I CUCEMU 8 PISHUX HANPAMKAX GNIUBY.

Knruosi cnosa: 30ym, cmumynioganus 30ymy, 3aKopOOHHULL 00CEI0, NOCLYeU, peKilamd, NPOCY8aHHSL.
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Summary. At present, in order to organize the company effective operation and achieve high performance
indices, at the enterprise as a whole, great attention should be paid to the process of sales activity organization.
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3aKOpAOHHUI TOCBIJI CTUMYJIIOBaHHS 30yTy MOCIYT Ta HOro 3aCTOCYBaHHS Ha yKPaiHCBKOMY PHHKY

With increasing competition in the markets, increasing consumer demand for quality of goods and services,
reducing solvency and consumer demand, it becomes clear that it is necessary to implement an effective system of
sales activity organization, as nowadays almost every company is relevant to today's issues and sets itself the task
of optimizing and improving sales sactivities and reducing costs. In general, this paper is devoted to the
identification of the features of foreign experience in service sales promotion and the possibility of its application
in the Ukrainian market. For deeper investigation, we turned to the historical origin of «incentive» concept
considered the interpretation by domestic scientists of the essence of service sales promotion and noted the main
difference from any other means of communication. However, speaking about communication, we identified the
relationship between sales and advertising and considered the historical origin of the concept of «ATL» — above
the line and «BTL» — below the line, which are often found in modern marketing literature. Having determined
the nature and direction from which the service sales promotion acquires its purpose, we formulated the main
reasons why interest in this issue remains relevant today and its main advantages and disadvantages. The essence
of the American and Japanese models of service sales promotion are investigated and trends in this phenomenon
in foreign business entities are summarized. According to the results of the investigation, we indicated which model
is more reasonable to use in the Ukrainian business market and how it will benefit for further growth of sales
volume. We proposed to combine incentive methods into several large groups and described their main differences.
For effective use of the acquired knowledge, we formed the measures due to which it is possible to improve the
sales system in different directions of influence.
Key words: sales, sales promotion, foreign experience, services, advertising, promotion.
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IlocranoBka npodaemu. Ha cydacHomy ertamni (yHKI[IOHYBaHHS MiJIPUEMCTB, KOJIU
BiZIOYBa€THCS MiJCHICHUN 1HTEPEC CIIOKMBAYiB y eKOHOMIUYHUX BiJIHOCHHAX iCHY€ arpecuBHA
KOHKYPEHLIIis 32 PI3HOMaHITHI pUHKHU 30yTY, [0 € BAXKIUBOIO MEPEAYMOBOIO 17151 €)EKTUBHOTO
¢yHKIiOHYBaHHS OyIb-SKOTO Cy0’€KTa rocrnonaproBaHHsa. 30yTOBY JiSUTbHICTh PO3TIISAAIOTH
K 3aBepIIATbHHUI eTanm y BUPOOHUYO-KOMEPLIWHIA MiSUIBHOCTI, BOHa BUKOHYE OJIHY 13
TOJIOBHUX (DYHKIIIH.

AHaJii3 ocTaHHIX Aoc/igxeHb i myOJikanii. BusHaueHHAM CYyTHOCTI Ta BUSIBICHHSM
0COOJIMBOCTEN CTUMYyJIOBaHHS 30yTy 3aliManucsi Taki BiTYM3HSHI BueHi: ['omikoBa I'. A.,
KssatkoBcrka JI. A., Kopines B. JI., Manbcbka M. I1., lllepemetuncbka O. B. Ane npu mipomy
pAI UTaHb, SIKI CTOCYIOTHCSI BIIPOBA/KEHHS 3aKOPJAOHHOTO JOCBITYy CTHUMYIIOBAaHHS 30YyTy,
BIIPOBA/IPKEHHSI METOJIIB peKJIaMH, MOTPEOYIOTh MOAABIIOTO JOCTIIKEHHS.

Merto10 po60TH € 03HAIOMIIEHHS 3 MOAEIISIMU CTUMYJIIOBAHHS 30yTY MOCIYT 1HO3EMHHX
Cy0'eKTIB TOCHOJApIOBaHHSA Ta METOAAMHM, SIKI MOXXKHAa BIOPOBAJUTH BITYM3HIHUM
HIAIPUEMCTBAM /17151 €PEKTUBHINIO] pOOOTH Ha PUHKY €KOHOMIUYHUX BIAHOCHUH.

ITocTanoBka 3aBaaHHsA. [[Ji TOCSITHEHHS OKPECIEHOI METH BU3HAYEHO TaKi HAyKOBI
3aB/IaHHA: PO3KPUTH CYTHICTh CTUMYJIIOBaHHS 30yTy; MpoaHalli3yBaTu XapakTep, epeBaru Ta
HEJIOJIIKM CTHMYJIIOBaHHS 30yTy Ha BITYM3HSHOMY PUHKY; JAOCHITUTH TEHJEHII Ta MOAEi
CTUMYJIIOBaHHSA 30yTy 3aKOPAOHHUX CYO’€KTIB rocoapChKUX BIAHOCUH; BU3HAUYUTH poOoUdy
MOJIeNIb Ta 3alPONOHYBATH 3aX0/H1 11010 i1 IHTerpawii Ha yKpaiHCbKOMY PUHKY.

Jls BUpILIEHHS MOCTaBJICHUX 3aBJlaHb BUKOPHCTAHO TaKli METOJM: aHalli3, CUHTE3 Ta
y3arajibHEHHS.

Buxiaax ocHoBHoro marepiajgy. Ha mepmiomy erami JOCHIIKEHHS PO3TIISHYTO
ICTOpUYHI acreKTH (GOpMyBaHHS MOHATTS «CTUMYJ». BOHO MiNUIO BiJ JATMHCHKOTO CIOBA
«stimulus», 1m0 o3Havae BIUIMB. Y JApeBHbOMY PuMI — CTUMYJIOM pO3IJISaTH 3arocTpeHuit
IpEeMET, 33 JIOTIOMOIOI0 SIKOTO MiJTaHsIM CKOT. Y CY4YacHOCTI MOKYIILIB HE 3araHsioTh 10
MarasuHy 3a JIOTIOMOTOI0 MaJIOK Ta HIXTO HE MPUMYIIYE iX 3/11MCHIOBATH MOKYINKY. AJjie npu
I[bOMY, 3B)KalOUM Ha MICUXOJIOTI4HI aCMIEeKTH KIIEHTA Ta MOTUBH, SIKUMU BOHA KOPUCTYEThCH,
MOKJIMBO cOPMYBAaTH Taki YMOBH, 3a SKUX KIIE€HT 3pOOUTH caMe TaKy MOKYIKY, Ha SIKY
OYiKYIOTh BUPOOHHMKH TOBAPIB 1 MOCIIYT.

CtumymroBaHHS 30yTYy CIIIT PO3TIIAIATH SIK KOPOTKOYACHHUH CIIOHYKATBHUM 3aX1]1, TKHMA
Mae JI03BOJIMTHU 30UTBIIUTH 00CAT MPOJaXy Oy/Ib-sIKOT0 Cy0’€KTa TOCIIOAapIOBaHHS.

VY Tabmuui 1 HaBeAEHO OCHOBHI TPAKTyBaHHS CYTHOCTI CTUMYIIOBaHHS 30yTy
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BITYM3HSIHUMH BUYECHUMH.

Enizonn4HICTh Ta KOPOTKOYACHICTH BIUTMBY — II€ TOJIOBHA BIJIMiHHICTh CTUMYJIFOBAaHHS
30yTy BiJ Oyab-sSKOTO 1HIIOTO 3ac00y KOMYHIKaIlii. AJie IpH IbOMY CTHMYJTFOBaHHsI 30yTy € HE
TaKUM MIITHIM 3aCO00M ITiIBUILIEHHS BEJIMYMHU MTPOAAXKIB, K PeKJIaMa, BHACTIAOK YOTO HOro
BHUKOPHCTOBYIOTh Y KOMIUIEKCI 3 PEKJIaMOIO.

Tadanus 1. BusHaueHHS CyTHOCTI CTUMYJIIOBaHHS 30yTY BITYM3HSIHHUMHU BUCHUMH

Table 1. Defining the essence of sales promotion by domestic scientists

ABTOD BuznaueHnHs

€ cucTeMor0 3aX0[iB i MPUHOMIB, IO CIIOHYKAIOTh MOCHJICHHS 3BOPOTHOI peakii
Manscbka MLIL. [5] | minsoBOi aymuropii Ha pisHi 3axoqu B MeXaX MapKETHHTOBOI crparerii #
MapKETHHTOBOI OpraHizariii 3arajiom

€ CyKYIHICTIO IPUITOMIB, SIKi 3aCTOCOBYIOTBCS MPOTATOM YCHOTO )KUTTEBOTO LIUKITY
NPOAYKTY BITHOCHO TPHOX YYaCHHKIB PHHKY (CIIO)KHBa4a, TOPrOBOI0O IIOCEPEIHUKA,
MPOMAABIISA) 3 METOI KOPOTKOTEPMIHOBOI'O MiMBHUIICHHS OOCSITY MPOJaxy, a TAKOK
301IBIICHHS KIJTBKOCTI HOBUX MOKYIIIIIB

3axo/u, HallJIeHI Ha TPOJaX TOBApiB, SKi CTUMYJIOIOTh KYIIBJIIO CIIOXKHBayiB Ta
e()eKTUBHICTh JUCTPUO IOTOPIB

Kapmosa C.B. [2]

IMunumayk B.I1. [6]

Posrmsimaroun MOHATTA «pekiiamMa» Ta «CTHUMYIIOBaHHS 30yTy», 00OB’SI3KOBOTO CIil
Big3HaYUTH NOHATTS «ATL» 1 « BTL». CtumymtoBanns 30yty ciin BigHecTH 10 «BTLy», Toxi six
pexinamy — 1o «ATLy. Icropuuni mani kareropii copmyBanuck y cepenuni XX cromirrs. B
TOW Mepioj] KepIBHUK OJHI€I 13 BENUKHUX KOMMaHii, (OpMyIOUYH KOIITOPUC, pO3paxyBaB YcCi
3aTpaTH, SKi CTOCYIOTBCS PEKJIaMH Y Tpeci, TenebadeHHs Ta miaouB miacymok. [Ipu npomy BiH
HE BIIMCaB BUTPATH, SIKI CTOCYIOThCA MPOMOAKIiN (MoBa Hae mpo OE3KOIITOBHI 3pa3KH),
BHACIIIJIOK YOTO MOMY JIOBEJIOCS BIMICATH JaH1 3aTpaTH MICHs MiJICYMKOBOI CyMHU. 3 TOTO Yacy
pexiiamy BijtHOCATH 10 ATL — above the line, Toai sk Oyap-skuil 3aci0 CTUMYITIOBaHHS — JI0
npoaaxy Ta 30yTy, BIAHOCATH 1O pekiaMHOro Oromkery. B octanHi poku yBara [0
CTUMYJIIOBaHHS IIPOJIaXKiB MOCTIHHO 3pocTae. Lle 3yMoBIIeHO MpUYMHAMH, SIK1 OB’ s13aHi 13:

— MEPEeHaCHYEHICTIO PEeKJIaMH, 110 3yMOBIIEHO THM, IO CIIOKMBAy 3BEPTA€E MEHILE
yBaru Ha pekJiaMHe OrOJIOLIEHHSI i YacTo He JIOBIpsIE peKiIaMmi;

— THUM, L0 BapTICTh pPeKJIaMH y OUIBLIOCTI BUMAJAKIB O1NIbIIA, aHIXK €(PEKTUBHICTH ii
BUKOPHCTaHHS;

— HHU3KOI0 0OMeXeHb 3 OOKY 3aKOHOJABCTBA Ta JIEP)KaBHUX OPraHiB LIOAO PEKIaMH,
SKa CTOCYETBCS IEIKUX PI3HOBU/IIB TOBApIB Ta MOCIYT;

— THUM, 110 HiJBUIIEHHS KOHKYPEHLi 3yMOBJIOE IIyKaTh HOBI (hOpMHU MpPHUBEPTAHHS
yBaru CIoKuBaua J10 JIeIKOro ToBapy ado Mociyry;

— IMIOYJIBCUBHICTIO TOKYNOK (MAapKeTHHIOBI JOCTKEHHS CBiT4aTh HpO Te€, MIO
pIIIEHHS [TPO MOKYIIKY TOBapy abo MOCIyry NpUUMaEThCs Y MICII iX IPOAAXKY);

— MOXJIUBICTIO OIIIHUTU €(EeKTHUBHICTh 3aXOJiB, SIKi MOB’s3aHl 31 CTHUMYIIOBaHHIM
30yty [1, c. 78].

CtumynioBaHHs 30yTy Ma€ KOMIUIEKCHMH XapakTep 1 CIpsSMOBaHE Ha CIIOKUBayiB
TOBapY, TOPTOBHUX IMOCEPETHUKIB 1 BIIACHUH TIepcoHall pipMu. 3ajie)HO BiJl Ha3BaHUX 00'€KTIB
CTUMYJIIOBaHHS PO3PI3HAIOTH 1 LIl CTUMYIIOBAaHHS 30yTY.

Hani wimi ciif po3misgaTd SK CTpaTeriyHl Ta K1 HampaBlieHI Ha JOBTOTEPMIHOBY
NEPCIEKTHBY.

Jlo TakTUYHUX (MTOTOYHUX) IUIEH CTUMYJIIOBAHHS MPOAAXKIB MOYKHA BIIHECTH TaK, SIK1
OB s13aHi 3:

— MPUCKOPEHHSIM MPOJaKy TOBApPIB Ta MOCIYT, SIK1 HE € MOMYISIPHUMHU y KIIIEHTIB;
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— peryisipHUM 30yTOM HECE30HHHMX TOBapiB Ta MOCIYT;

— TOXKBaBIICHHSM TOPTiBIIi;

— HPOTHUIIEI0 KOHKYPEHTaM.

Jlo mepeBar CTUMYIIOBaHHS IPOJIAKiB MOYKHA BIIHECTH TaKi, sIKi OB s3aHi 13:

— MOXJIMBICTIO IIBUJIKO BIUIMBAaTH HA MOBEIHKY CIIO)KHBaU1B;

— TapaHTOBAHUM 30UIBLICHHSAM O0OCATIB MPOAAXy TOBAPIB Ta MOCIYT;

— MOXJIMBICTIO OLIHUTH €(EKTUBHICTh 3aXO/IiB, SIK1 POBOJISATS;

— YYTJIUBICTIO KOXKHOI 13 KaTeropii CouBaviB /10 3aXO0/iB, SIKi IIPOBOJSATHCSL.

Jlo HeTOJTIKIB CTUMYJTIOBaHHS MTPOJIaXKiB MOYKHA BIJTHECTH TakKi, sIKi OB’ sA3aH] 13:

— THUM, 10 HEe POPMYETHCS MOCTIHHE KOJIO CIIOKUBAUIB Ta CIIOKUBAY1 TIEPEKITIOYAI0THCS
3 OJJHOT'O NMPOAYKTY Ha APYTHii;

— BigOyBa€eThCS NEPEHECEHHs yBaru CIIOKMBayiB He Ha SIKICTh, @ Ha HOTO I[iHY;

— 13 BIATEpMIHYBaHHSM ITOKYITH JIO TOTO, SIK Oy/1€ TPOBOAMTHCS HACTYITHA aKIIis;

— JISIMH Y KOPOTKOTEPMiHOBIH MEPCIIEKTHBI;

— 3HAYHUMM 3aTpaTaMM Ha MPOBEICHHS 3aXO/IiB.

JlocBia iHO3eMHUX CyO’€KTIB TOCIIOAAPIOBAHHS CBIMYUTH MPO TEHACHIIIO, 33 SKOIO
OTPUMYIOTh MPUOYTOK HE HUIIXOM 3MiHU I[iHU, a NUISIXOM 3MIIIHEHHS MO3UIINA HA PUHKY 3a
JIOTIOMOTOI0 HaJJaHHS BUCOKOSIKICHUX TOCIYT. 3aKOPAOHHI CIIOYKMBadi B OLTBIIOCTI BHUITAJIKIB
3BEpPTAIOTh yBAry Ha KICTb, a HE Ha LiHY. [Ipu 1boMy BoHa niepedyBae «y By3bKOMY KOPHIOp1
I[IHOBOT CBOOOIM», TOOTO BOHA HECE CTiliKe 3HaueHHs. POOMMO BUCHOBOK, 110 3apyOixKHi (ipmu
y OUTBIIOCTI BUIAIKIB 3aCTOCOBYIOTh CaMe TaKWM MiAXiJ, 10 T03BOJISIE BUBYATH Cy4yacHUH Ta
NEPCIEKTUBHUNA MOMUT Ha MOCIYTH BUCOKOI sKocTi. CaMe 11e T03BOJIsiE 3aBOIOBATH PHHOK Ta
3a0€e3MeYUTH 3POCTaHHS IPUOYTKY.

AMepuKaHChKa MOJICNIb CTUMYITIOBaHHS 30yTy Ta MAapKETHHTY XapaKTePU3YEThCS TUM,
10 iHTepecH OyJb-sIKOTO CHOKMBAayda € BAXKJIMBUMH Ta MPU LIbOMY iX BUKOPHUCTOBYIOTh IS
JNOCATHEHHS mijed kommanii. [lana TakTWka (GOPMYETbCS HAa OCHOBI TOrO, IO WIyTh
NEPEMOBHUHU Ta NEPEKOHAHHS MOKYIIIIIB.

CyTHICTh STOHCHKOI MOl CTUMYJIOBaHHS 30yTy Ta MapKETUHTY TIOJISITaE Y
3a0X0YEHHI TOKYMLsS BHUKOPUCTOBYBAaTH TOBAapd Ta CEPBIC BHUCOKOI SAKOCTI, LUIIXOM
(dbopMyBaHHSI TICHOTO KOHTaKTy CIIOKMBada 3 CyO €KTOM TOCTOJapIOBaHHS. Y SMOHCBHKIM
MO/IeJIi MApKETUHT PO3MIIAAIOTh K CHUIbHICTh BIAYYTTIB 31 CLIOXKHMBAYEM 1 3a]I0BOJIEHHS HOro
OakaHb Ha TAKOMY K PiBHI, SIK caM BUPOOHHMK 3a0BOJILHSB O CBOI Bi1acH1 OaxaHHs [5,c. 111].

I3 mpoBemeHoro OCHiKEHHS 3apyOiKHOTO JIOCBIy MOXEMO BHUKOPHCTATH
aMEepPUKaHChKY MOJIENb, IO JACTh 3MOTY MOKPAIIUTH B3a€MOBITHOCHHH 13 TIOKYIIISIMU 1 BOHH
OyayeTbcs caMe Ha TICHOMY KOHTaKTi 3 HUMHU.

VYci Metoan cTUMyTIOBaHHs 30yTy MPOAYKILIi MOKHAa YMOBHO 00'€THATH B TPU BEJIMKI
TpyIH:

1. IliHoBe cTUMYMIOBaHHSA (IPOJAX 3a 3HWKEHUMH I[IHAMHU, MIBIOBI KYIIOHH, TaJIOHH,
MpaBO HA 3HUXKKY).

2. ToBapHe cTUMYIIOBaHHS (TPOMO3UIIS B HATypajbHIM ¢opmi— mpemii, B3ipii
TOBapy).

3. AKTHBHA MPOMO3UIIis (KOHKYPCH TOKYIIIIIB, iTpH, IOTEpei).

[{inoBe cTUMYIIOBaHHS a0 MPOJaXK 3a HIKYMMHU L[IHAMU € €()eKTUBHUMU Y TOMY pas3i,
KOJIM IiHa PO3MISAA€THCS K BUPIIIAIbHUN apryMeHT Ipu BUOOPI TOBapy ab0 MOCITYTH.

VY BuMajKy, KO BEIMYKMHA BaApTOCTI TOBAapy a00 MOCIYrH OJHOTO BUPOOHHUKA Oliblle
LiHH Oy/1b-SIKOT0 KOHKYPEHTA, TO 1€ MOXKE IIPU3BECTH JI0 TOTO, 11O IMiITPUEMCTBO 3HU3UTH IIIHY,
BHACIIIJIOK YOTO TMOTEHIIIITHI TTOKYIIII 3Ba)KaThCsl Ha MEpITy MOKYIKY TOBapy a0do MOCIyry, 3a
3BHUYATHUX YMOB BOHHU Oynu O HEAOCTYIHI JUIS HUX.

Jl1g Toro, o6 ycminHo MpoAaTy ToBap ado MOCIYTY, CIIiJl MaTH KOHKYPEHTHI IepeBaru
HaJ ToBapoM abo0 MOCIYyror Oynb-SKOro KOHKYpeHTa. Y BHIAJKY, SKIIO BiAOyBaeTbCs
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3HIDKEHHS IIHM Ha TIOCHYry, aje IpH [bOMY I[IHa Ha aHaJOTIYHWA ToBap y cy0’eKkTa
TOCHOAAPIOBAHHS III€ HM)KYA Ta MPOJAYKT BUPOOHHUKIB HEMa€e 0COOINBOI XapaKTEPUCTUKH, KA
0 Mora MpUBaOUTH MOTEHIIMHOTO MOKYIIIIS, TO TaKa 3MiHA € HEBUT1AHOO /11 BUPOOHHMKIB.

XapaKTepUCTUKOI0 TOBAPHOTO CTUMYIIOBAaHHS € Te, IO KOro pO3MISAAITh SK
MPOMO3UIII0 CIIOKMBayaM y BUIVISAL JIOJATKOBOI BEJIMYMHU TOBapy abo mociayru Ta 0e3
NPSIMOTO BIUIMBY Ha IIiHY.

CrumyntoBaHHS B HaTypajJbHOMY BHPaXXEHHI Ma€ Ha METI:

— HaJgaTh CIOXHWBayaM JOJAaTKOBY KUIBKICTh TOBapy a0o0 TOCIYTH, IO Mae
BIJIPI3HATHUCS BiJl 3SMECHIIICHHS I[IHH, METa SIKO1 € EKOHOMUTH (DIHAHCOB1 pEeCypCH;

— cdopMyBaTH MUPUIMA Ta MPEIMETHINIMA XapakTep B3a€MOBIIHOCHH CyO0’€KTa
rOCIO/IapIOBaHHS Ta criokuBaya [5, c. 111].

— Hanpsimamu mifBUIIEHHS KOHKYPEHTOCIIPOMOKHOCTI €KOHOMIKM YKpPaiHU IIISIXOM
PO3BHUTKY MI>KHAPOIHOT TOPTiBI MPOAYKIIEI MAIOTh OyTH TakK, K1 OB’ s3aHi 13:

— OHOBJICHHSIM OCHOBHHMX BHUPOOHMYMX 3aCO0IB Ta iHBECTYBaHHSM y TEXHOJIOTIYHE
OHOBJICHHSI OyJ1b-IKOTO BUPOOHUYOTO TIPOIIECY;

— CKOpOYEHHSM BHPOOHUYOT MOTY>KHOCTI 3TiTHO i3 MOTEHIIHHIM 00CATOM peaizaiii,
110 Ma€ 3a0€3MeYUTH BIICYTHICTh MTPOCTOI0 Ta Ma€ 3HU3UTHU I[IHY Ha TOTOBY MTPOAYKIIIIO;

— 3aCTOCOBYBaHHSM IHHOBAILIMHUX TEXHOJIOTIH HA MAIPUEMCTBI [3, . 55].

Kaxyun mnpo edexkTUBHOCTI 3IiCHEHHS 3aco0iB CTUMYJIIOBaHHS 30yTy Ha
TiITPUEMCTBI, HEOOXiJHO 3a3HAYMTH Ti, SIKi TIPOBOAATHCA HAa PUHKY Ykpainm. Ix moxma
PO3IIISIHYTH, MOJIJIUBIIN HA KUTbKA TPYII:

1. 3axonwm, siKi, B IepILy Yepry, HaIpaBJIeHI Ha CIIOKUBAYA.

2. 3axoau CTUMYJIIOBAHHS 30YTY, sIKI CTOCYIOThCS OyIb-SIKOTO MOCEpeTIHUKA.

3. 3axoau CTUMYITFOBAHHS BIIACHOTO 30yTOBOTO TIEPCOHAITY.

KoxkHa 13 rpym cTUMYNnIOBaHHS Ma€ CBOi crienugivHi 1[Il Ta METOAH 3aCTOCYBaHHS.

3axomu, IO CIPsIMOBaHI Ha CIIOKUBAYIB, OB’ A3aHi 13:

- 3HallOMCTBOM CIIOKHMBa4a 3 HOBUM TOBapOM a00 MOCIYTolo;

- HampaBJEHHSAM MOKYIIS 10 IMIYJIbCUBHOI KYIIIBIII;

- 3a0XO0UYEHHSIM Ta (OPMYBaHHAM MOCTIHHOTO MOKYIILIS.

Jlnig Toro, o0 AaHi Il MOKHA OyJI0 JOCATTH, OyAb-sKUN Cy0’€KT TOCIOIaprOBaHHS
MOX€E pO3AaBaTH OE3KOIITOBHI 3pa3KM MPOAYKTY, 3HM3UTU I[iHY Ha TOBapH. 3axolu
CTUMYJIIOBaHHS 30yTy — Lie HalipO3BUHEHIIIA JIAaHKA 3aC001B HE PEKIAMHOI'0 XapakTepy.

Jlnsg  [OCATHEHHS 1UX I[ied HEeoOXiHO TMPOBOAWTH Ba)XJIHUBI MapKETHHTOBI
KOMYHIKAI[li: BAKOPUCTaHHS MapKETUHIOBUX JIOTOBOPIB. 3HAUHA yBara NpUILISETbCS PO3BUTKY
MapKETUHTOBUX JOrOBOPIB 3 MEpEKaMHU.

VY nporeci 00rpyHTYBaHHS KOMIUIEKCHOI TPOrpaMH 111010 CTUMYIIOBaHHS 30yTy CIif
ypaxoBYyBaTH Taki 0COOJIMBOCTI:

— IHTEHCUBHICTh CTUMYIIIOBAHHS,

— YMOBH y4acTi;

— KOIITH Ha PO3MOBCIOKEHHS BIIOMOCTEH PO Mporpamy CTUMYJIIOBaHHS,

— TPHBAJICTh MPOTPAMH CTHMYITFOBAHHS;

— BuUOIp Yacy I10/10 3aX0/iB 31 CTUMYIIOBaHHS 30yTY;

— 3BeJieHuN OromkeT 30yTy;

— ToTNepeHe BUIPOOyBaHHS MPOTrPaMu CTUMYIIOBAHHS 30yTY;

— BTUICHHS B JKUTTS IPOTPAMHU CTUMYITFOBaHHS 30yTY;

— OILIIHIOBAaHHS PE3yJIbTaTiB IPOrpaMH CTUMYIIOBAHHS 30yTy;

— KOHTPOJIb 32 CTUMYIIIOBaHHIM MpoJaxis [4, c. 35].

V 3B’s3KY 3 IUM MOKHA BUAUTUTH (PaKTOPH, SIKi € pe3epBaMu 3HWKEHHS BUTPAT Ha 30YT:

— onTUMI3allisd BHUTpaT Ha YIOpaBliHHA 30yToMm (mepenbadae  3acTOCYBaHHS
IPOTPECUBHUX MPUHOMIB 1 METOJIB OpraHizaiii BUPOOHHUIITBA, 11O JO3BOJIUTH MIHIMI3yBaTu
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BUTpAaTl Ha YTPUMAaHHS aIMIHICTPATUBHO-YIPABIIHCHKOTO MEPCOHANTY BIJIUTY MAapKETHHTY,
BUTpPATH HA OIJIATy KOHCYABTAIMHUX TIOCIYT, CYAOB1 BUTPATH);

— ONTHUMI3alliss BUTpPAT Ha MapKETUHT (OOIPYHTYBaHHS BHUTpaT, IOB’S3aHHUX 13
JOCIIPKEHHAM PUHKY, PEKIaMOI0 Ta CTUMYIIOBaHHAM 30yTy) — mependadae cUCTeMaTHYHUN
aHaJIi3 KOIITIB, HEOOXITHUX /IS 3A1HCHEHHS [IUX 3aXO0JliB, Ta aHANI3 €KOHOMIUHUX PE3YJbTaTiB
TiSUTBHOCTI 3 METOI0 BUSBIICHHS HEOOIPYHTOBAHHUX BTPAT 1 HENOIIBHOTO BUKOPUCTAHHS
KOUITIB Ha MAPKETUHTOBI ONepariii;

— OITHUMI3allisl TPAHCIIOPTHUX BUTPAT Ha MEPEBE3EHHS T'OTOBOI MPOAYKIIii (repeadavae
CKOPOYCHHSI BUTPAT Ha OJIMHUIIIO MPOAYKIIII IPH MOCTa4aHHi ii cnokuBadam) [7, c. 118].

BucnoBku. IIpoBiBmu anHani3z (yHKIIOHYBAaHHS CHCTEMH CTHUMYJIIOBaHHS 30yTy B
KOHTEKCTI KOMYHIKAIIMHOI TMOJITHKA IANPUEMCTBA, 3alPOIOHOBAHO BUKOPUCTATH
CTUMYJIIOBaHHS 30yTy, COPSIMOBaHE HA CIIOKUBAYiB. Y CTUMYIIOBaHHI CIIOKMBAYiB, HAa HAIY
JIIYMKY, TOTPiIOHO 3aCTOCOBYBAaTH CE30HHI 3HMIKKH, 3HIDKKH IIPU KYITIBJII MEBHOTO 0O0CATY,
JMCKOHTHI KapTKH.

Ha nHamy nymky, roioBHe B Wil chmiBOpalli MK BUPOOHUKaMHU i AUCTpHO I0TOpaMu
JnocArTA  OanmaHc moA0 ycmimHoi cmiBnpami. [onoBHe g BHPOOHUKA — BHUPOOISATH
MPOIYKIIiO, a ISl AUCTPUO I0TOpa — 3HATH MOMUT Ha TOBAp, SIK HOro 3/IeMIeBUTH, a00 HaBIAaKU
BYACHO MIAHATU IiHY. HCTpHUO’IOTOpPH MarOTh MOXIIMBICTH 00’ €KTHBHO BiJICITIIKOBYBAaTH
KOH IOHKTYPY PUHKY, BUBYATH PEAIbHUI MOMUT Ta MPOIO3UIIiI0 Ha TOBAP, PO3POOIATH peaabHi
MEXaHi3MHU, IO T03BOJIATh THYYKO pearyBaTH Ha CTaH PUHKY.

Ha cyuacHomy erami icCHyBaHHS yKpaiHCBKOTO PHUHKY JUIsl HBOTO XapakTEpHE came
OpIi€HTAIlisl, B IMEPIIy 4Yepry, He Ha KIieHTa. B pamMkax MmbOTrO CIiJl BUKOPHCTATH JOCBIJ
aMEepUKaHCHhKOT MOJIENi: BpaXOBYBaTH MEHTAIIbHICTh HAllIOHAIBHUX BUPOOHUKIB, SIKI HEOXOYE
3BEpPTAIOTh YBAry Ha JIaHy CKJIaIOBY MapKETHHIOBUX KOMYHiKalliii. BBaxkaeMo, 1110 po3po0isti
3axX0IM 31 CTUMYIIOBaHHS CaMOTYXKH, 0€3 3alydeHHS BiAMOBIAHUX MpodecioHamis,
HenoninbHO. Ha puHKy VYkpaiHu AifoTh cremianizoBaHi (ipMu, siKi HPOMOHYIOTH JOCHTH
MIMPOKUKA Halip MOCIyr, a Mailke BCi BEJHMKI pEKJaMHI areHuii BXKe CTBOPHJIM BiANOBiAHI
crerianizoBaHi MiJIpo3aLIH.

Conclusions. Hence, having analyzed the functioning of sales promotion system in the
context of the enterprise communication policy, we proposed to use sales promotion aimed at
consumers. In our opinion, seasonal discounts, discounts when buying a certain amount,
discount cards should be used to stimulate consumers.

From our point of view, the main thing in this cooperation between manufacturers and
distributors is to achieve successful cooperation balance. The main thing for the manufacturer
is to produce products, and for the distributor - to know the demand for the product, how to
make it cheaper, or vice versa to raise the price in time. Distributors have the opportunity to
monitor objectively the market conditions, study the real supply and demand for goods, develop
real mechanisms that will allow flexible response to market conditions.

Thus, at the present stage of the Ukrainian market, it is characterized by focusing
primarily not on the customer, and in this case we should use the experience of American
model: to take into account the mentality of domestic producers who are reluctant to pay
attention to this component of marketing communications. We believe that it is impractical to
develop incentive measures on your own, without involving relevant professionals. There are
specialized companies in the Ukrainian market that offer a wide range of services, and almost
all major advertising agencies have already created appropriate specialized units.
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