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MAPKETHUHI'OBI ACIIEKTHU KOPIIOPATUBHOI COIUIIA.JIBHOi
BIAITOBIZAJIBHOCTI B KOHTEKCTI IHHOBALINMHOI'O
PO3BUTKY BIBHEC-CTPYKTYP
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Xapkie, Yxpaina

Pe3tome. B enoxy innosayiti eedeHHs Oi3HeCy HA NPUHYUNAX COYIANbHO-BION0BIOATbHO20 MAPKEMUH2Y
Habysae 6ce Oinvuioi akmyanvrocmi. CoyianbHO-8I0N0BIOATbHUL MAPKEMUHE — e 8I0N08I0AIbHICMb 3a Oi3Heco8y
JisnbHicmyb neped cycninbemeom. B Vkpaini eukopucmantsa coyianbHo-6i0no8ioanibH020 MApKemuHey € GLIbHUM
subopom. B inozemuux kpainax coyianvro-8ionosioanbHull MapKemuHe — ye camopezyib08aHa HOPMA 8e0eHHs
bisnecy. Binbwicmo [HO3eMHUX KOMRAHIN pO3YyMIIOMb Yel 6U0 MAPKEMUHZY SIK 4eCHImb nepeo 6i0Nn08iOHICMIO
Micii, yinnocmsamu i 6i3nec-npuHyunam KOMnawii, GionogioHicmv 3aKOHO0ABCMEY, 835MMs 00 Y8acu HAYIOHATLHUX
ma KyIbMypHUX YIiHHOCMEU, d MAKONC COYIANbHO-NOMIMUYHUX NOOiU, GION0GIOANbHICMb 3 CHONCUBAHHS
npooyKyii, 3a60poHy acoyilosamu CRONCUBAHHS. NPOOYKYIT 3 0coOUCmUM A60 NPOGeCciinum YCRIXOM; 6UKOHAHHSL
KOO€eKCi8 Npakmux, Npasunl ma HOPpM NOGeOiHKU, HAOAHHA 3paskié npodykyii. Ilpoamanizoeano npunyunu
NOBEOiHKU HA PUHKY GENUKUX BI0OMUX KOMHUAHIU 3 NO3UYIN COYIANbHO-8ION0GI0ANbHO20 MapKemuney. Ananiz
NpoBedeHO HA OCHOBI KOHYUenyill MApKemuney — mpaouyiliiHoi, coyianrbHo-emudHoi, coyianbHol, eKoa02iuHoi, a
makooic meopii nomped A. Macnoy, meopii kopnopamugnoeo e2oizmy M. @piomana. IcHye HeobxiOHicmb
OpieHmayii CyuacHoe0 BIMYUSHAHO20 MEHEONCMEHMY HA CUCeM) YNPAGLIHHA Oi3Hec-CMpYKmypamiu, 8 OCHO8I
AKOI 1edcumb KOHYenyis coyianbHo-6ionosioanvrozo mapkemunzy. i cmsopenns eusede npoyec ynpaeninms
bisHec-cmpykmypamu Ha Ho8ull piseHv. AK eremenm cmpameziuHo20 YNPAGIiHHA, COYIANIbHA 8i0N0BI0ANbHICMb
MA€e Ha Y6asi OMPUMAHHA EKOHOMIYHOI, COYIaNbHOI ma eKONO2IYHOI pe3yIbmamusHoCmi 6 KOHMEeKCmi
KopnopamueHoi cmitikocmi. Bnpoeaooicenss npunyunie coyianbHo-8i0N08I0AIbHO20 MAPKEMUH2Y 8 OLIbHICMb
cyb exkmig OizHecy mae npusgecmu 00 NOKPAujeHHs tloeo penymayii, nioguuenHs iMiodcy ma ni3Ha8anoCcmi, mMae
CHpusmuU NOCUNEHHIO OpeHdy, 6X00y HA HOGI PUHKU, 3POCMANHIO THHOBAYTUHOIL OILIbHOCMI, 008IPU CHOJICUBAUIE,
6apmocmi aKyiti ma MOMCIUBOCMI IHBECNYBAHMNSA, 3ANYYEHHIO HOBUX CROMICUBAYIB. Y pe3ynvmami mac 8iodymucs
nIOBUWEeHHSI eKOHOMIYHOT ma coyianbHoi eeKmusHOCmI OisibHOCHI, KOHKYPEHMOCNPOMOICHOCIIL.

Knrwuosi cnoea: coyianvna 6ionogioanvHicms, CoYianbHO-8i0N0GIOANbHUL MAPKEMUHe, COYIANbHO-
emuuHUull MapKemune, 6izHec, cyb ekmu OisHecy, Oi3Hec-CIMpYKmypu, IHHO8aYil, IHHOBAYIUHUL PO36UMOK.
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Summary. In the era of innovations business operation on the principles of socially responsible marketing
is becoming more and more important. Socially responsible marketing is the responsibility for business activities
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MapkeTHHroBi aceKkTH KOPIOpPAaTHBHOI COLabHOI BiANOBINAIBHOCTI B KOHTEKCTI 1IHHOBaiHHOTO PO3BHUTKY
0i3HEC-CTPYKTYP

to society. In Ukraine, the use of socially responsible marketing is free choice. In foreign countries, socially
responsible marketing is a self-regulating norm of doing business. Most foreign companies understand this type
of marketing as being honest with the company's mission, values and business principles, compliance with the law,
taking into account national and cultural values, as well as socio-political events; responsibility for product
consumption, prohibition to associate product consumption with personal or professional success; compliance
with codes of practice, rules and norms of behavior, providing product samples. The principles of behavior in the
market of large well-known companies from the standpoint of socially responsible marketing are analyzed in this
paper in detail. The analysis is carried out on the basis of marketing concepts — traditional, socio-ethical, social,
environmental, as well as A. Maslov’s theory of needs, M. Friedman’s theory of corporate selfishness of. There is
the need to focus modern domestic management on the business structures management system based on the
concept of socially responsible marketing. Its creation will bring the process of business structures management
to a qualitatively new level. As an element of strategic management, social responsibility implies obtaining
economic, social and environmental performance in the context of corporate sustainability. The introduction of
the principles of socially responsible marketing in business entities activities should result in the improvement of
its reputation, increase of its image and recognition; should contribute to brand strengthening, new markets entry,
increase of innovative activity, consumer confidence, share value and investment opportunities, attraction of new
consumers. In addition, it should result in the growth of economic and social efficiency, competitiveness.

Key words: social responsibility, socially responsible marketing, social and ethical marketing, business,
business entities, business structures, innovations, innovative development.
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IMocranoBka npodsemMn. B enoxy CTpiMKOro iHHOBAIIHHOTO PO3BUTKY Oi3Hecy [1]
colianbHa BiAMOBINATBHICT — 11€ 3000B’s13aHHs Oi3HECY 3/IHCHIOBATH JO0OPOBUILHII BHECOK
Yy PO3BHUTOK CYCIHIJIbCTBA, BKIIOYAIOYM BCi CepH — €KOHOMIUHY, COIliaibHY, €KOJOTIYHY,
iHHOBalilHY Ta iHII cdepu. Y cydyacHOMY III00ATBHOMY CBITI COIIadbHO-€THYHI MUTaHHS
BeJZIeHHs Oi3Hecy HaOyBalOTh Bce OUIBIIOT aKTYalIbHOCTI.

AHaji3 ocraHHix gochirkenb i myOuaikauniii. Icaye Oarato myOmikamid 070
3a3HaYeHUX MUTaHb, OJIHAK HEOCTATOYHO BUPOOJIEHO TEOPETUKO-METOJOJIOIYHUI anapaT,lio
[IPU3BOJUTH o HENOOLIHIOBAHHS MapKETUHT OBO1 COLIAJIBHOT KOPHOPaTUBHOI
BIIMOBIAILHOCTI B KOHTEKCTI IHHOBAIIHHOTO PO3BUTKY Oi3HeC-CTpyKTYp [2-9].

MeTtor0 JociigxkeHHs1 € OOIpYHTYBaHHS BaKJIMBOCTI IHHOBAIIHHOI [isSTIBHOCTI
cy0’exTiB Oi3HECY HA MPUHIIMIIAX MAPKETUHTOBOI COIiaTbHOI BiIMOBIAATBHOCTI.

IMocTanoBka 3aBaaHHs. JIJIsI TOCATHEHHS ITOCTaBIICHOI METH HEOOX1THO 3IIHCHHUTH
aHaJi3 JisUIbHOCTI OI3HEC-CTPYKTYp Ha OCHOBI KOHLEMIIH MapKeTHHTY — TpaJulliifHOro,
COLIIAJIbHO-€TUYHOI0, COIIAJIbHOTO, EKOJIOTTYHOTO0, a TaKoX Teopii moTped A. Macinoy, Teopii
KOpIopaTUBHOTO eroizmy M. ®piamana.

Bukaan ocnoBHoro marepiaiay. ColiaqbHO-€TUYHMI MapKETHHI BKJIOYae B cele
BIIMOBIJAJIBHICTD Oi3Hecy 3a Oe3neky MpOAYKLii, MPaBAMBICTh 1 JOCTOBIPHICTh PEKIaMH, a
TaK0X 00’€KTHBHY CIIPaBEUIMBICTh LIHOYTBOPEHHA. Jl0 I[bOTO HANpsIMKy MOXKHA BiJIHECTH
OsaroiiHUI MapKETUHT, BOJOHTEPCHKY AISUTBHICTh, KOPIOPATUBHY (PLUIAHTPOIIO, COLIIAIbHO-
BIJINMOB1IAJTLHUAN TIIX1J 10 BEJCHHS CIIPaB 1 3aXKUCT HABKOJIUIITHBOTO CEPEIOBHUIIIA.

IcTopist cBimumnTH, 110 ColliadbHa BIAMOBIAANBHICTE BUSBIUIAcA y hopMi OmaroiitHoCTi
K OKpeMHUX MIJIPUEMIIB, TaK 1 pi3HMX oprasizamiil. Ha croromni B Ykpaini coriaibHa
BIJIMIOBIJAJIBHICTD MIANPHEMIIIB OUIBIIOI MIPOIO NMPOSBISETHCA Yepe3 IOPUAMYHY CTOPOHY:
BIJIMOBIIAJIGHICTG TI€PEA  CHMIBPOOITHUKOM, HABKOJHUIITHIM CEPEJIOBHINEM, CIOKHBAYEM,
CYCHUIBCTBOM Y LLIOMY.

binpuricTe koMIaHiil 3a KOPAOHOM PO3YMIIOTh LIEH BUJI MAPKETHHTY SIK YECHITh Mepe.t
BIIMOBIAHICTIO  MicCii, I[HHOCTAMH 1 Oi3HEC-PUHIUNIAMH KOMIaHii, BiAMOBIIHICTh
3aKOHOJIABCTBY, B3STTS JIO YBard HAIlIOHAJHHUX Ta KYJIbTYPHUX IIIHHOCTEH, a TaKOXK
COLIIIbHO-TIOJIITUYHUX TOJIN; BIANOBIJANBHICTh 3@ CIOXHMBAHHSA MPOAYKIii, 3a00pOHY
acolLIIIOBaTH CIOXHUBAHHS MPOAYKLII 3 ocoductuM abo mpodeciiHUM ycmiXoM; BUKOHAHHS
KOJICKCIB NMPAKTHUK, MPABUIJI Ta HOPM MOBEAIHKHU, HAIaHHS 3pa3KiB MPOAYKIII [2].

Pe3ynbraty aHanisy norisAiB KEpiBHUKIB BIIOMUX KOMIIaHIM HaBEeI€HO HIKYE.
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Touky 30py JIxxepyn Ban nep Bisuto (Komiter KepiBaukiB JlupekropiB Royal Dutch
Shell) «...ycmimHUME KOMIaHIIMUA MaiilOyTHBOTO OYIYTh Ti, SIKi IHTETPYIOTh LIIHHOCTI Oi3HECY
Ta OCOOHMCTI IIIHHOCTI mpariBHUKIB. Kpamii mpariBHUKH XO04YyTh BHUKOHYBAaTH POOOTY, SKa
IPUHOCUTH KOPHUCTH CYCIIJIBCTBY 1 B Tik KOMIaHii, IIIHHOCTI KO BOHM MOAUIAIOTH, JIe iX
JUSUTBHICTH BPaxOBYETHCs, 1 1XHI morsiau 3Hauyin» [10] HEoOXigHO po3risaaTH 3 MO3HUIiH
TEOpii — COIIaNbHOI TOYKU 30pYy, TOYKHU 30pY JIOJICHKHUX BIJIHOCHH Ta I[IHHOCTEH, MO3UIil
MOTHBAIII{ TIpalli TOIO. 3 TOYKH 30py TEOpii Ta psAIY JOCIHIKEHb Kpalll pe3yIbTaTH MaTUME
Ta KOMIIAHis, MpPAliBHUKK SKOi OyayTh OUIBII 3aJ0BOJEHUMH (POOOTOIO, CTaBICHHAM
KEpIBHUIITBA JI0 HUX, IXHBOI TyMKH, COI1aJIbHO-TICHXOJIOTIYHUM CTAHOM Y KOJIEKTHBI TOIIIO) i,
BIJIIOBITHO, KpaIlle MpaIfoBaTUMYyTh, 0 BIUIMHE HAa €PEKTUBHICTh MisIBHOCTI KOMITaHii Ta 1l
ycmix. Bee e MoxxHa nosicauTH mipaminor A. Macnoy. Ha ckoronHi iroaM MaroTh JOCHTH
BUCOKHIA piBEHB 3a/I0BOJICHHS IIEPBUHHUX MOTPEO 1 BUHUKAE 3HAYHIIIA TTOTpeda B 3a/10BOJICHHI
noTped Apyroro MOPSAKY — COLIAJIbHUX, MOBa3i, caMmopeami3alnii, y 3B’SI3Ky 3 UM MH H
OTPHUMAJIHM Cy4YacHY iHTepIpeTauito mipamian A. Macnoy (pucyHoxk 1).

\ CamoakTyainizamis
\ [Motpeba y mosasi
aKTya-

e CouianbHi motpedn /
ni3aris

/ Motpeba y moBasi \ \ V Gesneni /

Camo-

dizionorivyni
/ CouianbHi IoTpeOH

norpedu
/ Iotpebn y 6e3meri

/ ®dizionoriyni morpedu \

Pucynoxk 1. Kiracuuna mipamina notpe6 A. Macnoy Ta ii cyyacHa iHTepmpeTartis

Figure 1. A. Maslov's classical pyramid of needs and its modern interpretation

SMIHIOETECSI CBITOTIISAM, 3MIHIOETHCS THII MHCJICHHS, 3MIHIOEMOCS MU, 3MIHIOIOTHCS 1
Mojeni GyHKIIOHYBaHHS Oi3HecYy.

Komnanii, ski JagyTe CBOIM MpaliBHUKaM BITYYTTS camopeanizauii (1o Moxe
OPOSIBIATUCS 1 B KOPIOPATUBHIM colianbHIA BIiAMOBIAAIBHOCTI), MaTUMYThb 1 BHCOKI
pe3ynbTaty.

PosrnsHemo BucHiB mono JisiibHOCTI kommadii. Aunepc Hansir, Ilpesnaent IKEA
3a3HauuB: «HemoctaTHbO pOOMTH TUIBKM Te, IO Hakazye 3akoH. MU NOBHHHI OyTH Ha
nepeIHLOMY Kpal TeMH KOPIOPaTHBHOI COIlialibHOT BiAMOBiHanbHOCTI» [11].

«Mu mnoBuHHI OyTM Ha NepeJHbOMY Kpal TEMH KOPHOpPATHUBHOI COIiaJIbHOT
BIJITIOBIJAJIbHOCTI» 3BYUUTh SIK JIO3YHT, a «HenocTaTHO pOOUTH TUIBKHU T€, 1110 HaKa3ye 3aKOH.
Mu noBuHHI OyTH Ha MEepeAHbOMY Kpai TEMHU KOPIIOPATUBHOI COLIaIbHOI BiJNOBIIaIbHOCTI»
cxoxe Ha (inocodiro BeneHHs Oi3Hecy. MaeThcsi Ha yBasi, 110, HE3BAXKAIOYH HA TE, YU €
coIfiajibHa BIAMOBIJATBHICTS 3aKOHOJABYOK0 BUMOTOI0 UM Hi, KOMITIaHis caMa Ma€ A0aTH Mpo
colialbHy BIAMOBiJaNBHICTb. Ti1 KOMMaHii, $KI MIKIYBaTUMYTbCS NP0 COLIaJbHY
BIJINMOB1IaJIbHICTh, MATUMYTh 1 OUTBIII 3HAYYII pe3yabTATH JiSITLHOCTI.

Bucnis  H. ®iypkepanba, KOJUIIHBOTO — TreHepaibHoro aumpekropa  Unilever:
«KopmopaTuBHa corriagbHa BiJIMOBIIATBHICT — II€ )KOPCTKE O13Hec-pimeHHs. He Tomy, mo me
IpUeEMHA Te€Ma, 1 He TOMY, IO JIFOJU 3MYLIYIOTh Hac 11 poOMTH, a TOMY, IO Lie J00pe At
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Hamoro Oi3Hecy» [12] — me peaxiiiss Ha BUMOTY ChOTOACHHS. TyT HAEThCS MpO Te, MO IXHA
KOMITaHisl Jy)Ke J00pe po3yMie, 10 KOPHOpaTWBHA COLiajgbHA BiAMOBIAAIBHICTE — 1€ AYXKE
no0pe, BiH Ha3MBAa€ 1€ «IIPUEMHOIO TEMOIO». AJie BiH 3a3HAYMB, 110 BOHU HIKIYIOTHCS PO
COMIaNIbHY BIAMOBIIATBHICTH HE TOMY, IO IIBOT'O BUMAraloTh JIFOIU (TOOTO MPpo moTpedu o ieit
BOHH HE J0AI0Th), @ TOMY, IIIO BT I[LOTO 3aJICKHUTh YCITIX iXHBOT KOMITaHil 1 caMme uepes 1€ BOHH
NpURMAIOTh PIlIEHHS MPO KOPIOPATHUBHY COLAJIbHY BiAIOBIJAIBHICTH SIK «OKOpCTKE Oi3HEc-
PIIIICHHS.

TyT momiibHO 3ragaTv KOHIEMIiT MAPKETUHTOBOI ISITbHOCTI B MAPKETUHTOBY €IIOXY.
[lepia KOHLIETIIs caMe MAPKETUHTOBOI €TI0XH — KOHIEMI[iS MapKETUHTY — 0a3y€ThCS HA TOMY,
10 B OCHOBI JISUTPHOCTI KOMIAHI1 MOBUHHI OyTH HE TUTBPKU iHTEpeCH KOMMaHii (OTpUMAaHHS
puOYTKY), aje W IHTEPECH CIIOKMBaya — OTPUMATH caMe MOTPIOHUI ToBap, TaKWi, IKUM BiH
xo4e Horo Oauntu. ToOTO 3 0mHOrO OOKY 3HAXOIATHCA IHTEPECH BUPOOHHWKA, 3 IHIIOTO —
iHTepecu crnokuBadya. CXxeMaTHYHO 11e 300pa’KeHO Ha PUCYHOK 2.

[nTepecu BupoOHMKa InTepecu crioxuBaya
(oTpuMaHHS IPUOYTKY) (3a710BOJICHHS ITOTPEOH )

Pucynox 2. KoHuenist TpaiuiiftHOro MapKeTHHTY

Figure 2. The concept of traditional marketing

SIkmio iHTEepecu croXKuBadiB OyIyTh 33J0BOJICHI, TO iHTEpecH KOMIIaHii TakoX OyIyTh
3aJI0BOJICHI — KOMIIaHisl OTPUMAE BiJl I[HOTO MPUOYTOK.

Aue yac He CTOITh Ha MICIIi ¥ Ha 3MiHY KOHIIEMIil MApKETUHTY MPUXOANUTH KOHIICTIIIis
COLIITbHO-ETUYHOTO MApPKETHHTY, SIKa TEPIIOK 3BEpPTAa€ yBary BHPOOHHKIB Ha T, II0 BOHU
MalOTh OPIEHTYBATHUCS HE MPOCTO HA 33I0BOJICHHS OTPEO CIIOKMBAYIB, aie i Ha 3aJOBOJICHHS
noTped CycHiabCTBa B iToMy. ToOTO Ha «apeHy» A0JAaTKOBO BUXOSAThH IHTEPECH CYCILIBCTBA.
CxeMaTuyHoO 11€ 300paK€HO Ha PUCYHKY 3.

Inrepecu cycminbcTBa

IaTepecu BupoOHIKa InTepecu cnoxusaua

Pucynok 3. KoHmemniis comiaabHO-€THIHOTO MAPKETHHTY
Figure 3. The concept of socio-ethical marketing

Knacuunumu  mpuxiiagamMu  KOHUENIIT  COLAJIbHO-€TUYHOTO  MAapKETUHTY €
BUPOOHUITBO IUIACTHUKOBUX IUISIIOK Ta IOCYAY OIHOPAa30BOTO BHUKOPHUCTaHHSA, a TaKOX
(YHKIIIOHYBaHHSl PECTOpaHiB IIBHMJKOI iki. Tyr mMu Oauumo, L0 IHTEpPECH CIIOXKHBaya
3aJ10BOJIEHI — oMy He TpeOa n0aTH mpo mocya, He Tpebda 3a HUM JOMIAJaTH, HOr0 MOXHA
JelIeBo Oyab-/1e mpuadaTH (B cuTyauii 3 0JHOpa30BUMU 3ac00aMu) 1 MOXHa Oy/ib-]1€ MIBUAKO
BIJTHOCHO HEJIOPOTO «IIE€PEeKYCHUTH» (B CUTYyallli 3 pecTOpaHaMH IIBUAKOrO XapuyBaHHs). Bece
e 3pY4YHO AJi crokuBaya. BUpoOHUK, y CBOIO 4yepry, oTpuMye npHOyTOK, TOMY, 110 HAJa€e
CTHOXHBAYEBI TE, 1110 HOMY MOTpiOHE. AJle SKIIO B3TH HE OKPEMOTO CII0KHMBAYa, a CYCIJILCTBO
B I[IJIOMY, TO BOHO PO3TJISA/Ia€ HE TUTbKH «3PYUHICTHY TOBapYy, ajie 1 HOT0 «KOPHUCHICTHY. J1Jis
KOXKHOT OKpeMoi JIIOJUHM, JUIsl CYCHUIBCTBA y LUIOMY, JUIA NPUPOAU. | BHUSABIAETHCA, 1O
«IIBHUJIKA TKa» — HE3I0pOBa 1ka, 3aB/1a€ MIKOM KOHKPETHIH JIF0/IMHI, HAIlli/JTI0/ICTBY B IIJIOMY.
[Tocyn ogHOpPa30BOr0 BUKOPUCTAHHS 3aBAae WIKOAW ekosorii. Takux mpukiamiB Garato —
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[IUTapKH, AJIKOT0JIb, HAPKOTUKH TOIIO. T0 K BUHUKAE TJIO0AIBHE MUTAHHS MO0 HEOOX1THOCTI
BUPOOHHUIITBA TAKUX MPOAYKTIB Ta €TUKU OTPUMAHHS Ha IIbOMY IPUOYTKIB.

[Ti3Hime Oyna KOHIEMIlisSs BCTAHOBIICHHS JIOBFOTEPMIHOBHX CTOCYHKIB (ajie BOHa HE
CTOCYETBCS HAIIOTO THTAHHS), KOHIICMINS CcolliajdbHa, €KOJOridyHa Ta Oarato iHIIUX
IHTepIpeTamii y 1npoMy Hanpsmi. BoHu Oynu mepeaymMOBOXO BHHHKHEHHS KOHISMITIT
KOPIIOPATHBHOI COIIaJbHOI BiIMOBIIATBHOCTI, sIKA CIPSMOBaHA HAa Te, IO BCS KOMIaHis,
KO>KEH 11 MpaliBHUK Mae€ BIANOBIIATH 3a TOW TOBAp, AKUI BOHU IMPOMNOHYIOTh HA PUHKY.

OTxe, yci Tpu KOMMaHii, Ha3BaHi BUIIE, 3aCTOCOBYIOTH KOHIICMIIIO COIiaIbHOT
BIJIMOB1IAJILHOCTI Y CBOTH JISUTBHOCTI, aJie Y KOJKHOI 3 HUX CBOSI PUYMHA, CBOSI MOTHBAIIIs, 10
CIIOHYKAE€ 11 10 KOPIIOPATUBHOT COIIaTBHOI BiIMOBIAAILHOCTI.

BianmosigHo mo teopii M. ®dpinmana «cmnpaBa 6i3Hecy — O0i3Hec» [13] Oi3HeC MOBUHEH
301IBIIYBAaTH TOXOAM akmioHepiB. Ha #ioro maymky, sikimo Oi3Hec 3aiiMaeThCsl COLiabHUMU
npoOJeMaMu, TO IPUHMAE MOTaHi PillICHHS, CIIPUSAIOUN HEe 0araTCTBY, a CIIPUYUHSIOYN O11HICTh
CycHinbcTBa. 3aJ0BOJICHHS TMOTped akuioHepiB (OTpuMaHHS NpHOYTKY) HEMOXJHMBE 0e3
3aJI0BOJICHHS IHTEPECIB JIFOACH SIK CITOKMBAYiB (OTPUMAHHS YOTOCh IMMOTPIOHOT0) 1 33 T0BOJICHHS
IHTEpEeCiB CYyCIIbCTBA (3a70BOJICHHS IHTEPECIB CIIOKMBAYIB 3 YpaxXyBaHHSIM COIIaJIbHO-
€TUYHUX HOPM CYyCIiIbCTBA). L[bOMYy €(pEeKTUBHO MOXe CIPHUATH KOPIOpaTHBHA COLalbHA
BIJIMOBIJANIGHICT. B ineanbHOMY BHIIQJIKy B Cy4aCHHX YMOBaxX KOPIIOpaTHBHA COIliaJbHA
BIJINOBIAANBHICTh Ma€ cTaTH (inocodiero BeaeHHs O13HECY Ui KOMITaHii.

Teopiss «cmpaBa 0i3Hecy — Oi3Hec» BiloMa SK TEOpisS «TEOpis KOPIOPATUBHOTO
eroismy». Slkou M. @piaman 3poOuB TaKy 3asBy HANPUKIHII MMO3aMUHYIIOTO CTOJITTSA — Ha
O0YaTKy MHUHYJIOTO, TO TaKui crioci® BeneHHs Oi3Hecy MokHA Oyno O BU3HATH aKTyalbHHM.
Bin xapaktepHuil 1si BeneHHs Oi3HECY, KOJM TOMUT MEPEBHILYE Mpomno3uiiito. Teopis
M. ®pinmana Moxe OyTH aKTyaJbHOIO 1 ChOTOJIHI, aje JIMIIEe B TUX KpaiHax, ramy3sx abo Ha
TUX PUHKaX, /1€ MIOIUT 3aIMIIA€THCS HE3a0BOJIEHUM. J{J1sl TUX PUHKIB, /1€ MTOMUT 3310BOJICHUN
1 BeJIMKa KOHKYPEHIis 1eH crioci0 BeneHHs Oi3HECY He € e(peKTHBHUM.

OTxe, collialIbHO-BIANOBI 1aIbHII MApPKETHHT — 1€ BIAMOBIIaIbHICTh 32 MAPKETUHTOBY
JISUTBHICTB TIepe]] CYCHiIbCTBOM. HopMu Ta mpaBmiia JaHOTO BUAY MAapKETHHTY J03BOJISIOTH
TPUMaTH BUPOOHUYO-KOMEPUINHY iSUIBHICTh MiJ KOHTPOJEM, Yy JIIMITOBaHOMY OOCs31
JO3BOJIAIOTH  MIJOPUEMHULBKY 1HIIIaTUBY Ta BUPOOHMIITBO, THM CaMUM CTaBIISYU
HiAPHEMCTBO B 3aJI€KHICTb BiJl HOPM Ta MPAaBUJI CYCIIIbCTBA Ta HOro nmotpeod i opieHTHpis. B
VYkpaini BUKOPHUCTaHHS COLI1aJIbHO-B1/ITTOBIJAJIBHOTO MapKETHHTY cy0’exTamu
rOCHOJApIOBaHHS € BIIBHMM BHOOpOM. AJjie B 1HO3EMHHX KpaiHax COI[iaJIbHO-€THYHUIL
MapKeTUHT — II€ CaMOperyjibOBaHa HOpMa BeJeHHsS Oi3Hecy, IO pOOUTH iX KOMIIaHii
CHJIBHIIIMMU T2 KOHKYPEHTOCTIPOMOKHUMHM B OPIBHSAHHI 3 HAIIUMHU.

Huni Bce Oinbliie koMmnaHiil He TIIBKK BEIUKOTO, a i Malloro 1 CepeHbOro Oi3Hecy
3allydaroThCs 10 3JIHCHEHHS MpOorpaM COLialbHOI BiANMOBiZaJbHOCTI. barato B yomy e
OB ’S13aHO 3 TUM, L0 B MpoIeci peanizamii JaHUX HporpaMm Oi3HEC OTPUMYe Macy IepeBar,
TaKMX K HO3UTUBHUM IMI/IXK 1 peryTallis B 04ax CIOKMBaviB, HapTHEPIB, KOHKYPEHTIB 1 1HIINX
3alliKaBJI€HUX CTOPIH, JIOSUIbHE CTAaBJIEHHS HE TUIBKU 3 OOKY BJIACHUX CHIBPOOITHHUKIB, ane i
IMOTEHIIIMHNUX KJII€HTIB TOIIO.

SIK eneMeHT CTpaTeriyHoro YHpaBJiHHsS COLliaJibHA BiJNOBIJAJIBHICTh Ma€ Ha yBasi
OTpUMaHHS E€KOHOMIYHOi, COI[laJIbHOI Ta €KOJIOTIYHOI pe3yJlbTaTUBHOCTI B KOHTEKCTI
KOPIIOPAaTUBHOI CTIMKOCTI, sika 3abe3nedyye JOTPUMAHHA ETUYHUX HOPM KOPIIOPATHBHOI
MOBE/IHKN Ta mnepeadayae ydacTh Oi3HECY B PO3BUTKY CYO €KTIB I'OCIOJApIOBAHHS, Taiy3i,
TepuTopii 0a3yBaHHA i CYCHIJIBCTBA B LILJIOMY.

Konneniist comianbHO-BIAMOBITATEHOTO MAPKETHHTY OCHOBHOIO METOIO MIAMPUEMCTBA
CTaBUTh BU3HAUEHHsS MOTpeO Ta 1HTEPECiB LIUIBOBUX PHHKIB 1 3a0e3MeUeHHS MaKCHUMaIbHOT
3aJI0BOJICHOCTI OLIbII €PEKTUBHIUMHU CIIOCOOAMU 3 OJJHOYACHUM 30€peKEHHSIM 1 3MIITHEHHSIM
Oyaronoy4ysi CrokMBaya i CyCHiibCTBa B 1ijioMy. KoHuenmist comiaabHO-BiIOBIJAIEHOTO
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MapkeTHHroBi aceKkTH KOPIOpPAaTHBHOI COLabHOI BiANOBINAIBHOCTI B KOHTEKCTI 1IHHOBaiHHOTO PO3BHUTKY
0i3HEC-CTPYKTYP

MapKETHUHTY CTajia HAaCJiJKOM PO3BUTKY O13HECY, OCKLIBKU CTaB aKTyaJIbHUM BIUTUB O13HECY Ta
Horo 1ijeid Ha EKOJIOTIYHI MpOOJIEeMH CEpeOBHINA IPOKUBAHHS IIIOJUHU, TPOOIEMY
00MEXEHOCTI TPUPOTHUX PECYPCIB 1 MpobdiieMu cortianbHoi cepr. PO3BUTOK 1aHOT KOHIIETIIIT
BKJIIIOYa€ B cepy MapKEeTHHTY MiJNPUEMCTBA Pi3HI TPYNH JIOACH, sKi 3alikaBieHi i/abo
MOXKYTh BIUIMBAaTH Ha CyO0’€KT MIANPUEMHHUITBA, 3HIKYIOUM THUM CaMHM WMOBIPHICTb
COLiaTbHUX KOH(IIKTIB.

ConianbHO-BIAMOBITATPHIUN MAapKETUHT BiJIIrpae BaXIJIMBY COLIAJIbHY Ta €KOHOMIYHY
pOJIb B Cy4acHUX yMOBax (yHKIIIOHYBaHHS €KOHOMIKH Ta Cy0’€KTiB rocnogapioBanus. Jlinosa
€THKa Ta ColliaJibHa BIJIMOBINAIBHICTh CYO’€KTIB TOCIOJAPIOBAHHSA € CYMDKHUMH Ta
B3a€MO3AJIC)KHUMHU KaTEropisMU ¥ TICHO TMOB’s3aHI 3 piBHEM YIpPaBIiHHS BHPOOHHYO-
KOMEPIIIHHOI JISUTBHICTIO CyO0’€KTa ToCHoJaproBaHHsA. Takuii BUJ MapKETUHTY CIiJ
PO3TIIAIATH 3 TO3ULIH BIUIMBY BHYTPIILIHIX Ta 30BHIIIHIX YUHHUKIB HA BAPOOHNYO-KOMEPLIHHY
JISIIBHICTh  Cy0’€KTIB  MIAMPHEMHHIIBKOI isNIbHOCTI. 3  omHOro OOKy, HOTO MOXHa
BUKOPHUCTOBYBATH MPH yIPABIiHHI JIFOJICEKIMH PECypcaMu, OXOPOHOIO Ipaili, 3MiHAMH TOIIO.
ToOTo 1€ acmeKTH 3 MO3MIlii BHYTPIITHBOTO BILIUBY. 3 1HIIOTO OOKY, 3 MO3HIIii 30BHIIIHHOTO
BIUIMBY OCHOBHUM aCIEKTOM BHCTYIIA€ MaKpPOCEPEIOBHINE, B SIKOMY 3JIMCHIOE CBOIO
TiSUTBHICTH O13HECOBA CTPYKTYpa.

BripoBa/keHHsI TPUHIMITB COLIaTbHO-BIAMOBIIATBHOTO MApKETUHTY B IISUIBHICTH
HiIPUEMCTBA Ma€ MPHU3BECTH 0 TMOKpAIICHHA penyraiii cy0’e€KkTa rocrnojaploBaHHS,
MiBUIICHHS HOTO IMIKY Ta BITI3HABAHOCTI; M€ CIIPUSATH IMOCHJICHHIO OpPEHTy, BXOTy Ha HOBI
PUHKH, 3pOCTaHHIO 1HHOBALIIMHOI MisSUTBHOCTI, JOBIpU CIIOXKHBAayiB, BAPTOCTI aKiii cyd’ e€kTa
TOCITOIAPIOBAHHS Ta MOKJIMBOCTI IHBECTYBAHHS, 3ATYYCHHIO HOBUX CIIOXKUBAYIB. Y Pe3ybTaTi
Mae BiAOyTHCS TMiJBUINEHHS EKOHOMIYHOI Ta coliadbHOI €(QEeKTUBHOCTI isSUIbHOCTI,
KOHKYPEHTOCIIPOMO>KHOCTI Cy0’ €KTa i IMTPUEMHHIIBKOI AISTTBHOCTI, HOTO permyTarii Tomio [2].

BucnoBku. IcHye HE0OX1THICTH Opi€HTAIlli CYYaCHOTO BITYM3HSIHOTO MEHEI)KMEHTY Ha
CHCTEMY YIIpaBIiHHS Oi3HEC-CTPYKTYpaMH, B OCHOBI SIKOi JIGKHTHh KOHICIIiS COI[iaJIbHO-
BiJINOBIIaJILHOTO MapKETUHTY. [i CTBOPEHHs BUBEIE POILIEC YIIPABIiHHSA Oi3HEC-CTPYKTYpaMu
Ha SKICHO HOBUH piBeHb. HeoOXimHO 3aMIHWUTH KIACUYHHN MMiIX1J 10 YIPaBIiHHS Ha
Cy4YacHIIINA, TOCKOHAIIINHI, SKUI BUCYBa€ Ha TMEepeHiil MiaH 3aco0U aKTUBHOTO BILTUBY Ha
e(eKTUBHICTh AISUIBHOCTI 3 OOKY JIOAMHM, pallOHAJIbHY CHpPSDKEHICTh pI3HMX chep ii
KUTTEIATBHOCTI ¥ TPOIECiB  BIATBOPIOBAILHOTO JIAHIIOTA B paMKax  COIlaldbHO-
BIJINOB11aJIbHOT KOHIEMIIIT MAPKETHHTY.

Conclusion. Thus, there is the need to focus modern domestic management on the
business structures management system based on the concept of socially responsible marketing.
Its creation will bring the process of business structures management to a qualitatively new
level. We believe that it is necessary to replace the classical approach to management by modern
and advanced one which provides primarily the means of active influence on human efficiency,
rational conjugation of various spheres of life and processes of the reproduction chain within
the socially responsible marketing concept.
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