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Harania PIBOKOHb

JIO INTAHHSA BAPIAHTIB OPTAHI3AIIIT ITPOJIAKIB CTPAXOBHX ITPOJAYKTIB

Pesrome. Busnauerno ocobnueocmi npsimoco ma Henpsamozo (00HOpIeHe8020, 080PIBHEE020, MPUPIBHEBO20) KAHALIG
peanizayii cmpaxosux npooyKmis, po32isHYmMo nepesazu i HeOONIKU PI3HUX 3a CKIAOHICIIO KAHANI@ peanizayii cmpaxoeux
npoOyKmie, GUOKpeMIEHO nepegazu ma HeOONIKU NpPsAMO20 Npooadicy Cmpaxoeux npooykmie ma ix npooadxcy 3
BUKOPUCMAHHAM NOCEPEOHUKIB, NPOAHANIZ306AH0O  63AEMO38 30K MIJNC GUOOM CMPAXOBUX NPOOYKMIE 1 KaHaiamu ix
PO3NOBCIOOJNCEHHST MA CHOPMYNILOBAHO BAPIAHMU OP2AHI3AYIL NPOOAdCi6 CMpaxoeux npodykmis. AKYeHmosaHo ysazy Ha
CmeopenHi ma aoanmayii Kamanie peanizayii cmpaxosux npooyKmie 3 ypaxyeaHHAM nompeb pi3HUX Kameeopill KIi€Hmis,
OCKIIbKU Ye 3VMOBII08ATUME 3MEHUWIeHHs: 00CA2i8 eumpam, No8 sA3aHuX 3 peanizayielo cmpaxosux npooykmie ma,
8I0N0BIOHO, 3abe3neyygamume 3pOCMAHHA peHmabenvHocmi disnvHocmi cmpaxosuxa. OQbzspyHmosauo, wjo npu  6udopi
ONMUMATBHUX KAHANIE 30ymYy cmpaxoeux npooyKkmie HeoOXiOHO 36epmamu Y8azcy Ha 6USHAYUEHHS MAKUX GAXCIUGUX ACNEKMI8
30ymosoi 0isibHoCmi, K. HeoOXIOHICMb 3aNyHeHHsI NOCePeOHUKIs;, 6 paszi HeoOXIOHOCMI 6U3HAYeHHs X CKAady, AKuil Ou
3a0e3neuy6as ONMUMAIbHY GiONOGIOHICMb 30ymMy CMpaxo8ux NPOOYKMI6 DIGHI0 PO3GUMKY CMPAX08020 PUHKY, PIGEHb
Ccmpaxo8oi Kyibmypu, (IHAHCO8ULl CMAaH Yinbogoi ayoumopii KiieHmis.

Knrouogi cnosa: cmpaxosuii npodykm, peanizayisi cmpaxogux npoOyKmie, NpsamMuti KaHai npooaicie, Henpamuil
KaHan npooaxcie, apianmu opeauizayii npooaxicis.

Natalia RYABOKON

TO THE QUESTION OF OPTIONS OF ORGANIZATION OF INSURANCE PRODUCTS
SALES

Summary. The features of direct and indirect (single-level, two-level, three-level) sales channels of insurance
products are determined in the article, the advantages and disadvantages of insurance products sales channels of different
complexity are examined, the advantages and disadvantages of direct sales of insurance products and their sales using
brokers are detached, the correlation between the types of insurance products and their distribution channels is analyzed and
the variants of the sales organization of insurance products are formulated, attention is accentuated oin the creation and
adaptation of distribution channels of insurance products concerning the needs of different customer categories, because this
will cause a reduction in costs volume associated with the sales of insurance products, and thus will ensure the growth of
profitability of the insurer. It is proved that the choice of optimal sales channels of insurance products needs to pay attention
to defining such important aspects of sales activity as: the necessity of involving the brokers, determining their list, if
necessary, that would ensure optimal matching of sales of insurance products to the level of development of the insurance
market; the level of insurance culture; the financial position of target customers.

1t is underscored that an adequate comparison of sales channels of insurance products and target segments of consumers
of these products will provide a high probability of consumers’ buying of insurance products that are clear to them and are
adapted to their needs on the best way, that would contribute to the development of both individual insurance companies and
insurance market in general.

Key words: insurance product, the realization of insurance products, direct channel of sales, indirect channel of
sales, sales management options.

IMocTtaHoBka mnpoGJjeMH. YCBIJOMIIOIOUH pIiBEHb PO3BUTKY CTpaxyBaHHS B YKpaiHi,
HEOOXiMHO 3BEpPHYTHCS JO MpoOJIeM 3 TPOAaxy CTPaxOBHX IMPOAYKTIB. Ycmix y OopoTsbi 3a
MOTEHI[IHHOTO CTpaxyBaJlbHUKA 3aJIeXKHUTh, HACAMIIEPE/, BiJl ONIEpaTUBHOCTI CTPaXOBHKA B OpraHi3allii
CHCTEMHOT0 KOHTAKTy 31 CIIOKMBauaMHi. BHOIp MONITHKY MPOAaXiB CTPAXOBUX MPOAYKTIB Y paMKax
YCHOTO KOMIUIEKCY CTPAaXOBOTO MAPKETHHTY 3aJIC)KUTH BiJl TAKUX (PAKTOPIB, K €TaIl )KUTTEBOTO LIUKITY
CTPaxoBOTO TPOAYKTY, PiBeHb CTPaxXOBOi KyJBTYpH HACEJCHHS Ta HOro MOTpeOH, HalaroKeHiCTb
KaHaJIiB MPOJaXiB Ta iX ONTHUMAaNbHICTh. YCi I MUTaHHS MOTPeOyIOTh HEraHOTO 3’CyBaHHS Ta
BUDILICHHS, OCKUIBKH CaMe BiJi HUX 3aJIe)KUTh €(QEKTUBHICTh IOJITHKH 3 peajizalii CTpaxoBHX
MPOAYKTIB.

AHaniz ocraHHiX gocaimxkeHb i myOaikamiii. Teoperwuni acrmekTh CyTHOCTI Ta
ocobnrBOCTeH 30yTOBOI MOJIITHKM CTPaXOBUX KOMIIAHIH BUCBITICHI B MpalsiX BIiTYM3HSAHUX Ta
3apyOiKHUX BYCHHX-EKOHOMIcTiB, a came: B. basmnesuua [8], O. Bopuak [1], B. I'apkymi [5], H.
I'pumenko [2], O. 3asiiicekoi [1], C. Ocamus [6], O. Oxpimenko [3], P. Ilykamu[4], b.
CepoOinoscekoro [5], FO. Tpownina [9], B. Xpamosa [10], P. Fnnmamesa [7] Ta iH. 3okpema,
pociticekuit gocmigauk B.B. Xpamos [10] Buainsge Tpu KaHamu peajizamii CTpaxoBUX MPOIYKTIB, a
caMme: BJacHa Mepeka KOMIaHii, CTpaxoBi MocepenHUKH (A0 HUX BiH BiOHOCUTH JnIe OpoKepiB) Ta
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anbTepHATHBHI KaHamu peanizamii. Ykpainceki exkonomicta O./]. Bosuak ta O.1. 3asiiiceka [1, c. 15—
16] Texx BUAUIAIOTH JBa KaHAIW peaizallii cTPaxoBHX MPOAYKTIB: MpsMi pealtizaiii Ta Mpoaax 3a
JIOTIOMOTOI0 cTpaxoBux mocepenuukiB. B.J[. BasuneBmu [8, c. 663] BBaxae, mo KaHamamMu 30yTy
CTpaxOBHX IMPOAYKTIB € CTPaxoBi arcHTH, CTPaxoBi OpOKepH, INTATHI MpPaliBHUKH CTPaXOBHX
opraizamiii, TYpUCTHYHI areHTCTBa, KOMEpLiHHI OaHKH, 3acO0M AMPEKT-MApKETHHTY, CTPaxoBi
MarasuHH.

Pazom 3 TiM, GaraTo mpobiem y cdepi 30yToBOI MONITHKH, 30KpeMa MO0 BH3HAYEHHS BapiaHTIB
oprasizanii npoJaxiB CTPaxoBUX MPOAYKTIB 3 MO3HIIIT 3B’SI3Ky BHIIIB CTPaXOBUX MPOJYKTIB 1 KaHAJIB
iX mpoAaxy 3aJIMIIAI0TECS L€ HE BUPIMLICHUMHU.

MeTo10 CcTATTi € JOCHI[HKCHHS B3a€MO3B’SI3Ky MDK BHJAMH CTPaXxOBUX NPOAYKTIB Ta
KaHaJIaMHM iX peai3allii, Ha [[iif OCHOBI popMyITIOBaHHS BapiaHTiB OpraHizalii ix mpojaxis.

Bukiaa ocHoBHOro martepiasny. BaknuBUM NMUTaHHSAM AJISL CTPaXOBOi KOMIIaHIi € MUTaHHS
BUOOpY HalleeKTHBHIMINX KaHANIB TMPOCYBaHHS CTPaXOBUX MPOAYKTiB. SIK Bimomo, kKaHam 30yTy
CTPaxOBHX TMPOAYKTIB Moxke OyTH mpsMuM. Y IbOMY BHITAIKy peajizallii CTPaxOBOTO MPOIAYKTY
3MIACHIOEThCST  O€3MOCepeIHbO  CTpaxoBUKOM. [Ipu peamizaiii CTpaxOBHX NPOAYKTIB uepes
MOCEPENHNKIB KaHaJIM 30yTy CTPaXxOBHX MPOIYKTIB MOXKYTh BKIIFOYATH OJHOTO (OJHOPIBHEBUI KaHAIT
peamizamii CTpaxOBHX TMPOAYKTIB) a0 IBOX-TPHOX, pPifIIe OibIly KiUTBKICTh, ITOCEPEAHHKIB
(bararopiBHeBi KaHamu 30yTy CTpaxoBHX NpoAyKTiB). Ha puc. 1 HaBeneHO BapiaHTH CTPYKTYpH
KaHaJIiB peaizallii, XapakTepHi I MaCOBHX CTPaXOBUX MPOIYKTiB.

PosrnsreMo getanpHilIe mepeBard ¥ HEMONIKM PIi3HUX 32 CKIQJHICTIO KaHANIIB peaji3aril
CTPaxOBHX MPOAYKTIB.

A b B r
CTpaxoBUK CTpaxoBUK CTpaxoBUK CTpaxoBUK
A 4
OnroBuii
MIOCEePETHUK
v v
OnroBuit JlpibHOONITOBHI
TIOCEPETHUK HOCEPETHUK
v v v
Po3apiOHmii Po3znpibuuit Po3apiOuwmii
MIOCEePETHUK HOCEPETHUK MIOCEePETHUK
v v v v
CrpaxyBalbHUK CTpaxyBaJbHUK CrpaxyBalbHUK CrpaxyBaJbHHUK

Pucynok 1. Bapiantu cTpyKkTYpH KaHadiB peasizauii 1ji1 MaCOBUX CTPAXOBUX NMPOAYKTIB
Figure 1. Variants of distribution channels structure for public insurance products

BapianT ctpykrypu A — HpsMUN KaHaJ peanti3ailii, BAKOPUCTOBYEThCS CTPaXxOBUKAMH, SIKi
PO3MOBCIOKYIOTh CTPaxoBi MPOMYKTH Oe3 mocepenHukiB. Ilpm mpomy crpaxoBmk Oepe Ha cebe
BUKOHAHHS BCiX (DYHKIIIH, y TOMY YMCII i THX, SIKi 3a3BHYail MOXKYTh OyTH ITepelaHi TocepeTHIKaM.

Bapiant ctpyktypu b (0HOpiBHEBUI KaHAN peani3aiii) — BUKOPUCTOBYETHCS HAYACTIIIIE JIJIsT
peaizarii TpaauIiiHIX MAaCOBUX CTPaXOBUX MPOAYKTIB.

BapianT ctpykrypu B (mBOpiBHEBHII KaHaN pearizallii) — Haif9acTille BUKOPUCTOBYETHCS IS
30yTy HEJJOPOTHX CTPAXOBHX MPOAYKTIB 3 KOPOTKAM TEPMiHOM MOKPUTTS PU3HUKIB, B pasi JOCTATHHOI
IHTEHCHBHOCTI peatizaitii.
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Bapiant ctpykrypu ' (TpupiBHEBHH KaHal peaii3allii) — BAKOPHCTOBYETHCS Y BUMAJKY, KOJIH
€ 3HaYHa KiJIbKICTh HEBEIMKMX CTPAXOBHUKIB 1 pO3APIOHMX TOPrOBEIBHUX TOUOK.

OOwuparoun eBHUIA KaHAJ peaizallii CTpaxoBOro MPOAYKTY, CTPAXOBUK ITOBUHEH BIATUCS IO
aHaJli3y HasBHUX y HOTO JaHUX LIOAO Pe3yJbTaTiB MPOAaKiB KOHKYPEHTaMH aHAIOTIYHUX MPOAYKTIB
i3 BUKOPUCTaHHSIM aHAJIOTIYHHMX J0 IUIAHOBAaHUX HHMM KaHAJIB TMPOJAXIB, a TaKOX 3AIMCHUTH
MOPIBHSAHHS €(QEKTUBHOCTI BIACHUX MPOJAXIB PIZHUX CTPaXxOBHX IPOIYKTIB 13 BUKOPHUCTAHHIM
pi3HMX KaHaNmiB mpoxaxiB. lIpoanamizyBaBmm Bka3aHy iH(GOpMAIliIO, CTPAXOBUK Ma€ MOXKIHUBICTh
oOpatu HaiieeKTHBHIIIMKA KaHal (e(eKTHBHI KaHajiW) peaji3amii CTPaxoBOTO MPOAYKTY, WLIO
3a0e31meuyBaTUMyTh MaKCUMAITbHI 00CATH CTPAXOBHX MPEMIH YIIPOAOBK TPHUBAIOTO MEPIOTy.

Koxen 3 migxomiB 10 peanizaiii CTpaXxOBUX MPOIYKTIB, a caMe TpsiMa peaizallis abo pearizaris 3
BUKOPHUCTAaHHIM CTPaXOBHX IMOCEPETHHUKIB Ma€ MepeBaru i HeJOIIKH, SKi HaBeJeHi B Ta0nui 1.
Taoaunsa 1

IlepeBaru Ta HeJ0JIiKH NPAMOIO NPOJAKY CTPAXOBHMX MPOAYKTIB Ta iX MPoaaxy 3
BUKOPHCTAHHAM NOCEPeIHUKIB

Table 1
Advantages and disadvantages of direct sales of insurance products and their sales with the use
of distributors

Kanan i

. IlepeBaru mjia cTpaxoBUKa Henoniku nna crpaxoBuka
MPOJaXKiB
[psmuii | [ToBHMIA KOHTPOJIb CTPAXOBOT KOMITaHi1 3pocTaHHs BJACHUX BUTpPAT, L0
mpoAaX | Hax 30yTOM MPOTYKIIii. OB’ 13aHi 3 YTPUMaHHIM IIEpCOHATY,
HIBunki rorarexi. o(iCHHX Ta IHIINX TPUMIIICHb,
Hesenukuit acopTuMeHT MPOAYKITii HEOOX1THUX I HAaJaHHS TOCTYTH, a
CTpaxoBO1 KOMITaHii. TaKOXX 1HIINX CYITyTHIX BHTpAT.
3acTocyBaHHS Pi3HOMaHITHHX aKIliH, OOMexeHHST MOXKIIUBOCTI
CHpSAMOBaHUX NEPEBaXHO Ha KITI€HTIB. 00CITyroByBaHHS paMKaMH BIIACHUX
Posmmpenns reorpadiuHOi IPUCYTHOCTI. | BUPOOHHUYMX MOXKIMBOCTEH.
3pocTaHHs YaCTKU PUHKY. OOMe)KeHI MOMIIMBOCTI JTOCIIIPKEHHS
BesnocepenHiii KOHTAKT 3i CIIOKUBAYEM. | PUHKY
MOXIUBICTh BiJICTiIKOBYBaHHS 3MiH y
3allUTax CIIoKUBaya MO0 CTPAXOBUX
MPOAYKTIB.
[IpoBeneHHst KepOBaHOT TOJIITHKH 5K B
00J1acTi MPONIOHOBAHOTO MPOAYKTY, TaK i
B 0071aCTi IiH, CTUMYJTIOBaHHS IIPOJIAXKIB.
[ligBumieHHs piBHS BITI3HABAHOCTI
TOProBOI MapKH

Crmig- KonTpois 3a 30yTom npoaykiii, IMOBipHICTH HEMOOPOCOBICHOTO BEICHHS

po0iT- MTOIIICHUH MK YYaCHUKAMU. 0i3HeCy mocepeTHUKOM.

HUNTBO 3 | [loBiNbHINIE TepecyBaHHS MJIaTEXiB MOoIIUBICTD BTPATH KIIIEHTIB 3 BUHA
nocepeA- | MOPIBHSHO 3 IPSIMUMH TPOJIaKaMHU. MOCepEAHUKA.

HUKOM 3acrocyBaHHS pi3HOMaHITHUX aKIiH, 3IaTHICTh MTOCEPETHIKA HETATHBHO
CTPSIMOBaHMX IEPEBAXKHO HA BIUIMBATH Ha JIIIOBY PEMyTAIlif0
MOCEPETHHKIB. KOMITaHii.

CKopoueHHS BIaCHUX BUTPAT, MOIIUBICTh CIOTBOPECHHS
OB’ SI3aHUX 3 YTPUMAaHHSAM IIEpPCOHATY, NOCEPEAHUKOM iH(popMallii po
o(icHUX, a TAKOX IHIIUX CYMyTHIX CHUTYaIlil0 HA PUHKY.
BUTpAT. I'ipma Bmi3HaBaHICTH CBOET TOProBOi
3pocTaHHs 00CSTIB MPOJAXKIB. MapKH.
[TigumienHs oOcsTiB MPUOYTKY. MOXIHBICTH BTPATH KOHTPOJIO 32
Posmmpenns kimieHTChKOI 0a3u Ta KaHaJIOM 1 32 KITIEHTOM.
MO>KJIMBICTh OXOIIJICHHS! HOBUX CerMEHTIB | OOMEKeHICTh KOHTaKTIB 31
PHHKY CIOKMBAYCM.
BincytHicTh THY4KOI peakiii Ha
KOJINBAHHS MOIUTY Ta MPOIO3MILIi
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Baxxmeum dakropom, sikuidi 000B’I3K0BO HEOOXiTHO BpaxOBYBaTH MPH BUOOPI ONTUMAIILHOTO
BapiaHTa KaHaly MpOAaXiB CTPaXOBHX NPOAYKTIB, € ICUXOJIOTIS CTpaxyBaJbHHKa, TOOTO
3a0e3meueHHst KOM(OPTy CIOKMBaYa i HalKpaly pe3yIbTaTUBHICTh HOTO CIIBITpAaIli 31 CTPaXOBHKOM.

VY 3B’s3KY 3 IIUM PO3TIITHEMO XapaKTepHi B3a€MO3B’I3KH 3aJIE)KHO BiJl BUIY CTPaxOBUX MPOIYKTiB
Ta HOro XapakTepUCTHK, 3 OJHOTO OOKYy, Ta KaHAaJiB PO3MOBCIOKEHHS CTPaxOBOTO MPOAYKTY — 3
iHII0TO (TAbM. 2).
Taoauns 2
B3aemo03B’ 130K Mi’k BUIOM CTPaXOBUX MPOJAYKTIB Ta KAHAJAMHU iX PO3MOBCIOIKEHHS
Table 2
The correlation between the type of insurance products and channels of their distribution

Bup crpaxoBoro XapakTepUCTUKA CTPAXOBOTO KaHnanu po3noBCIOIKEHHS CTPaXOBOTO
HPOIYKTY HPOIYKTY HPOIYKTY
Macosi CrangapTu3oBanwii, mpoctuit, nobpe | Kanamm peamnizarii, siki 3a0e3Me4y0Th
CTpaxoBi odopMIiIeHui, HaliJIeHnH Ha MIPOCTOTY JOCTYIY 10 MPOIYKTY:
MPOAYKTH HIMPOKUH PUHOK, OLTBIIICTE NpOJIaXKi Yyepe3 arcHTiB 1 HanpsMy.
CTMIOKUBAIBKAX TPYI MAIOTh BixcyTHicTh 3HaYHHUX 00CHTIB
CYTTEBHUH 1HTEpEC 10 HHOTO HICIISPOIAYKHOTO 00CITyTOBYBaHHS
CrpaxoBi CrpaxoBi IPOJYKTH, CTBOPEHI Kananu peanizanii, siki OpiEHTYIOTBCS Ha
MPOJIYKTH CIEIiaIbHO TS BY3bKHX CETMEHTIB | MPOJABIIiB-CIICHIATICTIB, IO MPOMHIILITH
00MEXEHOTO | CTPaxOBOTO PHHKY 3 TUTIOBUMH CIeIliaNbHy IMiArOTOBKY (areHTiB i
pO3MOBCIONI- cTpaxoBuMH noTpebamu. HasiBHicTh | OpokepiB), MpsIMUI IPOJaK, 10
JKEHHS «TIAKETIB» CTPaxXOBUX MOCIYT, TOOTO | MiATPUMYETHCS TEPTOPiATbHUMH
KOMIUTIEKCHOTO Ha0Opy THIIOBUX areHTChKUMH Mepekamu. [Ipomaxk
TIOCIIYT, SIKi HeoOXiIHI MoiOHOMY CTPaxoBOi NPOIYKIIIi «B MaKET», TOOTO
CHOXHUBAYY B TIO€THAHHI 3 JOAATKOBUMH MOCITYTraMH
IanuBinyansHi | TexHiuHO CKIIaJHI TPOAYKTH, IS AHpeppaiitepu roJIoBHOTO odicy,
CTpaxoBi KITIEHTIB 31 crienuiaHIMHA Opoxepu, criemiaiizoBaHi areHTCTBa, 110
MPOAYKTH CTpaxOBHMH HOTpedaMHu. MPOMIIUIN PO3TOPHYTY CCLiIbHY
Bukopucranns 6iib110r0 HaOOPY MiATOTOBKY Ta AilOTh Y TICHOMY
CTpaxoBHX 1 piHAHCOBUX KOHTAKTIi 3 TOJIOBHUM 0(iCOM CTPaxoBOi
IHCTpYMEHTIB. binbIa KiJIbKiCTbh kommanii. PerensHe Ta GaraTorpanHe
OCHOBHUX 1 JIOIATKOBUX MOCITYT HiCJINPOIaYKHE 00CTYTOBYBaHHS

BuBuatoun muTaHHS TPOJAXKIB CTPAXOBHX MPOIAYKTIB, HEOOXIMHO 3YNMHHUTHCS IEe ¥ Ha
TAKOMY aclleKTi I[bOr0 MUTAHHS, K aJbTePHATHBHI BapiaHTH OpraHizaiii ix mpoaaxis. Po3risHemo mi
BapiaHTH.

1. CymyTHiii mpomax cTpaxoBHX HMpPoAyKTiB. HectpaxoBa opranizaiisi pazoMm 3i cBOIMH
MOCITyTaMH TPOJIAE IIIe ¥ TIeBHI CTpaxoBi MPOAYKTH. Takuii TUT MaKeTHUX MPOJaXiB iCTOPUIHO BUHHUK
nepuiMM, y TOMYy 4Yucii W B YKpaiHi (Ipojak CTpaxOBUX IOJICIB y OiNeTHil Kaci, TypUCTUUHIH
opranizarii, 0OaHky, aBToMarasuHi Ttomo). [lomiOHmii BapiaHT TPOAaXiB CTPaXOBUX MPOAYKTIB
0a3yeTbcsl Ha TACHBHUX, HE3AJEKHUX KaHalaX pO3MOAUTy. 3 IOPHIMYHOI TOYKH 30Dy, 3a LUM
BapiaHTOM TMPOJAXiB CTPaxOBUX NPOIYKTIB CHIBpPOOITHHLTBO CTPaxoBHKa 3 IiJMPUEMCTBOM-
KOHTpareHToM abo 3 HOro crmiBpoOITHUKOM (CIiBpOOITHHKaMU) 0OPMIISETHCS Y BHTIISAI ar€éHTCHKHX
MIPaBOBITHOCHH.

3a3HavyeHni BapiaHT MPOJAXIB CTPAXOBUX MPOIYKTiB, 32 HOPMaJbHUX YMOB, BUTLIHUH YCIM TPHOM
CTOpPOHAaM: CTPaxOBHK moJierurye co0i 30yT; MpoJaBelb-areHT OTPUMYE CBOT KOMICIHHI BiJl POJaxKy
CTPaxOBHX TOJICIB Ta Ma€ MOXIIMBICTh MiABUINATH MPUBAOIHUBICTh BIACHOTO MPOAYKTY 32 PaxXyHOK
IHTETparlii 3 HUM CTPaxoBOi CKIIAJI0BO1; KIIIEHT OTPUMYE MOXKIIUBICTh MPUADOATH BCe, IO MOTPIOHO, B
OJIHOMY MICIIi, 4aCTO MPH I[bOMY CKOHOMJISIYM HE JIIIE Yac, a i rpomri. OnHak 1ei BapiaHT MpoJIaxiB
CTPaxOBHX MPOAYKTIB Ma€ i psa HeAoMiKiB. OCHOBHHI 3 HUX IIOJIATAE B TOMY, IIIO BiH € e€(PEKTHBHIM
JMIIe B pas3l MpoJaxiB MacOBUX, IPAHWYHO YCEPEITHEHHMX 3a CBOIMH IMapaMeTpaMH Ta yMOBaMH
CTpaxyBaHHSl CTPaxOBHX NPOJYKTIB. 3 TOYKU 30py E€KOHOMil 3aTpaT IUIsl CTpaxOBUKa el BapiaHT
MPOJAXKIB CTPAXOBUX MPOMYKTIB € BEJIbMHU BUTPALTHUM, OJHAK JUIS KJII€HTA 3a IHIIUX PIBHUX YMOB
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KpaluM MO>KE BHUSBUTHCS OTPUMAHHS 1HAMBIAYyalli30BaHOTO CTpaxoBoro moxicy. Kpim Toro, piBeHb
3HaHb MPO CTPAaxXyBaHHsI, HAPUKJIIA] y KacHpa, sIKHid 38 CYMICHUIITBOM 3 MPOJaKeM KBUTKIB peanizye
me i CTpaXxoBWH MPOAYKT, O€3CyMHIBHO Oy/le 3HaYHO HIKYHAM, HIX y CHIBPOOITHHKIB CTPaxoBOi
KOMITaHii, SKi 3TiIHO 3 XapaKTepoM CBOEI POOOTH MAarOTh MOJIMBICTh MPABUIIBHO i TIOBHO TOSICHUTH
BCi TIepeBart MporoHOBaHOTO CTPAXOBOTO MPOAYKTY.

2. Komo6inoBanuii mpoaaxk cTpaxoBoro npoaykry. CTpaxoBa KOMIIaHis Poa€e yepe3 CBOO
Mepexy IIONIiCH, IO TependavaloTh 1 HaJaHHA MEBHOTO TMEperiky cepBicHUX mochyr. lIpomax
3MIACHIOE 3BUYAMHUN CTPaXxOBUH areHT ab0 ITATHUH CIELIaJIiCT CTPaxoBOi KOMIIaHii, OJHAK Te, IO
BiH NPOINOHYE, BXKE € HE MPOCTO CTpaxyBaHHSIM. KUli€eHTY NMpPOMOHYETHCS, HANPHUKIAJ, CTPaxyBaHHsI
aBTOMOO1JIA 3 YMOBOIO HE JIMIIIE BUILIATH TPOIIIOBOT KOMITEHCAIIi1, ajie i i peMOHTY MaIlTiHH, EKCTPEHOI
ii eBakyarii, BUi3y eKcriepTa Ha Miclle JOPOKHBOI MPUTOAM TOIIO. Takuil THI MPOAAXKIB CTPAXOBUX
NPOAYKTIB BUTIAHUNA CTOPOHAM 3 TaKUX NPUYMH: KITIEHT OTPUMYE CTPaxOBKY, TIOBHUH cepBic, ajpke
3aITydUTH KITIE€HTA JIeTIe OOIISHKOK CepBicy, HiXK OOIISHKOIO 3alIATUTH TPOII, SIKIIO BiAOymeThCs
HENpUEMHA JIJIsl HbOTO TIOJIisl — aBapisi, HeMaCHUI BUTIAJ0K; CepPBICHA OpraHi3allisi OTPUMY€E T0TaTKOBY
KUIBKICTh KJIIEHTIB, 1110 3aJ1y4al0ThCs HA MiICTaBl CTPAXOBUX JOTOBOPIB, YKIAJICHUX MiXK CTPaXOBHKOM
i kmiearoM. OHaK HAWOIMBII BHTIIHI «CEPBICHI» IONICH A CTPAXOBUX IOCEPEIHHKIB (areHTiB i
OpoKepiB), OCKIIBKU TaKi MPOAYKTH KOMITYIOTh AOpOXUe (a, OTKe, i 00CSAT areHTChKOi BHHATOPOIH
OyJe OULIBLIMM), IO TOTO K YMOBUTH KIIEHTIB Ha YKJIaJaHHSA TaKMX YIrOA € JOBOJII HECKJIaTHUM
3aBJIaHHSIM.

3. JlonaTkoBHii mMpoga:k CTPaxoBoro mpoaykry. CTpaxoBa KOMIIaHisl MPOJAE Yepe3 CBOIO
30yTOBY MEpEXy Ta CYMDKHI MEpPEXi MOCTaYaJbHUKIB — HECTPAXOBHUX IMOCEPEIHUKIB, KOMILICKCHHI
3aXHCT, IKAN nepeadavae HaJaHHs 3HAYHOTO TTaKeTa HECTPAXOBHX IMOCIYT MPU HACTaHHI CTPAaXOBOTO
BUTIAAKY, 1 TIOKPUTTA BUTPAT 3a IIMMH TOCIYraMH 3a CTpaxoBHM ToiicoMm. Kpim Toro, B siKOCTi
JOJATKOBHUX, aje BXKE€ CTPaXxOBUX IIOCIYT, O NMPOMNOHOBAHOIO ITAKeTa MOKE BXOIAWTH MAaiHOBE abo
0coOuCTe cTpaxyBaHHS BiJ TpaAuLiHHUX pu3WKiB. CHpPOINEHHM BapiaHTOM TaKOTO CTPaxyBaHHS €
CTpaxyBaHHS, HAPUKIAA, 00JaHAHHS, 110 3HAXOAWTHCSA HAa TapaHTiiHOMY oOcimyroByBaHHI. Takum
YUHOM CTPaXOBHK crpuse 30yTy oOnamHaHHS 3 rapanTieio. SIKmio oOjamHaHHS BUiife 3 jiamy depes
MPOCTY TOJOMKY, TO Ii YCYHCHHs OIUIaTUTh CTPAaxOBHK, SKHA Ma€ JIOTOBIp 13 TapaHTIHHONO
MailcTepHero; SKIIO oONaTHaHHS MOCTPAXKIANO BiJ MOXKEXI ad0 MaBojAKa, TO CTPaXOBHK OIUIATHTH
PEMOHT B Tilf k€ MaHCTEpHI, aje BXKE 332 PaXyHOK 1HIIO YaCTMHHU CTPAaXOBOTO MOKPUTTA. Jlo LBOTO X
BapiaHTa NPOJAXIB CTPaxOBUX NPOAYKTIB MOXHA BIJIHECTH 1 THUTYJIbHE CTpaxyBaHHS, KOJIU
CTpaxyBaJIbHUK Yy pe3ylbTaTi BTpaTH IpaBa BIACHOCTI Ha NpWAOaHy KBapTuUpy (3a NMpPUYMHAMH,
00yMOBIIEHIMH B JIOTOBOPi CTpaxyBaHHS) OTPUMY€E CTPaxOB€ BIIIIKOIYBaHHS, SIKE TO3BOJIIE HOMY
npuadaTy iHOTy kBapTupy. llomicu THTynsHOTO CTpaxyBaHHS JIETKO pPealli3oBYBaTH Yepe3 areHTCTBA
HEPYXOMOCTI.

B ocHoBy HaBeneHoi Bumie Kiacuikalii BapiaHTIB oprasizamii MpOAaXiB CTPaXOBHX
MPOAYKTIB ITOKJIAM€HO HAWOUMBII BaroMmi O3HAKW, SKi XapaKTEepPH3YIOTh peai3allilo CTPaXxOBUX
MPOJIYKTIB.

VY mepuoMy BUNIAJIKY TAaKOIO 03HAKOIO TE, IO MPOAaXK CTPAXOBOTO MPOAYKTY € He Oibliie, Hixk
JOJATKOBUM BHIOM JisUTBHOCTI IPOJABLIS;

B JAPYroMy — TOJIOBHOIO O3HAKOIO € Te, II0 IMPOJAETbCA CaMe CTPaxOBUH MPOAYKT, a
JOJATKOBUM €JIEMEHTOM peajizallii € cymyTHil iioMy cepBic;

B TPETHOMY — OCHOBHOIO O3HAKOIO € MPOJaK HECTPAXOBOi MOCIYTH, B TOW 4ac SIK CTPaxyBaHHS
BUCTYTIAE SIK CTIOCIO (iHAaHCYBaHHS OCHOBHOI MOCITYTH (HANIPUKIIAM, TAPAaHTIHHUN PEMOHT, IPUI0aHHS
KBapTUPHU TOLIO).

BpaxoBytoun, 1o HUHI B YKpaiHi 3 psny 00’ €KTUBHUX 1 cy0’€KTUBHUX NPUYNH CTPAXyBaHHS €
HE HaJTO TOIMYJISIPHUM Cepell HaCeIeHHs, ONTHUMAaFHIM MOKHA BBa)XKATH TPETiil BapiaHT oprasizarii
MPOJaXKIB, KOJIM yBara KIIi€HTa aKIICHTYEThCS HAa HEOOXINHIA M HBOrO HECTPAaXOBii IMOCIy3i,
OTPHMATH SIKY BiH MOXe JIHIIE MPUAOABIINA CTPaXOBUH MPOAYKT.

Bubip ontumanbHUX KaHaNiB 30yTy CTpaXxOBHUX TMPOAYKTIB TOBHHEH 3IiHCHIOBATHCS SIK
TUTAHOBA MiSTTBHICTP 3 YpaxXyBaHHSIM IepeBar i HeJOMIKIB KOJKHOTO 3 MOTSHIIIHHUX KaHATIB.

[Tpu npoMy HEOOXigHO 3BEpTATH yBary Ha BU3HAUEHHS TAKUX BAXKJIMBUX acIeKTiB 30yTOBOI
TSUTBHOCTI, SIK: HeOOXiMHICTh 3ay4eHHS TOCEPETHNUKIB; B pa3i He0OXiMHOCTI BU3HAYCHHS iX CKIIAAY,
AKUil OM 3a0e3redyBaB ONTHMANBHY BIAMOBIAHICTE 30yTy CTPaxOBHX IMPOIYKTIB PIBHIO PO3BHUTKY
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CTPaxOBOT'0 PUHKY; PiBEHb CTPAax0OBOI KYJIbTypH; (hiHAHCOBUH CTaH LINBOBOI ayJUTOPii KIIEHTIB TOIIO
(puc. 2).

Slxmo mi acmekTH oprasizaiii 30yToBOi MisTBHOCTI CTpaXxoBHKa OyIyTh HUM IPOITHOPOBAHI,
BiH, HAIIeBHO, Oy/ie MPUpPEYEHUM Ha HEBJaUYy.

3a0e3neueHHsT KOHKYPEHTOCTIPOMOXKHMX KaHaJliB pealizalii cTpaxoBUX MPOAYKTIB HUHI €
NEepIIOYEPrOBUM 3aBIaHHSIM, SIKE CTOITh NPAKTUYHO ITIepel] yciMa CTpaxoBHKaMu. B mepmry gepry
MOBa iiie PO CTBOPEHHS W ajamnTamif0 KaHATIB peami3alii CTpaXxOBUX MPOMYKTIB 3 YpaxXyBaHHIM
noTped pIi3HUX KaTeropiii KIIEHTIB, OCKIJIBKM II¢ 3YMOBJIIOBATHMME 3MCHIICHHS OOCSATIB BUTPAT,
MOB’S3aHUX 3 peaji3alli€l0 CTPaXOBUX MPOAYKTiB, Ta, BIAMOBIAHO, 3a0e3medyBaTUME 3POCTAHHS
PEHTA0ENBHOCTI iSUTPHOCTI CTPaXOBHKA.
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PucyHok 2. @akTopu BU3HAYEHHS KaHAJIB peaJii3anii Ha Pi3HUX eTanmax MPOCYBaHHS CTPAXOBHUX
NMPOAYKTIB

Figure 2. Factors determining the distribution channels at the various stages of insurance
products promotion
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BucnoBku. CriiBcTaBlieHHs NMEBHUX KaHANIB MPOJAXKiB 3 TIEBHUMH PUHKOBHMHU CETMEHTaMH
KITIEHTIB € BKpail BaYKIIMBUM 3aBJaHHSIM s 3a0e3nedeHHs e(heKTHBHOTO (yHKI[IOHYBaHHS CHCTEMH
peaizamii CTpaxoBHX MPOAYKTIB Ta BIPOBA/KEHHS HOBUX MITXOMIB y IiH cdepi. Hamexanm ynaOM
mpoBezieHa poOoTa, sika O J03BOJIHIIA aIeKBATHO CITIBCTABUTH KaHAIM peai3allii CTpaXxOBUX MPOAYKTIB
Ta MiJIbOBI CETMEHTH CIOXHMBAYiB IUX MPOAYKTIB, 3a0e3meunsa 0 BUCOKY MMOBIpHICTH MpUAOAHHS
CHOXMBAaYeM 3pO3YMUIMX HOMY CTPaxoBHX MPOJYKTIB, aJaNTOBaHHUX IO HOTro moTpe® Haiikpammm
YUHOM, IO CIPHAJIO O SIK PO3BUTKOBI OKPEMHX CTPaxOBHX KOMIIaHiM, TaK 1 CTPaxOBOTO PHHKY B
iI0OMYy.

OueBHIHMM TaKOX € W Te, IO He 3BA)KAIOUM HA 3HAYHY IHTEIPOBAHICTH MEPCOHATY CTPaxoBOI
KOMTIaHil y TPOIeC MPOJIaXXKy CTPaXOBUX MPOIYKTIB BCE K IEHTPAIHHOIO (DIrypor ImMbOTO MPOIIECY €
npozaaeeib. Came iH(opMallisi, OTpUMaHa BiJl HbOTO € TUM KaTajli3aTopoM, SIKUH 3a0e3nedye JTieBICTh
npoIlecy 3aMOBJICHHSI aHJCPPAUTHHTOBUX, IOPUINYHUX, MAPKETUHTOBHX, PEKIAaMHUX, (hiHAHCOBUX Ta
IHIIUX TOCIYr 3 METOI PO3pOOJCHHS HOBUX 4YM MoAM(iKallii iCHYIOUHX CTPaxOBUX MPOAYKTIB.
Hampuxiran, B ocTaHHI POKA OCOOIMBO IMOMITHHMH CTalld 3MiHU B HANPSMKY aKTHBi3allil MisTbHOCTI
CTPaxOBHX KOMITaHId IIOJAO YIOCKOHAJEHHS TMPOIEeciB OOCIyroByBaHHs Kii€HTiB. OmHuM i3
HOBOBBE/ICHb, SIKC 3apa3 aKTHBHO BIIPOBA/DKYETHCS CTPAXOBHMH KOMIAHISIMH, € CTHMYJIOBAHHS
3aJy4eHHsI KIIIE€HTIB 3a PaXyHOK 3allpOBAJKCHHS Pi3HOMaHITHHX Mporpam josuibHocTi. Li mporpamu
BUKOHYIOTh MOJABiHHY QyHKIito0. [lo-niepiie, BOHU J0O3BOJISIIOTH 3a0e3MevyBaTu TiCHINIY B3a€MOJIIO0
MK CTPaXxOBHKOM 1 KIIEHTOM Ta MEpeXpecHi peanizallii CTpaxoBHX MPOAYKTiB, MO-APYTe, CIPUSIIOTH
MakcuMizamii 30yTy cTpaxoBuX MpoAyKTiB. lle muranHs Oyme mpemMeToM MOMANBIINX HAYKOBHX
JOCITiPKEHB aBTOPA.

Conclusions. Thus, comparison of certain sales channels to specific market segments is
essential to ensure the effective functioning of the system of insurance products and introducing new
approaches in this area. Properly carried out work that would allow adequately compare the sales
channels of insurance products and target segments of consumers of these products would provide a
high probability of consumer's purchasing the insurance products that are clear to him and are adapted
to his needs on the best way, that would contribute to the development of both individual insurance
companies and insurance market in general.

It is also obvious that despite the significant integration of insurance company's personnel in the
process of selling insurance products the seller is still the central figure of this process. The
information received from him is the catalyst that ensures the effectiveness of the ordering process of
underwriting, legal, marketing, advertising, financial and other services with the purpose of
development of new or modifying the existing insurance products. For example, in recent years the
change in the direction of the revitalization of activity of the insurance companies in the improvement
of customer service processes was especially noticeable. One of the innovations that are now actively
implemented by insurance companies is the stimulation of attracting of customers by introducing a
variety of loyalty programs. These programs serve a dual function, firstly, they allow a closer
interaction between the insurer and the customer and the cross-selling of insurance products, and
secondly, they help to maximize sales of insurance products. This will be the subject of the author's
further research.
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